OUTHERN OWNER 


GEN. MGR. 


UTOMOTIVE hee 


FOREMAN 


oJ OURNAL ae 


Only Perfect Circle’s New 2 in 1 chrome piston ring set gives you 


NORMAL PRESSURE 
Plain End Spring 


spring 
pressures! 


Yes! For the first time, mechanics can choose the best 
spring pressure for each engine without switching be- 
tween various types! 

Two expander springs are packed with each Chrome Oil 
Stopper—a NORMAL PRESSURE spring for use in rebored 
and slightly worn engines, and a HiPRESSURE spring for 
badly worn engines and known oil pumpers! 


HiPRESSURE 
Notched End Spring And there's another reason why this new set is actually 
two sets in one . . . because solid chrome plating on top 
compression rings and steel oil ring rails assures more 
than twice the life of cylinders and rings! 


The new 2-in-1 Chrome Set establishes a new high stand 
ard of piston ring performance—genuine oil economy and 
sustained power for thousands of extra miles. Perfect 
Circle Corporation, Hagerstown 3, Indiana. 


SOLID CHROME PROTECTS THESE WEARING SURFACES 


Periect Circle 


PISTON RINGS 


Lhe Standard of Comparison 





[Il say the 


factory (resh 
sells fan belts! 


x? er 
ta fat 


oe88) ponent 
wwe grwooe 


This is a typical Aretory Fresh success story. You, 
have the cleanest, freshest stock of belts in town with Durkee- 


Atwood Axetoy Fresh V -Belts, in the plastic-sealed package 


too, can 


day' 
tw . oe SA wa eapo olis 13, _— 


belt 
rofitable 
a in o bigge’: more Pr v-Belt pro- 
kneel 


Mai 


fresh 


address 
City 


**I’m Ty Abel, owner of Ty Abel Super Service 
at Wayzata, Minnesota. We’ve doubled our 


belt sales since we changed over to Durkee- 


Atwood Factoty Fresh V-Belts last May. 


“Things began to happen right after we put up those 
good-looking sealed packages. Customers noticed them, 
and asked about them. But what surprised me most 
was that all of us got belt-conscious. When a car came 
in, up would go the hood for a belt check-up. This 
routine inspection now sells better than a belt a day. 
Those eto Fresh packages just keep reminding us 


that we’re in the belt business.”’ 


Y fxtor ix 
path’ fr 
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aTwoom sTw 


BELT BELT BELT 


preot! 
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poaxce 


4 fn 


eal 
me 
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that protects and guarantees quality, provides complete spec- 
ifications and handy cross-reference listings for your con- 
venience in making installations. The Durkee-Atwood change- 
over program even provides a “beauty-treatment” for your 
old belt stocks. For complete details, fill in and mail the 


coupon at the bottom of the page! 


DURKEE-ATWOOD 
COMPANY 








-sFORMAGASKET 
fool 


* Form-A-Gasket No. 1, 
Fast Drying Paste... Hard Setting 


* Form-A-Gasket No. 2, 
Non-Hardening Paste . .. Stays Pliable 


* Aviation Form-A-Gasket No. 3, 
Brushable...Remains Tacky 





If It’s Assembled 
With Form-A-Gasket, 
It’s Leakproof! 


> 


>? 1M 
°. 


AVIATION | 
FORMA GASKE 


.., (hi@uiod) 
“08 wanns ano ut 7 


i i ie ene ee nd 


PERMATEX COMPANY, INC., BROOKLYN 35, N. Y. 
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Smart 
Operators 
say: 


No. 777-S-4, with Sucker j 44 
Outer voc attachment, | 

tokes oll cylinders includ- : . 

ing hord sleeves from : 


2.600" to 5343" diam 
depths to 14". 2 speeds, 2 


feeds The hord-sleeve 
te" PER-FECT-O 


oring Bars 


make more money than any 
other tool in the shop!” 


That's right! .. . because Per-Fect-O handles more jobs per 
day. And that's because Per-Fect-O is quicker to set 
up, easier to operate and stops automatically at the end 
ofa fast-perfect cut. Four“Cat’s Paws” support the cutter 
all the way down... an exclusive Van Norman feature. 
Build up shop profits by selling rebore jobs. 
Van Norman is delivering now on four Per-Fect-O 
models .. . and on 18 other money-making machines, 
too, including crankshaft regrinders. So see your 
jobber today for every- 
thing you need in Van 
Norman service equip- 
ment, made to Van Norman 




















standards of machine-tool 
quality. Van Norman Co., 
Springfield 7, Mass. 





{diameters No. 777-S, same ca No. 888-18, for diameters 
a to ye ty as N 4 5.4 3 49s to 7.550", depths 


—"1t Pays to Vam Normanize” 


Smith Publishing Co., Marietta, Ga., and Atlanta, Ga., U. S. A. 
Canada and Foreign Countries, $! 0.00 per year 
Ga., under Act of March 3, 1879 
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ry SPEEDS Oll 
Y Sone Oil 


goed Gallo Toa! 


@ Casite moves fast because it works fast. Casite Performance guarantee because a pint through 
in the crankcase speeds oil to vital engine parts, the carburetor air-intake, or in the gasoline, gets 
spreads it where it’s needed when it’s needed— rid of engine gum and goo, frees sticky valves 
not risky seconds later. Tests prove Casite ac- and rings, lets the power zoom through. It’s the 
tually speeds the flow of No. 20 oil 34% at 50° F. fastest, surest non-mechanical tune-up any shop 
Yet as the engine warms up, oil returns to normal- can use. 
range viscosity for proper protection at all times. Display Casite. Talk Casite. Push Casite. And 
Casite sells fast because it’s guaranteed. All here’s a tip—Casite in the crankcase is real pro- 
you have to do to sell Casite is show it—and tection for hydraulic valve lifters. It keeps out 
mention the sensational Double-Your-Money- sludge and gum, won’t let congealed oil “freeze” 


Back guarantee. Casite can make this Smoother lifter performance. 


CASITE DIVISION + HASTINGS MANUFACTURING CO., HASTINGS, MICHIGAN 
CASITE + DROUT «+ PISTON RINGS «+ SPARK PLUGS «+ OJL FILTERS 


ONLY CASITE MAKES THIS DOUBLE-YOUR-MONEY-BACK OFFER 


Better and Smoother Performance or Double-Your-Money-Back 





SEALED BEAM « CLASS 1, TYPE A AMBER 


SIGNAL LIGHTS 


for trucks, tractors, trailers and busses 


conform with all 
S.A.E. Specifications 











SAFETY LEGISLATION IS SPREADING! DISPLAY AND SELL 
THESE EASY-TO-INSTALL, PROFITABLE TURN SIGNAL LIGHT SETS 


al J (a ® 12 square inches of illumination flash All sets complete with steering post switch 
© an bright signals and beam indicator, harness, inline fuse and 
et) | mounting clamps; Tungsol flasher and all 
el i All lamps are Class 1, Type A with amber necessary wiring 
Ty) lenses for front, red lenses for rear. ge UT 
Par ® Sealed-beam (all glass units supplied Rate a nse 


by General Electric Co.) constructed 
FENDER SURFACE FLUSH for long, bright lamp life. 


Moisture, dust and fume-proof. 


TYPES OF MOUNTING |. \ocscccesistont, sturdy block en 


meet every S. A. E. requirement amel finish. 


Available with 6 or 12 volt lamps. 
PWRITE for CATALOG ¢ 
sr 
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SE PRODUCTIO 


NA 


AIRCRAFT ROCKETS and WHEELS, BRAKES, HUBS and DRUMS SHELLS and 
ENGINE PARTS OTHER PROJECTILES FOR ALL MILITARY VEHICLES SHELL CASINGS 


(Also Electric Brakes, Brake Power Equipment, Power Chambers and Valves for All Military Vehicles) 





The Profit-making Line 
of Automotive Cleaners! 


Twin-T Laboratories present their new and complete line of fast, 
economical cleaners—especially compounded for garages and service 
stations. Get quick results! Realize greater profits! Make more 
satisfied customers! Order TWIN-T right down the line. Twin-T 
clean-ups mean profit clean-ups for you. 


CAR-GLO Car Washing Compound. High RED-HOT Steam Cleaning Compound 
est quality powdered compound containing Powdered compound for “am cleaning 
alkalies r acids. Never in- heavy equipment. Will not clog or corrode 


no harmfu 
steam cleaning machine. In drums only 


jures finish or cok 
wena gy hl age. agg Sta RED-HOT Radiator Cleaner. Granular or 
poi ig Ginna aegpensen” = “~~ m a or flake compounded cleaner for vat cleaning 
trucks. A pure sy oe rgen aut radiators. Penetrates grease and dirt 
Rr LECTOK Liquid Car Shampoo. Self- quickly 

drying cleaner for washing cars, truc ad 

and buses. Will no ak < TWINT Gli 

MOTO-KLEEN aning of 

Especially prepared for immediately 

tru anc ai ine rr 


Dry 
gloss 
ALPINE Golden Concrete 


cleaner for greas 
floors, driveways, and grease 


kerosene or othe 
LIQ-WID-SNO 
The Moderr 

wall tire whiter an than nev oh pine 


Write today for Details and Prices 


TWIN-T LABORATORIES 


309 RIVER STREET GREENVILLE, S. C 


CONCENTRATED 
BLACK TIRE DRESSING 


ted mineral and rubber base 
t efficient black tre dressing 
restores original 
sber without leaving 4 — 
Applies in 4 jiffy. i 

‘off” color. Economie al, 
trated. Available in 


This concentra 
mos 


EBONY-BRITE 


product is the 
you can Us 

new look” to rul 
or glazed appearance 
not crack or give an 
too, because it's concen 








gallon cans BASE DRESSING! 


Tw (as0earones 


cmtmeeass worries 








rn a 


Fchaze Grders s Prove! : 


——-~ = =e —s 


Cenrmat Moros | Pane co ine , } 


=e ER 1 A'S - FINEST SOB BERS : 


Ho 





Not Just Rebuilt 


Not Just Repaired LOOK at the famous 


names above. No 
REMANUFACTUR t D other similar prod- 
ucts enjoy such wide- 
spread acceptance. 
e 
ee 
tae <a 


Remanufactured lat 
4 Original factory 
x methods used 
throughout. New 
Offering “New” shock performance at great sov ports added for 
ings. All models. Front Knee Action, Rear Knee a4 perfect perform 
once 
action, Dubonnet, Ford. Warehouses in major cities f 
including Dallas, Atlanta and Charlotte 





Remanufactured 


CARBURETORS and DISTRIBUTORS 


CARBURETORS .. . For every car. Engine-tested 
with “Live” motors under every driving condition 
Unconditionally guaranteed. 


FORD DISTRIBUTORS . . . Remanufactured to origi- 
nal factory specifications. Stroboscope testing 
assures perfect timing. Attractively packaged, 
Fully Guaranteed. 


S. A. SHENK & C0. Columbus 7, Ohio 
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EVERY CAR NEEDS A 


FRAM 


RADIATOR & WATER CLEANER 


Here’s how it works. It filters out 


Provides Complete Cooling System Protection 


Every customer’s a prospect. Every 
sale starts an endless chain of replace- 
ment profits. The new Fram Radiator 
& Water Cleaner offers you another 
great opportunity to build a huge new 
market for replacement cartridges — 
a market just as big, just as profitable 
as the one built by the famous Fram 


F-4 Oil & Motor Cleaner. The facts 
show that the need for cooling system 
protection is already staggering. Each 
year motorists spend over $100,000,000 
on cooling system repairs. Turn this 
waste into maintenance dollars that 
bring you steady profits. Stock, sell 
the Fram Radiator & Water Cleaner. 


Da 
x 


FRAMitceBEST... by actual test! 


Here's positive proof Fram outperforms other popular oil 
filter cartridges. In scientific laboratory tests Fram removed 
from 69% to 114% more dirt than all other popular brands 
tested. Ask your Fram Distributor to show you the whole 
story in “FILTER FACTS,” the amazing new book with all 
the answers to your filtration questions. Remember, Fram 


Sells Best because Fram Filters Best. 


FRAM CORPORATION, Providence 16, R.I. 


In Canada: J. C. Adams Co., Ltd., 


Toronto, Ont. 


harmful solid particles. Softens the 
water to prevent scale deposits. Inhibits 
the formation of rust. And it’s harmless 
to antifreeze. Comes complete in easy- 
to-install kit. Uses standard heater 
hose. Two models fit all cars and 
trucks. Strong Fram national ads in 
Saturday Evening Post, Life, Collier’s 
& Popular Science are pre-selling your 
customers. Stock up and cash in, now! 


OIL ¢ AIR « FUEL * WATER 
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Any motor that has run long 
enough to need a re-ring job, will 
have pistons that not only need 
expanding but “stress-relieving” as 
well. The stress, set up in the 
metal thru long operation, tends 
to make pistons brittle. The Moog 
controlled heat method not only 
expands al// types of pistons but 
relieves these stresses, and thus 


provides longer life. 


To complete the job of 


piston reconditioning, have them 
Dynamized. See your nearest 
Moog Distributor. 


MOOG INDUSTRIES INC. 


To bring back FULL POWER 
performance, install Moog X-Plus 
Piston Rings — America’s No. 1 


oil control set-up. 
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Bending, ready-made 


: i... whine You Ah AUTOLITIE 


ag 


[a and ready acceptance for Auto-Lite 

products by your customers mean greater sales .. . and 
that’s what you get when you sell Auto-Lite. Because 
Auto-Lite products are original equipment on millions of 
cars, trucks and tractors . . . opportunities to 


increase your sales are greater today than ever before. 


CBS TELEVISION TUESDAYS 











"Coast to coast Kees 


you get the most from 


HITZGERALD ize" GASKETS ” 


SAYS P. J. FITZGERALD 


Gaskets are as vital to a car as gasoline...and a gasket failure 
can be far more costly than running out of gas. That's why it 
pays, when you install new gaskets, to use Fitzgerald Metallic 


Aluminum-Fused-Oxide Steel Asbestos Gaskets . 


Designed and ruggedly built to withstand the extreme pressures 
and heat developed by modern high compression engines, they 
have proven their ability to give unfailing performance under 
all sorts of Operating conditions. 

Since 1906 Fitzgerald has stood for progress in gaskets. Dis- 
tributed exclusively abroad by the world’s largest manufacturer 


of automobiles. 


President 


THE FITZGERALD MANUFACTURING CO. 


CANADIAN FITZGERALD, LTD. 6 
TORONTO, CANADA 





SECTION A—A 
.002''-.003'" THICK 
FUSED ALUMINUM OXIDE 

ELECTRICALLY 


ANNEALED STEEL \ 


ASBESTOS 


-002°'-.003°" THICK 











GREASE RETAINERS — CORK GASKETS — FITZ-RITE 
TREATED FIBER GASKETS FOR OjL, GASOLINE 
AND WATER CONNECTIONS 
COMPLETE SETS FOR MOTOR REBUILDERS 


FITZZERALD 


SINCE 1906 








———EEE 
Torrington, Connecticut 


BRANCH AND WAREHOUSE 
LOS ANGELES, CALIFORNIA 
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CASCO SPOTLIGHTS 
FINEST MADE! INNER CONTROLLED! 


Powerful secled-beom light turns in o 
complete circle. Smart, streamlined 


JUNIOR: = No. 540 Thre-the-Post ' 167 
No. $35 Thry-the-voor oo 


STANDARD: No. $41 Thry-the-Post 
No. 536 Throsthe-Deer $18.50 


(Stendard Models cise available for 12 volts) 


pop-ovt lighters. Light 
board well 
CASCO GLASS WINDSHIELD DEFROSTER 


Exclusive Switch Control plug provides 
positive “on and off” heat control. De- 
froster, 8° x16", works wonders in sleet, 
ee oe 


15 for 6 Volt List $4.10 
Ne. fa, Acie Sar 09 Vow Sraneme eet ue 


CASCO FAN HUB REPLACEMENT ASSEMBLY S33 ; 
TREME pous EW MARKET EVERY DAY : CASCO 2-SPEED 6” 
mn ~~ RUBBER-BLADED AUTO FAN 
Wern out fans of every make ore reploced daily with 
Hub Ausombly. Merchandising pack- QUIET! DEPENDABLE! 


Fans have chrome-plated metal trim and 
swivel arm. Motor case is die-cast, has 


: ge 
DEPENDABLE PRODUCTS FOR OVER A QUARTER CENTURY CASCO CASCO PRODUCTS CORP., BRIDGEPORT 2, CONNECTICUT 


. 


Southwest Repr: HIRSIG-FRAZIER COMPANY 


Southeast Repr: LAWRENCE M. HIRSIG & CO., 
Box 1140, 807 Cotton Exchange Bidg., Dallas, Texes 


American National Bank Bidg., Jacksonville 7, Fic. 
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Nothing but a metal back sealed beam unit like the 

Pos a . Auto-Lite Bull's Eye continues to burn even when lens 
is cracked or broken. All other types black-out at once 

. . the Auto-Lite Bull's Eye continues to give light. 


METAL BACK SEALED BEAM LAMP 


Bull’s Eye is backed by national magazine, television and radio 
advertising . . . no other sealed beam unit gets so much sales 


push to car owners as the Auto-Lite Bull’s Eye. 


Bull’s Eye is designed as the replacement for all makes of cars 


and trucks using a sealed beam unit . . . what a market! 


D 


al 
bal 


4° SEALED TIGHT—STAYS BRIGHT... 











BUY FOR pi ae d 








SUCH A RED HOT MONEY- MAKER? 


: © Bull’s Eye is sealed under 9000 lbs. per square inch pressure to 
exclude moisture and dust and maintain full candle power Sealed Beam thie 


throughout lamp life. Your Autotite “ober 


Bull’s Eye is guaranteed to burn even when lens is cracked or Today! 
broken. 


THE ELECTRIC AUTO-LITE COMPANY 
Toledo 1, Ohio Merchandising Division 


Tune in “Suspense!” +++ CBS Radio Mondays... 


Only Auto-Lite Makes the Bull’s Fea 





TOP Seller for TOP Profits 
because of its Low Price... 


TOPS for TOP-Engine Lubrication 
with New Atomizing Principle... 


——— 
. Ay AA 5... 





at the manifold... 
NOT HERE at the lubricator 
Atomized lubricant does not 
revert to liquid in feed line 








~ ineered Exclusively for 


=) MOTOR pYTHM!. 


@ Here's the lubricator you've been waiting for! The WHITE 
Lubricator is engineered exclusively for use with Motor 
RytTHM and gives better, more effective top-engine oiling 
because it perfects “‘atomized”’ lubrication . . . is mechanic- 
ally dependable, easy to install...needs no adjustment, 
sells for less than $10.00! Fully guaranteed. 


@ You can afford to stock and sell this lubricator because you 
stock only one basic model which fits all cars (through the 
use of very low cost adapters). No large inventory to carry! 

® INTRODUCTORY CONSUMER SPECIAL 

$ 8.75 

1.35 


$10.10 


NOimtentD ang GUARANTE? 
ONLY pon use with 


MORE PROFIT FEATURES 


1. Easy to Install, Nothing to 
Adjust. Rate of flow of lu- 
bricant is factory-set No 
moving parts. No service 
problem 


2. Demand is Growing. More 
and more motorists are ask- 


ing for top-oilers—recom- 


mended for use with hy- 
draulic valve lifters and all Free of Extra Charge, 1 Qt. MOTOR RYTHM 
TOTAL VALUE 


Lubricator: Regular Retail Price 
Value 
engines new and old. 


Steady Moror RytTuHM prof- 
its keep coming with Motor 
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RyYTHM sales after you sell a 
Wuite Lubricator! 


Lear 


Canadian Offices: Toronto 


SPECIAL RETAIL PRICE 


The New WHITE atomizing prin 
ciple means that a// of the MoTor 
RyTuHM lubricant enters the engine 
as a vapor. Automatically, the 
WHITE lubricator gives complete 
lubricant dispersion to all upper- 
engine parts. The Motor RyTHM 
cleans, oils and cools, checks wear 


LEADER IN MAINTENANCE CHEMICALS 
Camden 2,N. J. 


Warehouses: Chicago 
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HOLLINGSHEAD CORPORATION 


for both* 


and corrosion, helps maintain full 
compression, pickup and power. 
Ask your Wuiz jobber for com- 
plete details, and order your stock 
now. If he cannot supply you, ask 
him to stock the WHITE lubricator 
and Wuiz Motor RytuHmM for you. 
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is 
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Dallas + San Francisco 
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WHEN the presiding magistrate in a well 
known damage suit read his opinion he said: “A 
master need not be the first by whom the new is tried, 
but he should take care that he is not the fast by 
whom the old is laid aside. Sometimes a little precau- 
tion is a good investment, and worth, in the long run, 
far more than its cost.” 


Thus was established a precept of law which may 
well be pondered by employers who buy equipment 
which may effect the health and safety of their em- 
ployees. For years, thousands of people 

have been killed on the highways in acci- 

dents chargeable to brake failures, but no 

one put his finger on the EXACT causes of 

many of the unexplained brake failures. 


It was left to F. J. Laher to isolate the THREE 
VANISHING KILLERS, to identify each one 
positively, and to prescribe the remedy. 5 
Aealisg WRITE 


Every car owner and truck driver should 

know how to diagnose ORIGINAL and SEC- for this 
ONDARY BRAKE FADE, and how to elimi- b. 

nate them. Get all the facts by writing for a 9 te FREE BOOK 
free copy of the book: “The Three Vanish- 

ing Killers.” 





Having discovered and isolated “The Three Vanishing 
Killers”’—having put the finger on exactly WHAT HAP- 
PENED, it was not so difficult for LASCO chemists and 
laboratory technicians to determine WHY BRAKES 
FADED. Their greatest achievement is SUPER BLOX, a 
superior brake lining that gives excellent braking, long 
wear and positively WILL NOT FADE. Buy it next time, 
and ride safely. 


manuracturco BY LASCO BRAKE PRODUCTS CORP., LTD. 


SOUTHERN HEADQUARTERS * 300 MADISON AVE. + MEMPHIS, TENNESSEE 
EASTERN HEADQUARTERS + 2131 LOCUST STREET + ST. LOUIS, MISSOURI 
KANSAS CITY, 1630 McGEE ST. * FORT WORTH, 910 FLORENCE ST. * ATLANTA, 843 MEMORIAL DR., SE. 


San Francisco - los Angeles Ockiend - Sacramento - Seattle - Portland - Spokane - Salt Lake City 
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PARADE of AUTOMOTIVE PROGRESS 


Pip 250 bt 


5 90 YEARS of DEVELOPMENT 
in AUTOMOTIVE 








Ep * SHOP EQUIPMENT %* TOOLS’ x PARTS 


*& ACCESSORIES %* CHEMICALS %* SUPPLIES 


and these 
SPECIAL DISPLAYS 


AUTOMOBILES FROM 1895 

AUTOMATIC TRANSMISSION 
and DIESEL ENGINE CLINICS 
PULSE GENERATOR 

JET ENGINE IN OPERATION 
AND MANY OTHERS 


10th Annual 

SOUTHWEST AUTOMOTIVE SHOW 

SAM HOUSTON COLISEUM, HOUSTON, TEXAS 
March 20, 21, 22, 23,1952 


OTHER INFORMAT Fen eR ana: a 
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a new Soft-Rubber Wiper Blades with their unique 
adjustable clip fit ALL FOUR types of wiper arms... without adaptors. 
There’s no more fumbling on the ’shield! 

Trico’s new metal Stock Organizer Cabinet puts the right blade or 
arm at your finger tips. There's no more fishing or fumbling at the shelf! 

More than 14 million television screens... millions of radios in 
homes and on cars...are showing and telling drivers why Trico’s 
new Soft-Rubber Blades give the cleanest wipe they’ve ever seen. You 
can be fully equipped to participate in the existing biggest replace- 
ment demand in blade selling history by ordering the Stock Organizer 
Cabinet with a balanced stock of blades and arms, especially selected 


to fit your needs. 


Trice Products Corporation, Buffalo 3, N. Y. 





For finer, faster VALVE JOBS... 
> BLACK & DECKER POWER! 


B&D VIBRO-CENTRIC* VALVE SEAT GRINDER 


is fast, accurate, foolproof. 
Concentric grinding insures cor- 
rect alignment, mirror finish. 
Vibrating action reduces stone 
wear, prevents stone loading. 
Powerful, yet light in weight. 
Available in complete kits of- 
fering assortments of equip- 
ment for all the most popular 
cars or for special groups of 
cors, trucks and tractors. 


B&D DELUXE SUPER-SERVICE VALVE REFACER 


is equipped for complete 
job, no extras to buy! Re- 
quires no complicated ad- 
justment. Permits traverse 
grinding of any angle 
valve face from 0° to 90. 
Handles all popular stem 
sizes, head diameters. 
Quick - clamp collet for 
faster operation. Wet 
grinding at both wheels. 


ITH PLENTY of winter- built... to get jobs done faster, to get 
wracked motors crying for them right the frst time, to help you make 
overhauls, now is the time to buy the equip- _ more profits! See your nearby B&D Distrib- 


ment you need to get your share of these utor for a demonstration. Let him show 


profitable jobs! The best equipped shops 
get the business ... and nothing else can 
hold a candle to Black & Decker Valve Re- 
conditioning equipment in turning out per- 


fectly matched, gas-tight valve assemblies! 


It’s designed for years of dependable 


service, correctly engineered, precision- 


“Trade Mark Reg. U. S. Pat. Off 
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you why it pays to “Switch to Black & 
Decker POWER!” Write today for free cata- 
log to: THE BLACK & DECKER MEG. CO., 
633 Pennsylvania Ave., Towson 4, Md. 
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SERVICE TIPS 
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Look for the pipe with a 
black streak down its back 


Here’s a quick exhaust system check. Take a 
gander at the exhaust pipe and the tail pipe at 
muffler connections. If you find black streaks, 
you can be sure there’s dangerous leakage. 


- CHRYSLER MOTORS PARTS CORPORATION, DETROIT, MICHIGAN 


+e 


ENGINEERED 


GRILLE GUARD 
TRUNK GUARD 


You want extra 
Individually designed = a. Pei 
to fit all '52 models best protection for 
their cars. When you 
sell CELLO both you and 
the customer are satisfied, 
because Cello Grille Guards 
are specifically ENGINEERED 
to provide the finest protection 
money can buy. 


GRILLE GUARD Only top-quality materials 
WITH WINGRAILS and workmanship go into the making 
fi] of Cello Guards. 


Join the thousands of success- 

ful merchandisers who are now featuring 
Cello Grille Guards, and get your share of the 
extra profits the complete Cello line 
provides. Styles to fit all makes. 1946-1952 


For full information on Cello 
Guards and License Plate frames write 


to the factory today for FREE catalog pages 
and price lists. 


your GUARD for life 


Cello Products Co. 


161 Prescott Street 
East Boston 28, Mass. 
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SELF-CONTROL STARTS HERE 











AND TO RESTORE ENGINE PERFORMANCE 


OIL-CONTROL STARTS HERE 


To stop oil-pumping, replace worn 
main and connecting rod bearings 


Lost control usually spells trouble. This 
is especially true when applied to oil flow 
in an automotive engine. 


When the connecting rod and main bear- 
ings are worn, they lose control of oil 
flow. They no longer meter exact amounts 
of oil for proper lubrication. Excess oil 
reaches combustion chambers, burns to 
performance-stealing carbon on spark 
plugs, valves, pistons and rings. oe se 


ance goes up in smoke! 

Give new piston rings a chance to do their 
own job—replace worn engine bearings, 
too! Genuine Federal-Mogul bearings are 
engineered for the job of oil-control. Ask 
your Federal-Mogul Jobber! 


FEDERAL-MOGUL SERVICE 


(Division of Federal-Mogu! Corporation) 
DETROIT 13, MICHIGAN 


control oil-pumping where it starts—REPLACE WITH 


FEDERAL: MOGUL Pres 
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BE A CHAMPION DEALER IT PAYS? 
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park Plug 
ion 


_) IN ADVERTISING 


More advertising devoted exclusively to spark plugs! 


IN PUBLIC PREFERENCE 


America’s Favorite as shown by scores of surveys! 








—) IN SERVICE TO USERS 


the most complete line of spark plugs in the world! 


CHAMPION SPARK PLUG COMPANY, TOLEDO 1, OHIO 
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* KONITION CABLE SET 
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PACKARD IGNITION CABLE 
Long considered the “standard of the auto- 
motive industry,” Packard high-tension cable 
is original equipment on more cars, trucks, 
buses and tractors than any other cable. 
Packard FOUR-FORTY and Packard LAC-KARD 
ignition cable are designed to deliver balanced 
performance in every application. 


PACKARD BATTERY CABLE 
Packard battery cables are used as original 
equipment on more cars, trucks, buses and tractors 
than cables of any other make. Packard battery 
cables are full size, full weight . . . are available 
‘wae with LEADALLOY terminals or leaded brass termi- 
~~ nals. Both types are packaged in individual cartons 
—both deliver top performance—both have 
acceptance, everywhere. 


= 
a 
~ 


~ 


PACKARD LOW-TENSION CABLE 
As with Packard's two other products, Packard 
low-tension cable is used as original equipment 
on more cars, trucks, buses and tractors than 
cable of any other make. Packard's “249 Com- 
pound” insulation, by every laboratory test and 
by the test of long, hard usage, has exceptional 
resistance to heat, oil, chemicals and abrasion. 


ASANTE 


' 
j 


WILT 
AAA Le 
WAN 
WAAAY 


| 


Packard Electric Division, General Motors Corporation 
Warren, Ohio 


FOREMOST BUILDER OF AUTOMOTIVE AND AVIATION WIRING 
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WANTED-HOT CARS! 


STOP HOT ENGINE 
TROUBLES 


WITH NEW 


SPEED CLEANER © 
. rec me manure 
i el 


Distributors, oil industry men, service station op- 
erators, fleet owners — everyone in the business 
of keeping cooling systems in shape is getting fed 
up with old style acid or alkaline radiator com- 
pounds. Because these products take too much time 
— can be dangerously misused — and frequently 
don’t do the job at all. 

By contrast, amazing new WILCO SPEED 
CLEANER actually wants a chance at hot cars, 


NON-ACID...NEEDS 


428 CLOGGED RADIA 

no cooume Sst 
won ach? 
save” 


one ro 


trucks, diesel equipment, stationary engines — any- 
thing that’s overheating because of cooling system 
troubles. 

In WILCO SPEED CLEANER, you get that 
long-sought double action . . . because this new 
discovery produces far better results than either 
acid or alkaline cleaners—without retaining ANY 
of their faults! 


NO NEUTRALIZER... 


HARMS NOTHING BUT CONTAMINATION! 


Just think — here's a single product that’s guaranteed to remove rust and scale and grease and 
sludge. Yes, WILCO SPEED CLEANER dissolves all this corruption swifdy and safely 


in one quick operation 
perfect service cleaner 


— without danger to car paint, metals, rubber, or fabric. It's the 
. . dealers charge from $3.50 up for a can't-be-beat flushing job - 


end up with happy customers every time! Yet WILCO SPEED CLEANER is safe for the 
resale market — it simply can’t be used wrong! 


Get ready for the spring change-over season 


learn more about WILCO SPEED CLEAN- 


ER now. Just drop us a note for full information. Distributors are being established as fast 
as possible, but we may not have one in your back yard as yet. 


-_ 
Calwis Cooling System Chemicals also include Wilco ae which keeps cars clean after Speed 


Cleaner has been used .. . 


their water properly. Both are backed by years of 


and Wilco Stop Leak a for use 


in older systems which con't hold 


manufacturing and selling experience. 


Produced at Green Bay, and marketed East of the Rockies by 


CALWIS COMPANY - 


GREEN BAY, WISCONSIN 


West of the Rockies, all Wilco products are manufactured and sold by Wilco Co., 4425 Bandini Bivd., Les Angeles 23, Cal. 


Here’s a Cooling System Cleaner that Makes Sense! 


itd 
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Want to be your customer's 


tapere roller bearin be sure to tell them 
d g, 
its a Timken bearing, the best known and 


most respected name in bearings. 


idol ? 


your service, make sure 





i i for 

win praises aap 

= stomers know you use the Prin 
eof ts. When you install a 


placement pat 
an 














Most leading car manufacturers choose Timken 
bearings for original equipment. That’s because 
Timken tapered roller bearings are backed by more 
than fifty years of experience in bearing design 
and development. And because only Timken bear- 
ings have all these advantages: (1) advanced 
design, (2) special analysis steels, (3) precision 
manufacture, (4) rigid quality control. 
Whenever you install a tapered roller bearing, 
make sure it bears the trade-mark ‘‘Timken”’. 
Send today for VALUABLE FREE BOOKLET, 
“Timken Tapered Roller Bearings, Their Care and 
Maintenance”’, to Dept. JAS2, The Timken Roller 
Bearing Company, Canton 6, Ohio. Cable address: 
“TIMROSCO”. 


TAPERED 
TIMKEN 2 
he vet aig yg BEARINGS 

















WOT JUST A BALL (>) NOT JUST A ROLLER C— THE TIMKEN TAPERED ROLLER BEARING TAKES RADIAL duno THRUST —€)—LOADS OR ANY COMBINATION We . 
ee a 
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You can 
depend on the 
lines in this 


folder... 


and on the men who carry it! 


They are Automotive lines that give you finest 


quality, greater value and quick turnover. They are 
produced by basic manufacturers and backed 
up by outstanding merchandising programs. The Hirsig 
Organization is made up of a total of 43 men 
and women trained and experienced in the automotive 
industry—prepared to render a complete 
automotive sales service in the South. 
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Unsurpassed... 


...andall fom QE source....... your Wagner jobber... 


a WAGNER LOCKHEED , WAGNER LOCKHEED 
) wasncr] HYDRAULIC BRAKE FLUID < => HYDRAULIC BRAKE PARTS 
p rent line, covering 


—is on all season fluid that 4 N | —e 
? functions under all driving @ oll mokes of cars and trucks, 
femperotures .. . Recom- including seldom used, slow- 
21) mended for all cars and trucks moving parts not easily ob- 
J tc. . Mixes with other approved tainable elsewhere. 
—— fluids. Surpasses S. A. E. 
standards. 


You can depend upon WAGNER QUALITY because Wagner Products are 
used as original equipment by automobile, truck, and trailer manufacturers. 
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CoMaX BRAKE LINING 


tor longer mileage. . . . 


Join the big parade that’s rolling ahead 
swiftly and safely with Wagner CoMaX— 
the brake lining that is unsurpassed for 
quick, safe, smooth stops. 


This top-quality lining does not compress 
or swell, and brakes relined with CoMaX 
will operate for longer periods without 
readjustment because CoMaX wears slowly 


. - lasts longer. Furthermore, your cus- 
tomers will appreciate the fact that this 
long-lived lining of uniform, non-abrasive 
texture grips silently. 

Available in sets, rolls, blocks, slabs, seg- 
ments, and on shoes—either riveted or 
bonded. Coverage is complete—for all 
passenger cars, trucks, trailers, and buses. 


For details, consult your nearest Wagner Jobber. 


Wagner Electric @rporation 


6362 Plymouth Ave., St. Louis 14, Mo. 
(Branches in principal cities in U.S. and Canada) 


The best KNOWN 


NAME 
FIRM NA 





nane in brake scrvice 
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] jirst with the finest 








He stores a 
million dollars 
worth of 
accuracy here! 


i aur man is responsible for the tools 
and dies that check and make the 
many Monmouth Bearings so essential to 
the servicing of bearings for automobiles 
and trucks as far back as the twenties. 
Some of these dies and tools are so accu- 


rately finished, special gauges are required 





to measure them. 

This kind of precision from tools to fin- 
ished products is responsible for the depend- 
ability and satisfaction built into all 
Monmouth Bearings. If you want to be sure 
that the part you sell or use is the finest, 
just look for the Monmouth label—it is 
proof that you have the first in the field, and 
the finest modern machinery and methods 


can produce. 





CGB FIRSTS: The development of continuous strip casting, 1929—thinwall babbitt lined steel-backed bushings, 1931 ti casting of copper lead on 
steel strip, 1934— tri-metal bearings, 1938— Micro Bearings, 1939—Clevite 77, 1944—and others which have helped to revolutionize the lined bearing industry. 


34 SOUTHERN AUTOMOTIVE JOURNAL for FEBRUARY, 1952 





Drive 7 


the Dual-Range 


Pontiac 


Equipment, accessories and trim illas- 
trated are subject to change without notice. 


cg 


<i cmap 


f a 

y’ a “eo 

(as « 
Lette ae a P 


—_, 


a! 
’ » 
a 
. 4 


We want you to be among the first 
drivers in America to personally expe- 
rience a basic advancement in motor 
car engineering — Pontiac's 


wae THE POWER YOU WANT + WHEN YOU WANT IT + WHERE YOU WANT ITF 
ally and effort- 
you almost feel you're coast- 
ing. Come in and drive it—for sensa- 
tional new proof that dollar for @ Wonderful Dual-Range Hydra-Matic Drive* 


dollar you can’t beat a Pontiac! 
*Oprional at Extra Cost. @d New High-Performance Economy Axle 


@ More Powerful High-Compression Engine 


PONTIAC MOTOR DIVISION OF GENERAL MOTORS CORPORATION 
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Your reputation is built on the 
performance of your repair job! If 

you install replacement pistons of 
Atcoa Lo.Ex*... you can be assured 
of proved performance... positive 
customer satisfaction. 

The Atcoa Lo-Ex trademark stands 
for pistons that are tough, light in weight, 
low in expansion. Pistons that give 
your customer cool, quiet power that’s 
easy on gas and oil. 

Be sure to stock aluminum pistons of 
Aucoa Lo-Ex alloy—cast by Alcoa, 
finished by expert piston makers. 


ALUMINUM COMPANY 


OF AMERICA 
1853B Gulf Bidg. ¢ Pittsburgh 19, Pa. 


"SEE IT NOW,” with Edward R. Murrow, 
brings the world to your armchair... 
CBS-TV every Sunday--3:30 P.M. EST 


*Availability may be limited 
by military needs for 
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STROMBERG 


You Sell Premium Features at No Premium in Price! 


SIMPLICITY —Fewer working parts re- 
sult in long wear and low maintenance. 


AVIATION CORPORATION 


ANTI-PERCOLATOR —A Stromberg fea- 
ture that prevents hard starting and 
waste of gas when the engine is hot. 


ECON-O-METERING —Separate metering 
systems for cruising and high speed oper- 
ation assure utmost economy always. 


ACCEL-ABILITY — Positive and smooth 
acceleration satisfying the most critical. 


BALANCED RATIO —For additional 
economy, a sealed unit automatically 
controls the amount of gasoline used 
in proportion to the amount of air. 


These Bendix signs stand for good 
business and for good business relations 
between factory, dealer and customer. 


{HORID 
. +, 
.) 


STROMBERG 


ARBURETORS 


Hydrovac* Power Brake 
—Trailer Power Braking Cleaner saves time and 
Systems money 


“REG. U.S. PAT. OFF 


Bendix souti BEND 


a ality 
CARBURETOR 


Canadian Sales: Bendix-Eclipse of Canada, Lid., Windsor, Ontario, Caneda « Export Sales: Bendix international Division, 72 Fifth Avenue, New York 11, N.Y. 
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MAKES THE 
DIFFERENCE 











OWT SAY “nut  %, W A L iN E R 


WALKER MANUFACTURING COMPANY 
Makers of Walker Exhaust Silencers, 











IN THIS NEW ERA 
OF GREATER ENGINE POWER 


NOW MORE THAN EVER BEFORE... 
INDIVIDUAL TUNING DOES MAKE THE DIFFERENCE! 


QUIETING the new postwar automobile is 
‘no “boy’s job.” The dramatic step-yp in 
engine horsepower .. . the introduction of 
the automatic transmission have created 
entirely new and more difficult exhaust 
control problems . . . explosions are more 
powerful . . . critical exhaust noise periods 
more extended. 

No—quieting these new engines is no 
“boy’s job.” It requires all of the skill of 


the most highly trained engineers. It re- 


quires research equipment like the Walker 
“free-field” chassis dynamometer to solve 
these problems on the vehicle . . . under 
actual operating conditions. 

And, above all, it requires the Walker 
“know-how” which comes from intimate 
car factory engineering contact. 

There is no room for compromise in this 
new era of greater engine power. Now, 
more than ever before, Walker “*/ndi- 


vidual Tuning” does make the difference. 








* INDIVIDUALLY TUNED TO EACH 
MAKE AND MODEL OF CAR 


SILENCERS 


OF WISCONSIN, RACINE, WISCONSIN 


Jacks, Oil Filters, and Electric Lifts 








\\\ 


Lube stations say if, eS 


4 \\ \\ WAVY 





"Whenever you take out an oil seal, 
always replace it with 4 new one...” 


--.and be sure the new seal is a National! 
Installing new seals saves time and work, makes extra 
profit and insures a good, dependable job. No time lost 
With National assortments, you have the wiping and cleaning the old seal, no worry about seal 
right seals when, where you need them. failure. (Even expert examination doesn’t always show 
rer couse Wi Be Com, ber when an old seal is no longer trustworthy.) So play it 
eeps stock up. Assortments “tailored” for “ ‘ ’ 
different needs. Ask your jobber, today! safe—whether you're working on Doc Jones’ new sedan, 
a panel delivery, a pre-war convertible or a big fleet 
rig. Replace with new National Oil Seals—every time! 





NATIONAL MOTOR BEARING CO., INC. 


i: General Offices: Redwood City, Calif. Plants: Redwood City, Calif.; Van Wert, Ohio 
BRAKE LININGS 9 2391 


BEARINGS 


“ A = © | NATIONAL 


NATIONAL - 
“ OIL AND GREASE | | SEALS 


OIL SEAL ASSORTMENTS TO FIT YOUR NEEDS 2 ” hones end tractors 
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JOBBERS- 
SHOW YOUR DEALERS HOW COLE-HERSEE 


TURNS DEALER LOSSES INTO PROFITS!! 


THESE ARE THE FACTS — COMPARE THE PROFIT RESULTS 
AVERAGE SWITCH DISPLAYS THIS IS WHAT COLE-HERSEE OFFERS... 


B-15 
\ COLE KIT 


*LIST PRICE Example A Example B 
OF DISPLAY $13.00 — $17.50 


**LIST PRICE OF 9.45 13.75 D-115 DISPLAY CARD 
TOTAL SWITCHES = : *LIST PRICE OF MERCHANDISER $27.00 


LOSS ON EVERY ¢ 355 ¢ 375 /**LIST PRICE OF TOTAL SWITCHES 26.80 


ot RESULT-A FULL PROFIT! 


—TIME IN REMOVING 
ADDITIONAL LOSS —TinicHes "FROM. DISIPLUS —A FREE, FRESH, ILLUSTRATED 


Se er aaa aa DISPLAY printed in color on heavy board. 
TOMER IMPATIENTLY|PLUS —ILLUSTRATED TWO PIECE 
Wares. STORAGE BOX printed in color with 
a full description of every item. 


ADDITIONAL LOSS —NeiNTING NUTS AND(PLUS—EACH SWITCH INDIVIDUALLY 


KNOBS BEFORE SELLING. BOXED ready for QUICK SALE to 
customer. 

ADDITIONAL LOSS —WRAPPING THE UNIT. PLUS —TWO each of eight nu FOUR 

of one number, only Four single units. 


ADDITIONAL LOSS Sg ~ pe a TOTAL 24 UNITS 


PUT ASIDE WITH SOME IPLUS —REORDER BRINGS NEW FRESH 
vores, UNITS STILL IN PLACE. DISPLAY nd coniote soten. 


*This is the basis on whet the dealer pays for his per fi "s list price sheet. 
* *This is the basis on what he sells the handise for per fi "s list price sheet. 








— 








=> 


Yes!! COLE-HERSEE DOES MAKE A PERMANENT TYPE DISPLAY.. 


SD-17, ILLUMINATED AND ATTRACTIVE, IS SPECIFICALLY FOR 
JOBBERS — IT TELLS HIS CUSTOMERS HE STOCKS AND DISTRIBUTES 
QUALITY COLE-HERSEE PRODUCTS. MERCHANDISE SHOULD NOT BE 
REMOVED FROM THIS DISPLAY. } 











FOR COMPLETE INFORMATION ON COLE-HERSEE’'S NEW JOBBER-DEALER SETUP 
WRITE FOR FORM D-114-IT FEATURES THE COLE-KIT AND FIFTEEN SWITCH PAKS 
THE GREATEST SWITCH MERCHANDISING IDEA OF THE CENTURY. 
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hermol 
Lower Prices | 


Lower Prices 
Lower Prices 


The Automotive Industry recognizes the serious- 
ness of the pricing problems brought about by 
changes in distribution practices. At the November 
and December meetings of the wholesalers in 
Chicago, the situation was decried—appeals to 
the manufacturer were made in the form of resolu- 
tions seeking more realistic and lower list prices. 
This merely confirmed Thermoid’s plans for 
the future. 

Farsighted independent wholesalers have individually 
urged manufacturers to reprice parts, accessories and 
supplies so that they and their retail outlets can main- 
tain their competitive position. 

Recognizing this situation and doing something 
about it are two different things. Correcting it calls 
for courageous action. Traditional practices, which 
are today outmoded, must be changed. Required 
is a realistic appraisal of things as they are. 
Action is demanded— now! 

Thermoid, in its 71 years of service to the industry, 





: 
: 
H 
% 
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to Gar Owners 
to Dealers 








to Wholesalers 


has always based any policy changes on a 
thorough analysis of the problem — backed by 
wide experience and close contact with all levels 
of automotive parts distribution. 

Thermoid’s 1952 pricing program was adopted 


only after careful consideration of every phase of ha 

the present distribution pattern, including the 

demands of all progressive distributors and deal- 

ers. Thermoid’s program meets these demands 

with a completely new pricing policy—not with 

smooth explanations of why it would be easier to 

wait awhile, to drift with the tide. 

No advertisement could possibly cover the thinking, Thermoid Company ¢ Trenton, New Jersey 
the facts and the great impact carried in the new 

Thermoid program. If you are interested in expanding Brake Linings « Fan Belts « Radiator Hose « Hy- 
ye onal ean ha in interested draulic Brake Parts and Fluid+ Car Mats « Clutch 
Write or telegraph us without delay, or contact the Facings « Thermoid Precision Process Equipment 
nearest Thermoid wholesaler. 
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To avoid customer 
complaints of 


A very important pe ne 
message to new GUMMY DEPOSITS, etc. 


. .. caused by closer 


car dealers and engine clearances and 
service station men hydraulic valve lifters 








in the new cars — 





CHANGE to and / And tell your 


customers why! 


STAY with Custom- > ¢:10 them these 
Made HAVOLINE \ @ Facts... 








FACT ® Heavy duty motor oil is now 
being used at car manufacturers’ plants 
...on their proving grounds...in their 
factory driveaways. 


FACT @) Many new car manuals now 
specify heavy duty motor oil. 
FACT @ Custom-Made HAVOLINE 


has proved itself a preventive of sticky 
valves, gummy deposits, etc. 


FACT @ Custom-Made HAVOLINE is 
a heavy duty (high detergent) motor 
oil... even exceeds heavy duty re- 


— quirements. 


R 
Even meets Army and Navy 
standards for heavy duty The Texas Company 
oils used in tanks, trucks 


and submarines. 
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INSTALLATION TIME 
3 MINUTES 





COMES EQUIPPED WITH 
MURRAY CLAMP 


Buy Only the Accepted Tail Pipe 
Repair Kit - - - - Buy QUAKER! 


@ Prevents carbon monoxide 
gas from seeping through the 
floor of your cor... . DAN- 
GEROUS. 

@ Replaces tail pipe with bet 
ter results and with more mel- 
low tone. 


@ Made of heavy gauge seom- 
less tubing to fit your cor. 
Sizes 18%" long with 5” ex- 
trusions to fit toil pipes. 

@ 4 Sizes to fit all cors, 1%", 
1%", 1%" and 2”. 


Write us for the nearest distributor to you 


Southeastern States represented by Lawrence M. Hirsig & Co. 
Southwestern States represented by Hirsig-Frazier Compony 


Quaker Supreme Chemical Corp 


MONTGOMERY 


e ALABAMA 
%5 





The World’s Best Piston Resizing Method! 


Finished size accurately con- 4 Retains original cam-ground 


trolled by split-second timing. shape of piston. 
Eliminates piston slap and in- 


Transforms surface metal of 
creases ring life. 


piston-pin boss areas into a 
forged-like structure making b Original close fit of piston is 
expansion permanent. restored. 

7 Black dry lubricant provides 


3 Does not disrupt thrust face 
positive initial lubrication. 


surfaces of piston. 


led Power GI-60 Groove Insert 


MAKES OLD PISTONS NEW! KEEPS NEW PISTONS YOUNG! 


The Sealed Power GI-60 Contracting Groove Insert is 
the only dependable, economical answer to top-ring 
groove wear. This insert does not float, but is anchored 
securely at the top of the ring groove. Before the GI-60 
is installed, top ring groove is regrooved to a true sur- 
face 1/32” wider than before, with a 1/32" recess at the 
top. The GI-60 locks itself permanently into this recess, 
forming a heat-treated spring-steel shield that resists heat, 
wear and pounding better than aluminum or cast iron can. 
One fleet owner reports GI-60 increases piston life to an 
average of over 200,000 miles! 
Super Sizer and G1-60 available only through Sealed Power Jobbers. 


Sealed Power Corporation 


MUSKEGON, MICHIGAN 
SOUTHERN AUTOMOTIVE JOURNAL for FEBRUARY, 1952 





—_, 








POTLIGHTING He NEWS 


iintetiaeenasn 
snitiicme. Sane: —— 


Net Profit 2nd how to maintain it are uppermost 
in the minds of the men directing the 
automotive sales and service battles along the re- 
tail front throughout the South. Independent garage- 
men are finding it a better idea than ever before 
to tie in their shops with finance companies in order 
to harvest more of the big jobs; the car dealers, 
generally far better financed than garagemen, are 
studying new ways of building up sales of both 
cars and repair volume. In the midst of the picture 
there continues to bob up the distasteful fact that 
skilled mechanics—especially body men and painters 
are a rare variety of mankind. 
Pitiful] might be the best word to describe the 
plight some dealers have reported to SAJ, 
although the average company in the business has 
been doing decidedly 
better than in some of 
the lean years not too 
far back. Let’s look at 
two reports —one from 
Washington, D. C., and 
the other from Bal!ti- 
more, Md.—which came 
in from dealerships 
handling the same “Big 
Three” franchise. One 
said his shop volume 
for 1951 topped the 
volume for ’50 by 50 
per cent. His gross 
sales volume in new 
and used cars for that 
comparable period de- 
clined 33 per cent. His 
over-all net profit plum- 
meted in ’51 33 per cent 
below the ’50 figure. 
That man has ample 
cause for blues. 


His fellow dealer nearby reported a similar un- 
healthy profit picture: 16 per cent in- 
crease in shop volume in ’51 over ’50, a drop of 45 
per cent in gross sales volume of new and used cars 
and an amazing decline of 65 per cent in over- 


all net profit. 


The answer could be conjured up readily by say- 


ing better salesmen and better ser- 
vice are needed. If you doubt that, drop into the 
average automotive establishment and see what kind 
of reception you get. In the showrooms of far 
too many dealerships, the reception is almost as 
cool as if you were the tax collector come for his 
due; in fact, you may not even get spoken to. Try 
it yourself, if you doubt this. Note at the same 
time the low quality of “salesmen” posing as such 
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“My boss is crazy about my work, but they're 
going to let him out soon.” 


in a lot of establishments. Any two-bit salesman is 
supposed to know better than to do it, but you can 
still hear more knocking of the other dealers’ cars 
than you can hear good points about a dealer’s own 
car. Maybe all this figures in the thinking of the 
factory executives who are hollering more and more, 
as this year wears on, that dealers must be prepared 
for a selling job in "52. 
the big parts and equipment whole- 
salers of Memphis, have carved an 
of success in training up ma- 
chinists and parts men under the veterans’ reha- 
bilitation program. The American Legion recently 
recognized this achievement in a big rally at which 
appropriate tribute was paid the firm by Legion and 
rehabilitation-program officials. The details of how 
this supply of skilled 
labor was developed 
will be presented in a 
subsequent issue wf 
SAJ. 
Henry Ford II made 
" it clear 
in a press statement 
last month that he had 
not forgotten his state- 
ment of several years 
ago that a big goal of 
Ford Motor Co. would 
be to regain the lead 
in production which 
has been gripped by 
Chevrolet since the 
early 30’s. “The truth 
of the matter is that 
our competition began 
doing a better job” (in 
the 30’s), he said. “I 
want to be perfectly 
frank about our situa- 
tion during those pre-World War II days because I 
think the important thing is not that we slipped, 
which admittedly we did, but that we recognized 
our failings and have been doing something about 
them.” He pointed to the erection of new plants 
and modernization of others in a program that has 
to date cost $700,000,000, with the result that pro- 
duction capacity has been shoved up nearly 50 per 
cent from five years ago. Engineering alone has 
grown from a wartime nucleus of 1,400 persons in 
1946 to more than 4,300 engineers, draftsmen and 
other personnel today. As he addressed the editors 
of this and other magazines, and automotive editors 
of the bigger newspapers of the United States, it 
was clear that once the industry had cleared itself 
of production limitations forced by the defense emer- 
gency, a battle of titans would be pitched. 


Mills-Morris, 


interesting record 
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. brake jobs! Use 
Grey-Rock 
Balanced 


Braksots 


& 3 Grey Rock . 
se 3: 
> e Grey hoch 


Every segment factory- 
branded for your cus- 
tomer’s protection. For 
riveting or for bonding. 





Grey-Rock advantages 


Satisfied Customers 





Keep ’em happy with their 
brake jobs by using Grey-Rock Bal- 
anced Braksets! For each make and 
model of vehicle, Grey-Rock gives 
you a combination of friction ma- 
terials to assure smooth, quiet, safe 
stops with fewer adjustments. You 
get even wear on all shoes, too, with 
longer lining life. 


Reputation Booster 


Your reputation for good brake 
work climbs higher every time you 
install Grey-Rock Linings . . . the 
linings regularly advertised for years. 
Car owners know the Grey-Rock 
name, and have greater confidence 
in shops that use Grey-Rock. 


Proof of a Better 
Brake Job 


This tag is packed in every 
Grey-Rock set, ready for you to 
snap on a dash button of your cus- 
tomer’s car. It tells how your work- 
manship joins with Grey-Rock 
Balanced Braksets to deliver a better 
brake job. It’s good advertising for 
your shop! 


Consistently advertised in 


POST ond Gaur, 


GREY-ROCK DIVISION of Raybestos-Manhattan, Inc., MANHEIM, PA. 


RAYBESTOS-MANHAITTAN, INC., Manufacturers of Brake Linings ¢ Brake Blocks © Clutch Facings © Fan Belts * Radiator Hose * Packings * Mechanicol 
Rubber Products « Rubber Covered Equipment ¢ Asbestos Textiles © Sintered Metal Products * Abrasive and Diamond Wheels * Bowling Balls 
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SINESS PHONE | MOTOR No SERIAL No 


S97 _D34y-32333 


REPAIR ORDER INSTRUCTIONS 


February, 1952 P DG 4 | 
Neither the car owner Sond 
nor mechanic is pleased 


when the repair order 

carries “Get out rattle in 

rear of body” or some 

other vague instruction. 

Flat-rated mechanics and sreninensrppenisiasiitiaiiaiaiaddaiebdiiateeeusamintensceeni + 
busy customers are satis- J morety a the above repair awe to ty done along with the oeosueary matevial. wee t sovat 


fied with this solution. —— 


Customer-Mechanic “Go-Between™ 


ITY Chevrolet Co. has slashed when the mechanic gets the car practically no time to visit the 
by about a third the number and later road-tesi it and be pre- other departments. Now this has 
of customer comebacks in its huge pared to tell the customer all been changed. 
service department at Charlotte, about what was found wrong. “Suppose a customer drives in 
N. C.—all as a result of creating “Until we adopted this set-up, and reports some peculiar sound 
a one-man “go-between” for cus- about all of my time was taken a noise like grinding or a rattle, 
tomer and mechanic. up with hearing complaints from etc. A service salesman has Mr 
Here’s the story as General customers or with trying to help Geisinger paged; he probably will 
Service Manager Grady Haley locate peculiar grinding or other be found with the mechanics on 
tells it: noises as the customer stood by. the second floor of the service de- 
“J. W. Geisinger, who has been “From what I have learned partment. He comes down, listens 
a mechanic since 1921, is the man about other dealerships, I know’ to the customer’s description and 
who has cut our comebacks from that our number of complaints then takes over. He may want to 
30 to 40 per cent from what they wasn’t running any higher than take a ride with the customer 
were before we decided to set could be expected. However, in to make certain he knows the 
him up in a combination follow- my particular case we have four’ trouble about which the customer 
through job. In this job his duties separate buildings, including is bothered. 
are to find trouble on a custom-_ truck-repair and body shops, and “When the repair order is then 
er’s car, follow it on through I had found that I was having written up, specific instructions 


J. W. Geisinger, a veteran mechanic, is now the serv- the job. General Manager Arthur P. Harris, Jr., says 
ice inspector and shop expediter. Owners relate any comebacks have been slashed a third by eliminating 
unusual car troubles to him and later he advises indefinite repair-order instructions and the repair 
the mechanic (right, below) exactly where to begin force spends little time in searching out any noise. 





Haley 


Service Manager Grady 
to all departments in his 


(above) 
charge, 


frequently 
freed 


around 
Geisinger has 


gets 


now that 


him from spending most of his time listening to unhappy custom- 


ers. 


be given, instead of the vague 

out rattle in rear of body’ or 
‘correct grinding sound under 
hood’ which often are the only 
instructions to the mechanic. 

“As this and other jobs of this 
proceeding through 
our shop, Geisinger is checking 
throughout the day with the me- 
chanics. When the customer shows 
up later either he or I will be on 
hand to explain in detail what was 


nature = are 


corrected. 

“We actually could use another 
man on this job, as it keeps Gei- 
singer hopping in checking 
throughout each day with the 37 
or 38 mechanics. Of course, a lot 
of work that comes in doesn’t be- 
long in the category which demands 
attention from our combination 
troubleshooter - customer relations 
man.” 

Suppose a_ slack day comes 
along? How does this specialist 
spend his time to the advantage 
of City Chevrolet, whose gross 
sales volume from all departments 
ran nearly $5,000,000 last vear 

When those days come along 
and they hit every shop at times, 
of course—Geisinger spot checks 
other work. He may decide on a 
road-test in some such 
days when he otherwise might 
not think it necessary, but uses a 
slow day to do some extra double- 


cases on 


50 


That’s because the new system has about eliminated guesswork. 


checking of repair jobs. 

His “liaison” work with 
chanics has helped the latter, too. 
Suppose some unexpected prob- 
lem comes up. The mechanic can 
take it up with this specialist, and 
not have to take up the service man- 
ager’s time. 


me- 


When time is not pressing, this 
specialist also makes certain that 
all tools are kept lined up in their 
proper places. This saves the men 
time, and therefore them 
and the company money. 

“Let’s get this area cleaned up,” 
he may say when a breathing spell 
comes along. He and the whole 
force pitch in to police the equip- 
ment and tools, which ultimately 
spells out greater efficiency. 

With more time on his hands 
now to line up his day’s work, 
Service Manager Haley reported 
that he was able to assist the con- 
trol-tower dispatcher in project- 
ing the day’s work. This has been 
important lately, as Dispatcher 
Fred Wagstaff has been on this 
job only a few months and has 
been having to learn the _ intri- 
cacies involved in lining up the 
work according to the number of 
hours each repair order is expect- 
ed to require. 

“There used to be times,” said 
Haley, “when I didn’t have the 
time to keep the daily operating 
control. You can see how much I 
had been tied down until we in- 
augurated this new type of job.” 

Top management of City Chev- 
rolet heartily approves this ar- 
rangement. Said General Man- 
ager Arthur P. Harris, Jr.: 

“T feel that it has built better 
customer relations, resulting in a 
higher volume of customer labor. 
This is borne out by the fact that 
October was the highest custom- 

(Continued on page 98) 


Saves 


“There’s one nice thing about the auto-repair business—there must be!” 








Mass F094 
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They re Converting 


were to 
conver- 


[' ALL cars and trucks 
undergo an overnight 
sion to the use of liquefied-petro- 
leum for fuel, a great many 
mechanics would standing 
around with hands in pockets. 
That is the implication behind 
the well-founded claims of the LP- 
gas industry, and LP dealers, most 
of whom are specialists in convert- 
ing farm tractors or trucks—and 


passenger cars. 


gas 
be 


U nder-the-hood and tank-installation views of a passenger-car conversion 


By Baron Creager 


Southwestern Editor 


There is hardly any question 
about the truth of these claims, to 
wit: A unit converted from gaso- 
line to LP gas will operate four 
or five times as long before need- 
ing an overhaul. Not counting 
mechanical maintenance, operating 
just about cut in half 


costs are 
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to LP Gas 


of carburetor or 


There is no 


rhe tree 
fuel pump trouble 
sludge, no carbon nuisance 

The LP-gas people suggest that 
mechanics in the automotive field 
might do well to familiarize them- 
selves with the one sometimes tem- 
peramental function of a converted 
unit. That is ignition 

The ignition system of a truck 
or car using LP gas must function 
efficiently than is necessary 


unit 1s 


more 


are shown above and below. 








where gasoline is used. If a con- 
verted unit gives trouble, it is gen- 
erally because the ignition system 
is not what it should be. 

“Conventional automotive me- 
chanics don’t know anything about 
servicing a converted car or 
truck,” commented one LP spe- 
cialist. “For that reason, they are 
afraid of converted units and 
practically throw up their hands 
in despair. Therefore, when an LP 
user has trouble, he is forced to 
finds an LP dealer or specialist 
who knows what to do for the 
ignition.” 

The current rate of conversions 
might argue that the ambi- 
tious independent, new-car dealer 
or mechanic should school himself 
on servicing LP units. 

These statistics are not verified 
by any authorized source, but the 
estimate is that in the United 
States, 150,000 cars and trucks 
have been converted to LP gas. 
Of these units, between 50,000 and 
70,000 are passenger cars. 

One LP-gas dealer in Dallas, 
Texas, who is also distributor for 
a carburetor conversion unit, makes 
an average of two conversions a 
week and the ratio is five trucks to 
three passenger cars. 


also 


Also 

Practically every LP dealer’ is 
qualified to convert farm tractors 
and one out of three converts 
either cars or trucks or both. And 
there are 15 manufacturers now in 
the market with conversion equip- 
ment. 

However, the rate of conversion 
is not a factor to justify conster- 
nation in the conventional service 
field. The units already converted 
from gasoline to LP gas constitute 
just a fraction of the vehicles in 
operation. And there are circum- 
stances that apply the brakes to 
conversion. These circumstances 
are cost of conversion and avail- 
ability of LP gas. 

Current cost of converting a 
passenger car is around $250. 
Thus it is not economical for a 
great many owners to make the 
change. But if one drives a car as 
much as 1,000 miles a month, there 
may be a big saving in operating 
cost. 

The conversion operation con- 
sists of drilling the carburetor to 
receive a %- or ¥Y-inch pipe 
thread for introduction of the gas 
already vaporized. There are at- 
tachments, too, including a_hot- 
water converter, which the 
water system for vaporizing LP 
and a switch, either manual 


Convert Cars 


uses 
gas, 


52 


Saddle tanks like this are provided for trucks. In this case the gasoline 


tank was removed, but 


LP specialists recommend that it be retained. 


The under-the-hood appearance of a converted truck is much like 


that of a converted passenger car, shown on the preceding 


or electric. By using this switch 
the driver may change from LP 
fuel to gasoline, and vice versa. 
Also, an approved tank is_ in- 
stalled, usually in the trunk com- 
partment. 

In the bus field the 
nicture is different, with more 
demand for conversion than the 
LP industry can supply, especial- 
ly since material cutbacks. Fear 
of gasoline rationing has pushed a 
number of big corporations into 
the conversion market with their 
fleets. 

Really significant economy in 
operation is realized by using LP 
gas in trucks and buses, where con- 
version cost is about $450. 

L. P. Warren of Dallas, the LP 
dealer and carburetor distributor 
referred to previously, points out 
impressive performance made pos- 
sible with LP gas. He says a truck 
can fill its tanks in Dallas and 
carry a full load to Wisconsin with- 
out refueling. Toward the end of 
his run the driver might have to 
switch to gasoline, but he wouldn’t 
need to stop for fuel. 

Warren says LP gas has preved 
unusually effective in operating 
local delivery trucks with many 
stops and starts. All the idling in- 
volved is much easier on the motor, 
he points out. In the case of one 
fleet of house-to-house delivery 
trucks he converted, it may be 
necessary for the drivers to come 
in on gasoline when the day is fin- 
ished, but they run all day, and 
idle, on LP gas. 

Warren has converted in Dallas 
some big units that mix concrete 


truck and 


page. 


in transit. He the Gulf Oil 
Co. is in the process of converting 
its heavy equipment. All San 
Antonio public have 
converted. Fort buses 
in the process, as 
Wichita, Kan., and Chicago. 
version must be going on apace in 
other areas, too. 

This _ specialist that 
some know-how is necessary to get 
a gasoline-type start out of a motor 
vehicle using LP gas. But he adds 
that if an operator knows his busi- 
ness, the LP-fueled engine will 
start in cold weather just like any 
hot engine. 


says 


been 

are 
tnose in 
Con- 


buses 
Worth 


are 


concedes 


Supply Affects Conversion 


Supply of liquefied petroleum 
gas butane, the most popular, 
and propane — has a definite in 
fluence on the rate of conversions 
locally. But this same rate of con- 
version may make the fuel wide- 
ly available at more attractive 
prices. 

The supply of LP gas is actually 
super-abundant. The LP _ people 
will point out that while Amer- 
icans consume 95 per cent of the 
available gasoline, leaving a sur- 
plus of only five per cent, only 18 
per cent of the available LP gas 
is consumed, leaving a surplus of 
82 per cent. The LP-gas supply is 
now 65 per cent of the gasolins 
supply and is expected to be equa! 
in five years. 

This liquefied-petroleum gas is 
purchased by farmers for their 
tractors and by motor - vehicle 
operators at from one-half to one- 

(Continued on page 100) 
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This control board has 
proved a valuable addi- 
tion to the control tower 
used in the shop. The 
simple notations have 
many benefits in  pro- 
moting smooth opera- 
tion, according to R. 
L. Stauffer, pictured 
here at the blackboard. 


“Blackboard” Control Pays 


AS THE old saying goes, there’s 
nothing new under the sun 
Nevertheless, there are still ways 
of putting a new twist on an old 
practice. 

And that is what Steel City Olds- 
mobile Co., of Birmingham, Ala., 
has done to boost its income from 
customer repairs. 

The company has installed a 
new service-advisor, customer-con- 
trol board on the service floor. The 
customer who brings his car in for 
any sort of service can see his name 
and the time at which he can get 
his car back. 

“We have a new board,” said R 
L. Stauffer, service manager, “but 
actually the idea is an old method. 

“We credit the board with a sub- 
stantial increase in service busi- 
ness. Our income from customer 
service for the first 11 months of 
1951 amounted to $164,671, com- 
pared with $136,842 for the entire 
year of 1950—an increase of more 
than 20 per cent. 

“This type of board 
before we had control 
is used in many smaller operations 
Some would say the board is a 
duplication of the work of the 
control - tower operator, but we 
find it is a definite help in pro- 
moting a smoother tower opera- 
tion. In most operations, each 
service advisor keeps a_ route 
sheet and we have found that 
posting the board does not take 


Was used 


towers and 


By Harrison Gruman 
any more time on the employee's 
part. 

“The board is divided into five 
sections—one for each service ad- 
visor. After each work 
written, the service advisor posts 
the owner’s name, number, 
time promised and also indicates 
whether the owner is to be called 
or the car delivered when finished. 
The ticket is then sent to the tower 
for routine handling. 

“When the work is 
the ticket is returned for inspec- 
tion to the service advisor who 
wrote the ticket. After inspection, 
the service advisor marks in a 
space provided to the left of the 
customer’s name that the car is 
completed. 

“We have 
great help in 
ers more efficiently 
the control - tower operator has 
more time to spend on work in 
progress and is not bothered with 
calls from the service floor regard- 
ing finished cars Other service 
advisors can glance at the board 
and tell owners whether their cars 
are ready. We formerly used an 
individual route sheet for each ser- 
vice advisor, but this method was 
a help only to the individual who 
kept it. 

“We had 
service advisors to 


order is 


car 


completed, 


found the board a 
handling custom- 
We find that 


trouble getting 
list all 


also 
jobs 
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They would depend on the tower 
operator and cashier to tell them 
whether a car was ready. Since 
installing the board, we do not have 
any trouble getting jobs listed, as 
the board is where everybody can 
see it and more or less spurs com 
petition as to the number of jobs 
written. 

“It also enables the service ad- 
visor to help follow his jobs more 
closely and at the end of the day 
he can see what jobs are not com- 
pleted. All jobs not completed are 
placed at the top of the board the 
following morning. 

“A clock has been installed at 
the top of the board, which is a 
help in keeping service advisors 
time-conscious. We all know that 
time is very important, not only 
to us but to our customer. 

“When Mr. Jones walks in, a 
service advisor can tell immedi- 
ately whether his car is ready, 
even if he did not write the ticket 
The most embarrassing thing that 
can happen is for a customer t 
walk in at 4 p.m. to pick up a car 
that was promised at 2 p.m. and 
discover that the service advisor 
who wrote the ticket does not 
know whether the car is ready 
and has to check. The customer 
immediately ioses confidence, as 
he is depending on the service ad- 
visor to look out for his interest 
while his car is in the shop. 

(Continued on page 96) 
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Suspended Brake Pedal 
Appears on Fords 


pone six-cylinder engine, sus- 
LX pended brake and clutch ped- 
als, redesigned bodies and location 
of gas-tank filler pipe in the center 
at rear of the car are features of 
the 1952 line of Fords announced 
early this month. 

The Mileage Maker 
at 101 horsepower and 176 pounds- 


Six, rated 
feet torque, is a high-compression, 


overhead-valve engine Compres 


sion ratio is seven to one 
A short piston stroke 
piston 


3.6 inches 
travel 
new de 


results in less 
Ford 
sign 
in friction 
and cylinde 
duction in internal 
gether with design of carburetion 
manifolds and precision fittings of 


engineers said, and 
noticeable cut 
the pis- 
walls. This re- 


friction, to- 


results in a 
between 


losses 


ton 


gives an in- 
the en- 


surfaces, 
useful 


wearing 
crease in power of 
gine 

The six has integral valve guides 
cast as part of the cvlinder head, 
a full-flow oil filter, timing chain 
all-steel cylinder-head  gas- 
Cylinder block and crank- 


and 
kets. 
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exX- 
the 


uses a 


one piece, 
center ol 
engine 
cooling system 
and a radiator cap 
Horsepower of the V-8 has been 
increased to 110 by a higher com- 
pression ratio of 7.2 to 
designed camshaft and carburetor 
Both 


cast in 
below the 
The 


type of 


case are 
tending 
crankshaft. 
series-flow 
pressure-type 


one, re- 


engines use precision- 


The Coacheraft body has curved o 


This photo of a cut-away model 
shows the “power-pivot” brake 
pedal featured on the 1952 Fords. 
clutch pedal is mounted in the 
same manner on models with con- 
ventional type of transmission. 


molded cast-alloy crankshafts, cam- 
shafts and exhaust valves. Both 
have close-fitting expansion-control 
aluminum pistons, full-pressure lu- 
bricating systems and free-turning 
valves. 
“Power-pivot” 
pedals 
bracket 
instrument panels, 
floor and 
holes in the toeboard. 


brake and clutch 
suspended from a 
the dash and 
leaving the 
eliminating 


are 
anchored to 
area clear 

Leverage is increased and pedal 
action made the 
linkage. The master brake cylin- 
der is mounted on the dash panel 
in the engine compartment, easily 
out of the water 


easier by new 


accessible and 
and dirt area 
Exterior sheet-metal 
the new Coachcraft 
welded 
tion. They 


joints on 
bodies are 
into construc- 
are soldered and metal- 
finished to give a seamless appear 


one-piece 


ance and to protect against weather, 
dust ond corrosion. One-piece dash 
and toeboard 
side panels to 
forward section of the body 
Visibility has 
with curved 
and rear windows featured 
The filler 
hind rear license plate. 
makes from 
eliminates 


are welded to cowl 


form a_ protective 
been increased, 
one-piece windshields 
pipe is be- 
This 
pipe either 
side of the filler 
flay on rear fender and adds usable 


gasoline 
the 
accessible 


car, 


luggage space. 

Road shock 
the front wheels 
wheel by 
the new steering linkage, reducing 


is absorbed between 


and steering 


two opposed springs in 
driver fatigue 


»-piece windshield and rear window. 
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“Hurricane 6” engine and welded body-and-frame construction are shown above. 


’ 


Willys Features F-Head Motor 


gem paeg by a high-compres- 
sion, F-head engine, the first 
conventional-type passenger car 
built by Willys-Overland Motors, 
Inc., since 1942 made its appear- 
ance last month in showrooms. 
The six-cylinder engine de- 
velops 90 horsepower and has a 
compression ratio of 7.6 to one. 
Bore is 3% inches and stroke is 3% 


At left is a side 


inches. With piston displacement the overdrive range 

of 161 cubic inches, the power The transmission is of the selec- 

plant produces .560 horsepower per tive sliding-gear type, with syn- 

cubic inch of displacement. chomesh second and third speeds, 
The “Hurricane 6” engine has a_ helical gears and remote-control 

compact combustion chamber, large shift mechanism. 

intake valve and in-block exhaust The Aero Willys, as it is called, 

valve. It is said to give up to is built on a 108-inch wheelbase 

35 miles a_ gallon on regular and over-all length is 1807, 


gasoline at 30 miles an hour in Continued on page 102 


sectional view of the engine and at right a front view. 
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Mercury Redesigned 


N™ body styling, improved en- 
gine power and a number of 
mechanical changes characterize 
the 1952 Mercury, introduced late 
last month. 

Refinements in the V-8 
have boosted horsepower from 
112 to 125 at 3,700 r.p.m. The 
compression ratio has been in- 
creased from 6.8 to one to 7.2 to 
one. 

Bore of the 
inches and stroke 
Displacement is 
inches 

brave and clutch pedals are sus 
pended from a ,bracket between 
the instrument and dash panels 
(his feature gives more foot room 
for the driver and eliminates the 
need for openings in the 
floor. The master brake cylinder 
is mounted on the dash panel, where 
t is completely away from road 
dirt and can be serviced more 
easily 

Over-all steering ratio has 
increased to 26.4 to one, while the 
turning circle has been decreased 
slightly. 

Three transmissions are 
able: standard, standard with ove1 
drive and Merc-O-Matic. 

The filler pipe for the gasoline 
tank is behind the rear license 
plate in center, below luggage- 
compartment lid. 

The luggage compartment 
a key-release lock and double cross- 
linked hinges for greater conve- 
iience and for roominess. Hinges 
are side mounted to permit maxi- 
mum use of storage area 


engine 


engine is 33/16 
is four inches. 
255.4 cubic 


access 


been 


avail 


has 


the 1952 
flat sur- 


Completely restyled, 
combine smooth, 
faces with a minimum of curves 
and extruded projections, Mer- 
cury engineers said. A simulated 
air-scoop on the low flat hood and 
similar features on the sides are 
styling refinements. 

A double bumper bar is 
in front, combining in one piece 
the functions of the grille and 
bumper. 

Good 


bodies 


used 


visibility has been ob- 


rhis “interceptor-type” 


and cigaret lighter just below. 


Eight body styles are available in 
the 1952 line, including the custom 
sport coupe shown here. Gas-tank 
filler pipe is behind hinged bracket 
provided for the license plate. 


tained by an increase in the glass 
area, by use of a one-piece curved 
windshield and sharp-angled rear 
window and by narrow windshield 
pillars. 

A ladder-type frame with a box 
section side rail is used on the 
1952 models. On convertibles, an 
“X” frame is used to accommo- 
date heavier stresses. Spring side 
rail bumpers, placed on the frame 
above the front half of the rear 
springs, minimize excessive shock 
and increase the life and effec- 
tiveness of the springs. 

“Sea leg’? shock absorbers are 
mounted in front of the axle 
for better torque control. 

The front seat of 1952 models 
adjusts on an inclined curved 
track to give more horizontal and 
vertical variation for individual 
preferences of the driver. 

On both two-door and four-door 
models the doors are hinged at the 
front. 


now 


Rear-axle ratios are 3.73 with 
standard transmission. 4.10 with 
overdrive and 3.31 with the auto- 
matic transmission. 

Brakes are of the duo-servo 
tvne. with » total braking area of 
159 square inches 


instrument panel has heater controls on each 
side of the center cluster, with ignition key, light switches, starter button 


The gear-lever indicator for the Mere- 


O-Matic transmission is part of the assembly. 





Curing Wet-Weather 
Starting Failures 


By M. M. Wilcox 


Assistant Editor 


Laon pe ignition sys- 
tems is a good way for a shop 
to give its customers better service 
and to make extra profits. 

That has been the experience of 
Lawrence Fenn, partner in Gaso- 
line Alley at Decatur, Ga., and a 
veteran of 23 years in the automo- 
tive servicing business. 

When customers have trouble 
starting their cars in damp weathe1 
or on cold mornings, Fenn recom- 
mends installation of spark-plug 
sealers, made of a plastic and syn- 
thetic rubber or other non-con- 
ducting material. The sealers fit 
snugly over the plugs, keeping 
the porcelain dry and preventing 
spark jumping and current leak- 
age. Similar protectors are avail- 
able for the distributor and mag- 
neto or coil. 

There are on the market 
liquid weather-proofing compounds. 
Sprayed on from pressurized cans, 


also 


these compounds coat the ignition 
system with a thin film of plastic 
to keep out moisture and are simple 
to apply. 

“Once we have installed the rub- 
ber-and-molded-plastic sealers we 
have been using, we’ve never had a 
customer who wanted to be with- 
out them again,” said Fenn. “Ex- 
cept in a few cases where there has 
been some real trouble in the igni- 
tion system, the sealers have elimi- 
nated failure to start.” 

The insulators are easy to in- 
stall and do not require a large in- 
vestment in inventory, since one 
type fits plugs on all passenger 
cars. 

Fenn pays 28 cents for each in- 
sulator. The charge to the customer 
is 40 cents apiece, plus $1 for in- 
stallation of a set. The installation 
charge is the same on either a six 
or an eight. 

On a six-cylinder model, the shop 
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The sealers are easy to install. After 
the cable is screwed into the plastic 
end, the rubber end is slip over 
the spark plug. Selling is easy when 
customers have had a starting fail- 
ure on a cold or a damp morning. 
Like the man at left, they are in a 
mood to do something about it. 
Liquid insulating spray is also avail- 
able in pressurized cans. And it is 
equally simple to use. 


makes 72 cents on the insulators, 
plus $1 for installation. On eight- 
cylinder models, the profit on the 
sealers is 96 cents plus the installa- 
tion. 

Profits on spray-on weather- 
proofing are attractive, also. 

Time required for installation of 
a complete set of spark-plug sealers 
is 15 to 20 minutes, Fenn said. The 
cable is screwed into the plastic 
end of the sealer and the rubber 
end is slipped over the plug. That’s 
all there is to it. 

“We have found that it speeds 
the installation if we put a drop 
of hydraulic-brake fluid on the 
rubber end of the sealer,” Fenn 
commented. “Then it slips right 
on.” 

Almost every car on 
is a prospect for the sealers, 
Fenn said, except for some late 
models that have weather-proof- 
ing insulators as standard equip- 
ment. 

Recent models with high-com- 
pression engines often have more 
trouble with starting failures be- 
cause of moisture, since there is a 
greater resistance to the flow of 
current. But weaknesses that 
develop in the ignition system as 
the car grows older make the 
older models good prospects also. 

(Continued on page 104) 


the road 
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Carburetor 
Replaced 
on Olds 


J pee Quadri-Jet carburetor, a 
single carburetor containing 
two complete carburetor systems, 
is one of the major mechanical 
changes on the 1952 Oldsmobile, 
which was displayed last month 
The carburetor is largely re- 
sponsible for an increase in the 
horsepower of the “Rocket” en- 
gine from 135 to 160, company en- 
gineers said. The two primary 
barrels function for starting, 
warm-up and low-throttle driving. 
The two secondary barrels go in- 
to action when the primary sys- 
tem is operated at half-throttle 
and above. The secondary barrels 


In the inset the rectangle represents the oil reservoir and the two circles 
represent the pump in this diagrs 


Upper inset shows view from above with choke closed on primary bar- 
rels. Lower shows underside with butterfly valves almost closed. 


m of the stee 


ng system. 


add greater breathing capacity to 
increase the power output of the 
engine. 

Each of the primary and _ sec- 
ondary systems has its own bowl 


and float assembly The bowls 


are inter-connected = only DV a 
fuel-level equalizing passage which 
maintains the float level with rela- 
tion to the nozzle a 

both of the carburetor 

The new carburetor i used on 
the Super “88” and “98” Series 
A dual down-draft carburetor is 
used on the Deluxe “88” Series, 
increasing horsepower from 135 
to 145. 

Hydraulic steering is availabk 
as optional equipment Used in 
connection with the regular me- 
chanical steering linkage, the 
power assist relieves the driver 
of extra effort in steering without 
changing steering-wheel turn or 
eliminating road feel. The system 
uses a hydraulic pump driven by 
the engine through a separate belt 
off crankshaft 

A “Super” range has been added 
to the Hvdra-Matic transmission, 
giving extra performance on long 
grades or for ranid acceleration, 
Olds engineers said 
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Courtesy-Car ‘Extras 
Please the Ladies 


What mechanic or porter would think to 
offer children gum for good behavior on 
And that’s just one “extra.” 


the ride? 


By Stuart Covington 


ee consider women as steady 
customers of a brake and axle 
repair shop? 

They aren’t usually, but at the 
Master Brake & Axle Service, Gulf- 
port, Miss., a different twist to the 
courtesy-car plan is bringing them 
to J. B. Dodge’s modern shop. Now 
around 15 to 20 per cent of the 
cars rolling in for service are 
piloted by women. ’ 

When a woman 
her car at Master Brake & Axle 
Service and requests transporta- 
tion back home or to some other 
part of town, she is chauffeured 
by attractive Mrs. Aubrey Scott, 
the firm’s office manager, instead 
of maybe by a_grease-smeared 
mechanic. 

“Some women don’t like to 
with strange men, even under con- 
ditions such as this,” Mrs. Scott 
explained. “They appreciate 
opportunity to ride with a woman 
instead. I think that is one 
son we have a good many women 
customers.” 

“We get new 
time, but most of 
repeat business, which is the 
kind we like,” commented Dodge 
“Then, too, these women tell their 
friends about us.” 

Dodge, who now draws busines 
from about a 20-mile radius, does 
not restrict this service to local 
customers. 

“I frequently carry a 
motorist as far as Biloxi, 12 miles 
east of Gulfport,” Mrs. Scott 
“and often drive farm women back 
to their homes.” No extra charge 
is made for these particular trips 
by this firm 


driver leaves 


ride 


the 


rea 


customers all the 
our volume is 


woman 


said, 


Women customers frequently 
have to take their children along 
on trips into town, Mrs. Scott 
explained, and dislike having to re 
turn on a with their young- 
sters in tow when their automo- 
bile is left at a repair shop. The 
courtesy-car service appeals espe- 
cially to those women with chil- 
dren. 

As a means of keeping 
among children, Mrs. Scott stocks 
her purse with gum, which she 
distributes after the youngsters 
scramble into the. courtesy car 


bus 


peac e 


Mrs. Scott (right) has a way 


with 


This reward usually maintains 
order during the trip and rings up 
more good will for the shop. 

For women who wish to wait 
while their are repaired, or 
meet someone at the shop, several 
clean, comfortable chairs have been 
placed ir the office. 

These special accommodations 
have spurred the shop's out-of- 
town business. Now approximately 
half of Dodge’s business originates 
outside of Gulfport. Out-of-town 
service stations direct a number of 
motorists to his place of business 
every month. 

“Many of our 
ers are married,” Mrs. Scott 
“but their husbands don’t have 
time to bring the family car to 
the shop. When the housewife is 
pleased with the treatment she 
receives here, she tells her hus- 
band. He makes a point of com- 
ing back to us when he 
some more work done on 
car.” 

In addition to brake adjustments 
and axle repair, Master Brake & 
Axle Service handles front- 
end alignment and frame straight 
ening. Front-end alignment 
developed into a major source of 
income in recent Dodge 
said. 

“We still consider ourselves spe- 
cialists, however,” he added, “and 
will not handle motor or body work 
at all.” 


cars 


women custom 
said, 


needs 
the 


also 
has 


years, 


children 


that is appreciated by 


mothers who have to take the voungsters along on trips to town. 
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A 190-HORSEPOWER, V-8 engine, 
a new “performance range” 
for the Hydra-Matic transmission 
and power steering are the major 
mechanical changes on the 1952 line 
of Cadillacs, the Golden Anniver- 
sary models. 

The gain in horsepower for the 
high-compression engine, from 160 


for previous models, has been ac- 
complished through a design that 
permits more effective use of the 


fuel-air mixture, engi- 
neers said. 

A new, single with 
four barrels provides correct fuel- 
air mixture and almost doubles the 
intake capacity. In average driv- 
ing, only two of the four barrels 
are in use. When extra perform- 
ance or acceleration is desired, four 
barrels supply the engine. Greater 
energy output results from this sys- 
tem at al! speeds. 

Further “opening up” of engine 
performance includes complete re- 
designing of the induction and ex- 
haust system. Smoother, fuller 
passage of air and fuel into the 
cylinders is allowed and direct free 
passage for the discharge of ex- 
haust. The freeing of restrictions 
has been accomplished by enlarging 
the intake manifold, exhaust valves, 
exhaust ports and exhaust mani- 
fold. 

A dual exhaust extends this free 
flow through the system by pro- 
viding separate paths for exhaust 
gases from the two cylinder banks. 
Each cylinder bank is exhausted 
separately through independent 
and mufflers, brought out 


company 


carburetor 


pipes 
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at the rear of the car through the 
bumper. 

A new “performance range” in 
the Hydra- Matic, in addition to 
“normal” and “low,” gives increased 
adaptability under varying driv- 
ing conditions. On hilly, winding 
roads, this three-gear ratio range 
allows a_ steady, powerful pull 
in third and offers acceleration 
when needed. For downgrade driv- 
ing, it automatically holds third 
gear, allowing a coasting speed on 
the average descent of approxi- 
mately 25 miles an hour without 
applying brakes. 

Selection of normal range for 
average highway and city driving 
conditions provides automatic four- 
gear-ratio operation. 

A new low-speed downshift, par- 
ticularly effective at 20 to 25 miles 
an hour, gives added acceleration 
when it is desirable to move ahead 
of city traffic or to pass safely on 
the highway where maneuvering 
distance is restricted. 


Jet-type openings in the rear 

bumper for independent exhaust 

of each cylinder bank can be 

seen in picture of the Cadillac 

62 sedan at left. Details of 

front-end styling are illustrated 
by the convertible below. 


Power-assisted steering is avail 
able as an optional feature. The 
hydraulic system automatically aids 
in minimizing steering effort and 
is designed to “stand by” when not 
needed. 

Positive, action is 
achieved by applying hydraulic 
pressure to the standard, ball- 
bearing system. Oil pressure oper- 
ates through a precision valve and 
power piston. Oil is constantly 
supplied by a pump that operates 
while the engine is running. 

“Road feel” and automatic re- 
covery after turning are retained, 
company engineers said. In case 
the power unit should become in- 
operative, the car can be steered 
exactly the same as with standard 
manual steering. 

New ribbed brake drums are 
stronger, holding aceurate contour 
to assure even lining contact. Ribs 
allow more effective cooling. Front- 
wheel drums have been increased to 
12 inches. 


smooth 
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Profits 


from 


ersonal 
Visits 


By WILLIAM E,. MILL 


President, Mill Buick, Inc. 
Harrisonburg, Va. 


| MAKE it a point to call person- 
ally on every customer who has 
failed to return his car to our shop 
for service. 

The almost 100-per-cent reponse 
we get on returns after per- 
sonal visits bears out my belief 
that there is no substitute for 
friendly person-to-person talks to 
inearth the true causes of dis- 
satisfaction. 

Our increased volume al] along 
the line in the various services 
supports the knocking - on - doors 
approach. Any service taken at 
random showed an_ increase— 
brakes, for example, 25 per cent in 
August over May; 300 per cent 
increase in front-end work in Au- 
gust alone over July; 15 per cent 
increase in parts for the same 
period. 

I would say that we even aver- 
age about $4 in additional services 
on cars coming in for lubrication. 

Let me explain. When we took 
over here in June of last year, we 
nherited a list of 125 names of 
customers who had bought new 
cars and had come in for servicing 
at one time or another, some irreg- 
ularly, some regularly, but finally 
not at all. 

I was determined to win these 
former customers back. There was 
no reason why we should not get 
that business. We were prepared 
to give the highest standards of re- 
pair efficiency. 

We had a 


fully-equipped shop 


William E. Mill (right) calls on customers at the office and at home 
to find out just why they haven't brought their ‘cars in for service. 


with the most modern machines, 
including a dynamometer; a staff 
of factory-trained mechanics with 
first-rate qualifications, and a will- 
ingness on the management’s part 
to move heaven and earth to keep 
customers happy. 

We were determined to go down 
the list, check name after name, as 
we knocked on doors. 

I introduced myself as the new 
owner of the firm and explained 
that we had missed the customer 
at the shop. Was there any cause 
for dissatisfaction with our ser- 
vice? How had we failed to serve 
him? 

Mr. Frank P—————— of a 
neighboring town explained that 
he had brought his car in twice 
to have a squeak in the steering 
column removed and that it had 
never been taken care of. He had 
gone elsewhere. 

I invited him to try us once 
more, inquiring whether his car 
was now running smoothly. I im- 
pressed on him that we were open 
to suggestions and sincere in want- 
ing to remedy any past lapses. This 
gave us the opportunity to describe 
our modern facilities for motor- 
trouble analysis. He listened at- 
tentively. We talked a few min- 
utes on the business he was 
engaged in, a little about our 
families, and then we parted on the 
friendliest of terms with no com- 
mitment from him one way or an- 
other about any work. 
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I present the pattern of this in 
terview because my long experi- 
ence in the automobile business 
has taught me that people enjoy 
taking a few minutes out to talk 
with their neighbors. They enjoy 
a sympathetic ear in the case of 
car troubles, especially from a lis 
tener in a position to do some 
thing about it. They appreciate 
the friendly interest taken in thei: 
occupation and faimly. 

Mr. Frank P 
by the very next afternoon! He 
thought his car was due for a 
tune-up and wanted to give us an 
other trial. 

Mr. P ’s response is 
similar to that of many others. In 
fact, I have since learned that Mr 
P— has mentioned around 
town that we were concerned 
enough to drop by to see him. He 
was that impressed. He has sent 
me new customers who believe 
along with Mr. P now 
that we mean business. 

Personal visits pay. I expect t 
continue to call upon any customer 
who does not return with his car 
within a reasonable time. 

Some of the customers we called 
upon had traded in their cars and 
bought other makes. However, 
even here the impression they 
got of our genuine interest in their 
car troubles has since brought us 
repair volume on all kinds of 
makes. 

We 


- dropped 


supplement this list of 
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a 


names with regular customers in 
our follow-up mail file who do not 
turn up when the usual postcard 
reminders of 30-day and 60-day 
service are sent out. The follow-up 
clerk compiles a list of these names 
and submits them to me for per- 
sonal visits. 

Any returned postcard of com- 
plaint (the inquiry card regard- 
ing service that is used by many 
dealers) gets a personal visit from 
me, 

I insist on the personal touch 
in other matters. We put the 
name of the customer on a sticker 
in the door jamb of the car so that 
staff members handling that car 
can address the customer by name 
and familiarize themselves with his 
car. 

We follow through on the per- 
sonal touch both ways. The car 
owner may like to know the name 
face and a little of the background 
of the mechanic working on his 
car. We have run ads from time 
to time in the local papers pre- 
senting the pictures of our staff 
with brief descriptions of their 
qualifications. 

Jecause their cars mean a great 
deal to them, car owners like to 
know who has worked on their car 
and whose the responsibility was. 
Any personal reassurance you give 
them is well received. 

When I am not out on 
make it my business to 
every customer leaving the 
with his car. I introduce myself. 
inquire whether everything is sat 
isfactory and talk to him on gen- 
eral matters for a few moments 
It fixes the car and car owner in 
my mind. 
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We give six free lubes to a new- 
car buyer to establish the habit 
of coming here for service. The 
book of tickets brings him in six 
times, when additional services may 
be sold him. This usually averages 
about $4. 

We have alerted our mechanics 
to front-end work, pointing out that 
50 per cent of the cars dropping 
of such service. 
front-end work, 

customer why 


\in need 
When we advise 
we explain to the 
by showing him the wear on his 
We almost 100 per 


in were 


tires. get an 


recommen- 
are aware 


cent response on such 
dations, for customers 
today of tire economy. As I men- 
tioned above, front-end work alone 
brought over a 300 per cent gain in 
August over July. 

I can only underline that in 
my 16 years as a Buick represen- 
tative I found personal contact the 
best solvent for difficulties that 
understandably arise on the repair 
complicated a machine as 
a car. And I have found people 
only too eager to take time out to 
talk the matter over in a friendly 
way. 


of so 


“To date in our sales contest we have five contestants fighting it out 


for last place.” 
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New Wasp 
Leads Off 
Hudsons 


{ prs Wasp, a lower-priced run- 
ning mate to the Hornet, is 
an addition to the Hudson models 
for 1952. Built on a _ 119-inch 
wheelbase, the Wasp is powered 
by a high-compression H-127 six- 
cylinder engine. 

The in-line, L-head engine has 

bore of 39 16 inches and stroke 

4%. inches with a displacement 
of 262 cubic inches Compression Hornet, Commodore and Pace- 
2 to one with optional maker—feature Hudson-Aire hard- 


ratio is 7 
The wrap-around rear 


aluminum head and 6.7 to one top styling. 
with standard iron-alloy head window gives 951.3 square inches 
It features the Monobilt con- of glass area for increased visibil- 
struction and “step-down” design ity. Curved windshield has a sur- 
used in other Hudson models face area width of 59 inches. 
All four 1952 lines—the Wasp, Offered as optional equipment 


Additional depth of trunk space and convenient location of spare tire 
in an upright position for easier removal are 1952 features. 
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The Hornet is shown in top photo and the Wasp in bottom photo. 


is Solex tinted glass to reduce 
glare and heat. 

A key-starting ignition system 
is used on 1952 models. To start 
the engine, the key is inserted in 
the switch and turned, eliminating 
the conventional starter button. 
Water-proofed ignition systems 
of high-compression, high-voltage 
type, with neoprene-covered high- 
tension spark-plug cables, are 
used. Spark-plug seals are pro- 
vided to eliminate starting failures 
due to high-humidity condensation 

The 145-horsepower, in-line, L- 
head engine with highpoint com- 
pression Miracle Dome aluminum 
head as standard equipment pow- 
ers the Hornet It has a bore of 
3 13/16 inches and a stroke of 4'% 
inches, with a disvlacement of 308 
cubic inches. Valve life is pro- 
longed by a_ water-distribution 
system that directs cooled water 
around the valve seats, combus- 
tion chambers and the full length 
of the cylinder bores. Pistons are 
of aluminum alloy with full skirts 

The Pacemaker engine develops 
112 horsepower and has a com- 
pression ratio of 7.2 to one with 
optional aluminum head and 6.7 
to one with iron-alloy head 

The Commodore uses the 127- 
horsepower engine featured on 
the Wasp. 

Four-speed Hydra-Matic Drive 
is offered as optional equipment 
on all 1952 models. 
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Southeastern dealer, J. Saxtor 
Lloyd of Daytona Beach. A Mary- 
land and a Missouri dealer were 
also named, giving the South 
three of the four principal elec 
ive offices. 

“The greatest problems of deal 
ers this year,” Lloyd asserted 
“will be their regulation by gov 
ernment.” 

The 1953 convention will be held 

San Francisco, February 14-18 


was decided 


New officers of the National Automobile Dealers Associati slecte “c...9.9¢ rol 
Jan. 30 at the New York convention, are (1. to r.): J. Semmes Lloyd, Sax's Shop Vo ume 
Buick-Cadillae dealer of Daytona Beach, Fla., elevated to the presi- . . 
dency of the 35,400-member a a Robert 8S. Armacost, Stude- Is Running High 
baker, Kansas City, o.; Foster W. Talbott, Baltimore, Md., Ford a " : 
dealer, and Carl E, Fribley New York Pontiac dealer. W hat aig ds planning si 
doing this year to increase 
your customer-labor sales? 
Asked that question by edi- 
tors of SAJ at the NADA 


e : 
Attendanee Peak of 13.800 oui ae” de an aie 


2 y e York, J. Saxton Lloyd, new 
Tallied at NADA Convention president, replied: 
“I don’t know that we're 


— E at the convention Southeastern states, adopted sev- going to have to do any- 


of the National Automobile eral resolutions, including two thing, as I believe in our 
Dealers Association hit a new peak which urged action “to obtain a case it will automatically 
of approximately 13,800 at New relaxation of the present terms of take care of itself. Our shop 
York Jan. 26-30. This compared Regulation W” and “to establish volume this month has been 
with 11,000 at Miami Beach last’ the legality of territory security.” running 20 per cent above 
year. A Southwestener, R. D. Me- January of last year and that 
The thousands of delegates, who Kay of Wichita, Kan. (Chrysler- month was our best.” 
included large delegations from the Plymouth), was succeeded by a = 


Hundreds of dealers from the entire United States and vention in New York. An “all-Virginia” menu was 
their wives attended this breakfast given by the Auto- featured. U. S. Senator Byrd sent apples from his 
motive Trade Association of Virginia at the NADA con- orchard to decorate the tables at the breakfast. 


ges mee Shi i edt ied) 
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INDUSTRY 


Refining Process to Boost 
Output of High-Octane Gas 


A $27,000,000 construction pro- 
gram for increasing the na- 
tion’s supply of high-octane gaso- 
line by a new method has been 
announced by Socony-Vacuum Oil 
Co., Inc. It is now awaiting gov- 
ernment clearance. 

The process, known as thermo- 
for catalytic reforming (TCR), is 
a continuous method by which 
low-quality gasolines may be up- 
graded to a gasoline which, with 
the addition of three cubic centi- 
meters of tetraethyl lead a gallon, 
will have an octane number of 
100 or more, according to Clark 
S. Teitsworth, director of manu- 
facturing. 

The construction program calls 
for TCR units and _ auxiliary 
equipment at company refineries 
in Beaumont, Texas; Augusta, 
Kan., and Torrance, Calif., plus a 
catalyst manufacturing plant in 
Paulsboro, N. J. The TCR units 
will process a total of 37,000 bar- 
rels, or 1,554,000 gallons, a day, it 
was stated. 

The new process will be made 
generally available to the oil in- 
dustry under licensing agreements. 
Teitsworth said. 

The TCR units will tap an im- 
portant source of materials in 
crude oil for conversion to high- 
octane-number gasolines, he stated. 
Between the light gasoline frac- 
tions and the heating oils that are 
refined from crude are the heavier 
low-octane-number gasolines. By 
applying heat and pressure to them 
in the presence of a catalyst, it is 
possible to rearrange their mole- 
cules to produce high-octane-num- 
ber gasolines. 

Many design details of Socony- 
Vacuum’s thermofor catalytic 
cracking process (TCC) have been 
incorporated in the TCR process, 
including continuous circulation 
and regeneration of the catalyst so 
that it is maintained at its peak 


efficiency at all times. For that 
reason, Teitsworth said, the new 
process will handle a broad range 
of charge stocks. 

An important advantage will be 
that the strong catalyst bead will 
convert sulphur in the charge stock 
into a form that can be recovered 
and thus kept from escaping into 
and polluting the air. 

By the production of light aro- 
matics, the TCR method will not 
only meet the demand for high- 
octane-number aviation gasoline, 
Teitsworth said, but will 
in maintaining the quality of au- 
tomotive gasoline for civilian use. 
It will do this without making 
any inroads on supplies of distil- 
lates used for heating oils, and 
diesel fuels. 

The TCR process, Teitsworth 
said, resulted from many years 
of research and operation of sev- 
eral pilot plants. “It is an excel- 


assist 


example,” he stated, “of the 
way research made possible by 
the large expenditure of capital 
and technical skill under private 
management can benefit the pub 
lic.” 

The TCR he comment 
ed, is a significant stride in the 
constant competition within the oi 
industry toward improved refinin 
methods. In the pioneer days o 
the industry, gasoline and ker 
sene were simply distilled out of 
the crude. Through the years, it 
was discovered that the application 
of increased pressure and temper 
ature would increase the qualit) 
and yield of gasoline. 

The next step was the use of 
solid catalysts, substances whic! 
speeded the cracking process and 
further increased the _ desired 
yields of both gasoline and heat- 
ing oils. The catalyst first was 
used in fixed bed units, Teits- 
worth said, but later Socony- 
Vacuum developed the TCC 
tem for continuous circulation of 
the catalyst to achieve “assembly 
line” cracking. 


lent 


process, 


sys 


Officers of the Automobile Trade Association of Maryland, elected at 
the annual meeting in Baltimore on January 22, are (1. to r.): Ralph 
B. Smith, General Pontiac Corp., Baltimore, secretary-treasurer; Foster 


W. Talbott, Talbott Motor Co., Baltimore, presi 


and Mark R. 


Chenowith, Jarman Motors, Inc. Baltimore, vice-president. 
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A hillside location 


gave 


room. 


floor, directly under the showroom. 
on both the upper and lower levels, each measuring 
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! Looking Ahead » 

“He EE ee eee 
March 10-11 Annual convention 


of Louisiana Automobile Dealers 
Jung Hotel, New 








Association, 
Orleans. 
March 20-23—Southwest Automo- 
tive Show, Sam Houston Colise- 

um, Houston, Texas. 

April 7-8 Annual convention of 
Missouri Automobile Dealers As- 
ciation, Muehlebach Hotel, Kan- 
sas City, Mo. 

April 27-29—Annual convention of 
North Carolina Automobile Deal- 

Association, Carolina Hotel, 
Pinehurst, N. C. 

May 5-7 Annual 
Automotive Rebuilders 
Association, Municipal Auditori- 
um, San Antonio, Texas. 

May 16-17—Southeast Automotive 
Show Conference, George Van- 
derbilt Hotel, Asheville. 

May 19-20 Spring convention of 
Southwestern Automotive Whole- 


ers 


convention of 
Engine 
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Coggins 
Studebaker dealership at Charlottesville, Va., the per- 
fect setting for this eye-catehing second-floor show- 
Offices and parts department are 


Co.. Ine. 70 by 70 feet. 


Motor 


houses the 
on the first 


There are shops is at 


gins is the 


salers Association, President Ho- 
tel, Kansas City. 

Sept. 14-16—Annual convention of 
Kentucky Automobile Dealers 
Association, Cumberland Falls, 
Ky. 

Sept. 20-22—-Annual convention of 
South Carolina Automobile Deal- 
ers Association, Ocean Forest 
Hotel, Myrtle Beach. 

Oct. 12-14—Annual convention of 
Mississippi Automobile Dealers 
Association, Buena Vista Hotel, 
Biloxi, Miss. 

Oct. 19-21 Annual convention of 
Florida Automobile Dealers As- 
sociation, Sans Souci Hotel, 
Miami Beach. 

Oct. 26-28 Annual convention of 
Tennessee Automotive Associa- 
tion. Noel Hotel, Nashville 

Feb. 14-18, 1953 Annual 
vention of National Automobile 
Dealers Association, Civic Audi- 
torium, San Francisco, Calif 

March 26-29, 1953 Southwest 
Automotive Show, Dallas. 

May 21-23, 1953—Southeast Auto- 
motive Show, Dinner Key Audi- 
torium, Miami, Fla. 


con- 


A ramp leads from the outside direetl 
to the second-floor shop. Space underneath the ramp 
used-car offices. 
lot is shown at right of building. 
330 Preston 
president of 


A section of the used-car 
rhe new building 
Ave. in Charlottesville. D. C. Cog- 
this Virginia dealership. 


Goodyear Houston Plant 
Produces Most Rubber 


rP\HE synthetic-rubber plant of 

The Tire & Rubber 
Co, at Houston, Texas, is currently 
the largest producer of syntheti 
rubber in the world, Dr. R. P. 
Dinsmore, vice-president in charge 
of research and development, re- 
ported. 

The 


Goodyear 


over-all production 
in 1951 100,111 long 
Dinsmore said, which topped the 
individual output of all other fa- 
cilities engaged in the accelerated 
rubber program. Net production 
of GR-S rubber was 86,384 long 
tons, which also was high for the 
vear. 


plant’s 


was tons, 


Mississippians Meet Oct. 12-14 

The annual convention of the 
Mississippi Automobile Dealers 
Association will be held Oct. 12- 
14 at the Buena Vista Hotel, 
Biloxi, Miss., Manager George 
Lemon Sugg announced last 
month. 
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Why Regulation 


By JAMES ©. DOWNING 
President 
National Used Car Dealers Association 
fifty-two 


) SO preeee hundred 

should be one of the best 
years used-car dealers of this 
country have experienced. 

With employment at 63 million 
—the highest level in history—in- 
come in the hands of consumers 
available for spending at an all- 
time high, a relatively low level 
of new-car production and pre- 
war cars going off the road at a 
record rate, no other conclusion 
seems reasonable. The public 
should definitely be in a “buying” 
frame of mind. 

An increased buying tempo 
should be in evidence by March. 
In my opinion, the buying rate 
will be higher than what might 
have been expected because of 
purely seasonal factors, and will 
be in evidence for both new and 
used cars. 

It is generally recognized that 
the rate of defense spending this 
year will be much higher than in 
1951. Add that to the high sav- 
ings rate achieved by the public 
since the “overbuying” periods or 
1950 and early 1951, and a max- 
imum new-car production of less 
than four million and_ there 
emerges a situation in which the 
used automobile should unques- 
tionebly be in greater demand 
than during the past ten months. 

It is difficult to realize how 
very rapidly prewar automobiles, 
which make up 40 per cent of all 
cars, are going out of service 
They have reached a point where 
it is absolutely uneconomic to re- 
build them. Motors and other 
turning parts have been renewed, 
but the bodies are now falling 
apart. Another indication of a 
high level of demand for used 


*This is the text of a talk 
given before ihe Committee 
on Current Business Devel- 
opments of The Federal Re- 
serve Bank, Atlanta, Ga., on 
Jan. 14. The speaker, with 
his brother, operates Down- 
ing Motors, Inc., at Atlanta. 


cars this year is that the working 
population will be more widely 
dispersed as a result of employ- 
ment in decentralized defense 
plants, where automobile trans- 
portation is usually a necessity. 

Profit-wise, 1951 was unsatis- 
factory for used-car dealers, with 
profits much lower than in 1950 
Poor business during 1951 was 
due primarily to the public’s over- 
buying during the period after 
Korea. Business has been slow, 
in fact, ever since last April, with 
the buying public operating on a 
very “selective” basis. I believe 
buyers will continue to be selec- 
tive this year, but their transpor- 
tation needs will be greater than 
during 1951 


Deterred “Marginal” Deals 


In my opinion, the “strict” 
terms of Regulation W were just 
enough of a business deterrent in 
1951 to make what might have 
been a satisfactory business year 
a poor one for used-car dealers 
The “marginal” business which 
Regulation W prohibited was the 
business needed by most dealers 
to earn fair incomes. 

The effect of Regulation W on 
the 1951 incomes of franchised 
dealers was in general similar to 
the experience of used-car deal- 
ers in that demand was inhibited 
to a certain degree, with the “in- 
dependent” dealer feeling the 
greatest effect. Overbuying after 
Korea, together with a large vol- 
ume of new-car production in 
1951, however, meant that the 
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Is Unnecessary 


much 


buying public could be 
much 


more selective, and was 
more important as a profit-deter- 
mining factor than was Regula- 
tion W. It is no secret that most 
people will buy a comparably 
priced General Motors, Ford, or 
Chrysler car if it is available rath- 
er than a Kaiser, for example 
This situation led to a very “Jean” 
year for the “independents.” 

Profit opportunities for most 
franchised dealers should be ex- 
cellent this year if the production 
of new cars is held at or below 
four million. With production at 
that level, the supply of new cars 
will the estimated de- 
mand of million. Dealers 
handling most makes, therefore, 
should be able to realize the full 
gross profit on every unit. Net 
profits in 1952, with four million 
new cars, could easily be double 
those that would be earned if five 
million new cars were available. 
The point of diminishing returns 
for franchised dealers’ net profits 
would probably be about 4,600,000 
1eW cars. 

At the time I was invited to talk 
to your group it was indicated 
that you would be interested in 
knowing something about the atti- 
tude of automobile dealers toward 
the Federal Reserve System. I 
shall speak frankly in presenting 
this attitude. 

So far as banking functions as 
such are concerned, automobile 
dealers have nothing but the high- 
est respect for the Federal Re- 

(Continued on page 139) 


meet 
live 


not 


67 





~uthern JOBBERS 


ND FACTORY MEN 





By Baron Creager 


Southwestern Editor 


Everything Except the Suds! 


a bar rail in such a place 


cr while turning through a 
magazine, so long ago he 
can't recall even the approximate 
date, W. E. “Bill” Woods stopped 
to read an article 

The magazine was one of those 
big. heavy, slick-paper things, 
fluffy with feminine appeal, and 
the 
things, a 
kitchen 

The article went on to 
out how restful it 
the madam if she hoisted one foot 
to such a rail while peeling 
potatoes, for example. And if she 
had a stool and put both Numbe1 
Fives on the rail, she would hard- 
ly know she had done any work 
at the end of her day 

When Bill Woods, with Jack 
Durrett of Tyler, began preparing 
his location in Houston, Texas, 
for opening of the Standard Parts 
Co., he remembered the advice in 
the magazine. In the 


recommended, of all 
rail for milady’s 


article 
bar 


point 
would be for 


bar 


wi yman’s 
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meantime, of course, the thought 
had occurred to him to try out 
such a rail if he ever got into his 
own business as a jobber. If a bar 
rail would be restful for the little 
woman in her kitchen, why 
wouldn’t it be for tired 
counter customers? 

Now, it just happened that in 
the building that was to be 
cupied by Standard Parts of 
Houston there was a length of 
two-inch gas pipe bracketed to 
the wall. Bill had this pipe taken 
down. He bought a few fittings 
and presently. with help of the 
staff and an investment of six 
dollars, there was a bar rail 

Bill Woods believes it is the 
only bar rail in existence in front 
of the counter in an automotive 
jobbing institution, at least in the 
South. He has been in a great 
many of them in the course of his 
selling career. Neither he nor 
anyone he knows has ever seen 


good 


oc- 


“That rail has both 
tical and_ psychological 
tages,” Bill explained 

“The most practical advantage 
is that it protects the front of the 
counter and the shadow boxes 
where merchandise is displayed 
If it were not for the rail, the 
customers would have their feet 
in the shadow boxes. And the 
front of the counter at the floor, 
if you will notice, has not 
marred or scratched up, like any 
counter without 
a rail.” 

Woods is right about that, too 
The face of the counter looks as 
clean and unmarred as the day it 
was finished. 

“That bar rail people 
into the place just out of curios- 
ity,” continued Woods. “People in 
the trade hear about it and want 
to come in and put a foot on the 
rail. Almost everyone makes 


bar prac- 


advan- 


been 


front would be 


brings 
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F. L. (left) and Bill 


most 


Heckendorn 
popular positions 


some jocular remark about it, 
such as, ‘Well, slide out a schooner 
of suds.’ 

“We had one customer to whom 
we had not been selling so much 
merchandise, but he had never 
been in the store. Finally he came 
in to see the bar rail. He sat on a 
stool, put a foot on the rail, looked 
around at our place and finally, 
he said: 

“*Well, I'll be damned. And I 
thought this new place was just a 
hole in the wall.’ 

“After that visit,’ Woods con- 
cluded, “his business jumped to 
three times what it had been be- 
fore he came in to see and use 
the bar rail.” 

By the time 


this appears in 


Officers of Old Dominion 
Automotive Booster Club 
B35, Richmond, Va., in- 
elude (1. to r.): Harry F. 
Christian, second vice- 
president, George C. Val- 
entine, first vice-president; 
President John J. Balogh: 
Thomas S. Armistead, 
treasurer, and Lynn D. 
Churchwell. who is secre- 
tary. 


assumed by 


the 
the 


Woods 


counter 


two 
rail. 


pose to illustrate 
customers at 


print, Bill Woods will surely have 
introduced another experiment 
The counter was to be adorned 
with a large bow! containing gold- 
fish, and, of course, water 
Woods explained that it was his 
idea the goldfish, with their 
languid movements, would give 
customers some mental relaxation 
along with the physical rest pro- 
vided by the bar rail. He believed 
the goldfish would attract atten- 
tion and take customers’ minds 
from their pressing problems of 
the moment. He did not add that 
if a customer stayed long enough 
with one foot on the rail, watch- 
ing goldfish, he might think of 
other merchandise to buy 
Woods operates Standard Parts 
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and Durrett devotes most of his 
attention to his business in Tyler 
and east Texas. When they open- 
ed Standard Parts, they were 
hopeful, not optimistic, ex- 
pecting rough going for some 
time 

Much to their surprise, and sat- 
isfaction, the new business grew 
more in six months than they had 
expected it to in a year 

That accomplishment has kept 
Bill Woods so busy that Mrs 
Woods does not yet have a bar 
rail of her own in the kitchen 
if she ever even wanted one in 
their home 


too 


Firm Members Purchase 
Speight Interest 


L H. Mecauee and four em- 
® ployees of The Megahee- 
Speight C€o., Thomasville, Ga., 
have bought the interest of the 
late Mr. Speight. The employees 
are Joe P. Davis, E. W. Ashton, 
W. R. Durham and F. C. Dodson 

Officers now include: Megahee 
as president, Davis as executive 
vice-president, Dodson as vice- 
president, Durham as treasure 
and Ashton as of the 
irm 


secretary 


Sealtight Advances Shapiro 


Milton Shapiro has been named 
executive sales manager in charge 
of sales and advertising for Seal- 
tight Corp. He formerly was both 
western and Canadian sales man- 


wer 


Arkwright Joins Bede 


Arkwright has been 


manager ol 


Scott 
pointed s Bede 
Automotive Products, Inc., Cleve 

nd, Ohio. He formerly was with 


| 
R. M. Hollingshead Corp 


ap- 


les 





355) a 


AvTomg 
RE FRieceny 
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More than 500 customers and fae- 
tory representatives attended the 
recent opening of this new home 
for 555, Ine., Litthe Rock, Ark., 
erected at a cost of $250,000. The 
building houses wholesale sales 
room, warehouse, shipping depart- 
ment and offices of the automo- 
tive parts and the refrigeration and 
appliance parts divisions, as well 
as a large machine shop, shown in 
bottom photo, and general offices. 
President Roy E. Stueber founded 
the firm 35 vears ago. There are 
now five wholesale automotive 
branches in Fort Smith, Pine Bluff, 
El Dorado, Jonesboro and Blythe- 
ville, Ark. William F. Shipp, Jr.. 
is vice president and general man- 
ager of the automotive division. 





Rowland of Champion Retires 


Ralph H. Rowland, vice-presi- 
dent in charge of sales _ for 
Champion Spark Plug Co., has re- 
tired and will move to Los Altos, 
Calif., where he will be available 
to the firm in an advisory capaci- 
ty. Rowland had been associated 
with the company for 35 years 
and had been vice-president in 
charge of sales since 1940. 





Carroll J. Scheupbach, credit man- 
ager of Sunnen Products Co., St. 
Louis, has retired. He and Mrs. 
Scheupbach have moved to Fort 
Lauderdale, Fla. A veteran of many 
vears in the automotive industry, 
Scheupbach was president of Mo- 
tor and Equipment Manufacturers 
Association during 1950. 
Texans Open Ennis Branch Barnett has been made manager 
at Dallas, succeeding Remde in 
Hutson-Thurston Co. of Corsi- that position. 
cana, Texas, has opened a branch 
at Ennis, Texas. C. D. “Buddie” H. P. “Paul” Stone is now ter- 
Taylor is branch manager and E. _ritory salesman for the Lumber- 
V. Clark is salesman. ton, N. C., store of Southern Bear- 
inde ings & Parts Co. He formerly 
Hastings Promotes Dallas Man was in charge of the shop at that 
branch. 
Howard Remde, district man- . 2 % 
ager for Hastings Manufacturing Ralph Lewis, distributor at At- 
Co. at Dallas, Texas, has been lanta, Ga., for Balcrank, Inc., 
named Southwestern divisional underwent a serious operation 
manager. He succeeds W. Frank- last month from which he was 
lin Meyer, resigned. William E. later reported convalescing. 
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Texas Jobbers Sponsor 
Joint Show Meeting 


A’ ALL-DAY meeting of Texas 
jobbers, regardless of na- 
tional association affiliation, will 
be sponsored by the Automotive 
Wholesalers of Texas in Houston 
on March 19, before the tenth 
Southwest Automotive Show 
opens there the following day, it 
has been announced by J. B. 
“Burney” Wilson, president of the 
Texas association. 

Wilson said that Texas seg- 
ments of MEWA, NSPA and the 
Automotive Engine Rebuilders 
Association and the Texas High- 
way Safety Council, as well as 
the Southwest Automotive Show 
group, have been invited to de- 
signate a speaker for the program. 

“Principal purpose of the meet- 
ing,” said Wilson, “is to consider 
the problems of Texas jobbers, of 
which there are many. We have 
already had some acceptances, but 
not enough to complete the pro- 
gram.” 

The program will run from 9 
a.m. to 5 p.m. with an interrup- 
tion for lunch, which will also 
feature a speaker. The meeting 
will be called to order in the Ben 
Milam hotel. 

All Texas jobbers, 
tionally or not, are 
vited to participate, 


affiliated na- 
cordially in- 
said Wilson. 


The Winston-Salem, N. C., 
branch of Southern Bearings & 
Parts Co. has moved into new 
quarters at 130 North Marshall 
Street, about two blocks from the 
former location. Parking space for 
customers is provided. 





J. M. Nelson, former vice-president, 
has been made president and gen- 
eral manager of Holston Auto Sup- 
ply Co., Inc., Kingsport, Tenn. A 
native of Appalachia, Va., Nelson 
has been associated with the firm 
since its opening in 1946. 


This modern steel, concrete and glass building provides 8,000 square 


feet of office and warehouse 
Fafnir Bearing Co. Georgia, 


space 
Alabama, 


office of The 


southeast- 


Atlanta 
Tennessee, 


for the 
Florida, 


ern Kentucky and Cuba will be served from this location at 245 Pied- 


Ave., N. E., Atlanta. 


A. G. Laughridge, a veteran of 29 vears 


with the firm, is in charge of the branch. 


275 Manufacturers Assigned 
Booths for Southwest Show 


Ws 535 booths assigned to 
275 manufacturers in the 
traditional drawing for space 
early in January, another capa- 
city turnout of exhibitors was as- 
sured for the tenth Southwest 
Automotive Show, scheduled for 
March 20-23 inclusive in the Sam 
Houston Coliseum in Houston, 
Texas. 

Late last month Dean Johnson, 
show manager, announced more 
than 200 sponsoring jobbers and 
expectations of at least 300 by 
show time. 

In addition to space for manu- 
facturers, booth facilities have 
been made available for the Texas 
Department of Public Safety, the 
Texas Highway Safety Council, 
the Automotive Wholesalers of 
Texas, Booster clubs of the South- 
west and the NPA agency of the 
federal government. 

Meanwhile, a determined drive 
for attendance had been launched 
in December, with sponsoring job- 
bers distributing promotion pieces 
to their customers. The first of 
these was a four-month calendar 
— December to March — which 
bore all required information 
about the show. Calendars were 
followed with other promotional 
pieces, all emphasizing two 
themes of this year’s show, “Get 
it from Your Jobber” and “Pa- 
rade of Automotive Progress.” 

Especially arranged exhibits, 
some of them highly technical, 
were to lend emphasis to the lat- 
ter theme. The show’s display 
advertising program was expand- 
ed this year to include, in addi- 
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tion to automotive publications, 
those of Booster clubs in the 
Southwest. 

As in previous Southwest 
shows, sponsoring status will ad- 
mit jobbers to the morning con- 
ference period, from 9 a. m. to 1 
p. m. this year. Non-sponsoring 
jobbers will be admitted as guests 
during afternoons that the show 
operates. 

The one and only show-sponsor- 
ed, pre-show activity carries 
greater significance this year, too. 
It is the kick-off banquet, always 
held the night preceding opening 
of the show and therefore sched- 
uled for evening of March 19 in 

(Continued on page 129) 





Carleton B. Wright has joined 
Roberts Brothers Co., Washington, 
D. C., as an instructor in the Eda- 
cational Division. He will help in 
the firm’s expanded program of 
dealer clinics on voltage regulation 
in Maryland, Delaware, northern 
Virginia and District of Columbia. 





AME 


Three-Cylinder 


lesel Kngine 


A THREE-CYLINDER diesel engine 
with a horsepower rating 
of 110 at 2,100 r.p.m. and a maxi- 
mum torque of 282 foot-pounds at 
1,700 r.p.m. has been announced 
by GMC Truck and Coach Divi- 
sion. 

The two-cycle, valve-in-head 
engine is used to power the D450- 
37 unit, a 2'2-ton model with five 
wheelbases for either truck or 
highway-tractor models. 

Like the larger “71” Series en- 
gines, the 3-71 employs direct fuel 
injection. Air is forced into cyl- 
inders by a Roots-type blower, 
entering through ports at the low- 
er end of the cylinder, swirling 
spent gases out through the twin 
exhaust valves and forming the 
air charge for the next injection of 
ruel, 

Individual injectors at each of 
the three cylinders meter and 
atomize the fuel under high pres- 
sure into the combustion cham- 
ber. Compression ignition of the 
fuel spray and the resultant 
power stroke complete the two- 
cycle operation. Producing one 
power stroke per cylinder fo 
each revolution of the crankshaft, 
two-cycle power gives the equiva- 
lent of twice the number of cylin- 
ders as a four-cycle engine, GMC 
engineers said. 

Incorporated in the speed-con- 
trol governor, the fuel modulator 
automatically proportions fuel 
and air in the speed range below 
1,600 r.p.m. Engine lugging and 
consequent severe bearing loads 
are eliminated, GMC engineers 
said, and the correct air-fuel 


72 


mixture at all speeds assures a 
clean-burning engine. 

Shift control on the two-speed- 
axle models is a new electrically- 
operated mechanism. Axle-con- 
trol button is conveniently mount- 
ed on the transmission gearshift 
lever. Movement of the button up 
or down controls electric current 
to the motorized axle-shift unit. 


This is the two-cycle, three-cylinder 


Particularly hilly 
operations is the quick, positive 
control and _ independence of 
vacuum or air-supply systems. 

The brake system of the truck 
combines air actuation with dual- 
cylinder hydraulic brakes at front 
and rear. Heart of the system is 
an air-hydraulic unit that changes 
air pressure into hydraulic pres- 
sure by two. direct-connected 
pistons. 

Brake control is achieved 
through the customary foot pedal 
and hydraulic master cylinder, 
which operates the air-control 
valve, thus regulating pressure on 
the air piston and hydraulic slave 
cylinder. Air system comprises an 
engine-mounted compressor of 
7%-cu.-ft. capacity, pressure gov- 
ernor and two air tanks. Trail- 
er air-brake connections and hand 
control valve are available for 
tractors. 


important in 


“3.71” 


diesel engine. 
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Cylinder head and top face of 
the block of the new engine are 
ground to allow a metal-to-metal 
contact. Oil and water passages 
are effectively sealed by synthetic 
rubber rings and strip gaskets. 
Combustion chamber is sealed by 
Belleville (cupped) rings posi- 
tioned at the top of the cylinder 
sleeve. 

Heavy walls, struts and ribs in 
cylinder head and block give 
greater rigidity and durability. 
Long stud bosses in block provide 
deep thread engagement and 
eliminate cylinder distortion. 

Drop-forged, “Tocco” hardened 
crankshaft is stress-relieved and 
has generous roll-burnished fillets 
and peened oil holes for protec- 
tion against fatigue failure 

Crankshaft main bearings and 
connecting-rod lower-end _bear- 
ings are of new heavy-duty cop- 
per-lead material 


Uses Chrome Rings 


Two top compression rings are 
chrome-plated for long life of 
ring and cylinder liners. 

Stellite facing and 30° seat 
angle give longer valve life 
through reduced pounding of 
valves. 

Bore of the engine is 44 inches 
and stroke is five inches. Piston 
displacement is 212.8 cubic inches 

Compression ratio is 16 to one. 
The fuel-injector size is 80 cubic 
mm. 

The truck on which the engine 
is used will offer greater economy 
in the 19,500-pound G.V.W. and 
35,000-pound G.C.W. class, GMC 
engineers said. 

Maximum geared speed is 54.4 
miles an hour, with 9:00/20, ten- 
ply tires. Total gear reduction of 
46.9 provides pulling power for 
different circumstances 

As a tractor, the unit is ready 
for regular inter-city work and 
also for intra-city hauls of rela- 
tively high mileages, division en- 
gineers said. 

As a truck, it is of interest to 
local and long-distance wholesal- 
ers and movers who use vans, to 
construction companies, to loggers 
and lumber companies, to petro- 
leum companies, to machinery 
and metal truckers and to dump- 
truck operators, as well as many 
farmers, GMC officials said 


Chart at top of page gives perform- 

ance data on engine. Location of 

the axle shift control button is 
illustrated in picture at right. 





GMC TRUCK & COACH DIVISION 


GENERAL MOTORS CORPORATION 


PERFORMANCE DATA GQO ¢ ENGINE -MODEL 3-7! DIESEL 
60 CU mM INJECTO! 


FUEL mOnATOR 


comers TO SAE STANDARD BAROMETRIC 
PRESSURE ANO STANDARD TEMPERATURE 


FULL LINES REPRESENT NET OUTPUT WITH 
FOLLOWING ACCESSORIES AIR COMPRESSOR 
FAN, AIR CLEANER , GENERATOR MUFFLER 
AND TAILPIPE 


DOTTED ious REPRESENT MAXIMUM 
OGUTPUT WITHOUT ABOVE ce RIES 


certireo sy _<~] UH 


___ENGINE SPEED RPM 








Electric 


Shift Switch 
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STALLING RINGS 


By E. M. Lowery 


Technical Editor 


LTHOUGH our cars of today are 
A powered by the most ad- 
vanced engine design in the his- 
tory of the industry, we in the 
service department are having 
the usual complaint of excessive 
oil consumption 

Many of these complaints are 
on cars with very low mileage 
and we have noticed a number of 
instances wherein the service 
man, instead of spending a few 
minutes with the owner explain- 
ing that the engine requires a cer- 
tain amount of operation before 
the various parts “break in,” 
would send the job to the shop, 
pull out the rings and install a 
new set. 

In most cases the owner would 
be back within a few days with 
the same complaint. It is at this 
point that the owner is hard to 
handle and demands a new en- 
gine or, quite often, a new car. 

The job of explaining that any 
new engine should be allowed to 
pass through its “break-in” period 
before it is “opened” is much 
more difficult than had it been 
done at the time of the original 
complaint 

After the engine has been brok- 


en in and is operating normally, 
there are several conditions which 
affect its oil consumption, such 
as speed, temperatures and stop- 
and-go driving. 

Drivers should be informed that 
if they drive their cars fast the 
engine will use more oil than if 
they drive slowly. For instance, 
at 50 m.p.h. the average engine 
will use a third more oil than it 
will when driven at 40 m.p.h. At 
60 m.p.h. it is likely to use three 








March: Tune-Up and Materials 


Spring tune-up, combined with some steps for saving 
critical materials which go 
covered at considerable length in 


will be 


month. 


into a tune-up. 


SAJ next 








times as much oil as it will at 40 
m.p.h. At 70 to 80 m.p.h. more 
than likely it will use seven times 
as much oil as it will at 40 m.p.h. 
The drivers’ understanding of this 
will keep down complaints. 

So much for low-mileage cars. 
Let’s get into those jobs that real- 
ly require ring attention 

How do we locate causes of ex- 
cessive oil consumption? An en- 
gine uses oil because of one or 
both of the following conditions: 

1.—External leaks. A close in- 
spection will determine whether 
or not this condition exists. 

2.—Excess oil is being burned 
in the combustion chamber. If 
this condition exists, it can usual- 
ly be detected by the appearance 
of blue smoke at the tailpipe. If 
blue smoke is evident, oil is enter- 
ing the combustion chamber 
through the following sources: 
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1.—A cracked windshield-wiper 
vacuum booster pump diaphragm. 
(If the car is so equipped). 

2.—Worn intake valve guides 
and valve stems. If these parts 
are worn excessively, on the in- 
take stroke of the piston oil is 
forced into the combustion cham- 
ber through these channels. 

3.—Oil enters the combustion 
chamber by passing the piston 
rings. Oil entering the combus- 
tion chamber through this channel 
is not governed by the rings only 
but by the condition of the pis- 
tons, cylinders, bearings and the 
rings. 

Cylinder Wall Wear 

Cylinder walls wear faster at 
the top because there is more 
heat, greater pressure and less 
lubrication at this point. This 
wear is known as cylinder taper. 
The wear is usually irregular and 
the cylinder becomes  out-of- 
round. 

If this wear is within the manu- 
facturer’s specified limits, a rec- 
ommended ring set will do the 
job. If more than the specified 
limits, the cylinders must be re- 
bored. 


Collapsed Pistons 


This causes the pistons to rock 
in the cylinders and wears the 
face of the rings barrel-shaped; 
rings worn in this manner will not 
hold compression or scrape the 
oil from the cylinder walls effi- 
ciently. Pistons may be re-sized 
to correct the collapsed condition. 

Piston-ring grooves and ledges 
may be worn, chipped or broken. 
If this condition cannot be cor- 
rected, piston must be replaced 


Technical Editor Lowery 


Rings 


Rings may be broken, worn out 
from normal use, stuck in grooves 
from carbon or varnish, and oil 
rings may be clogged from sludge 
and carbon. 

Worn or Damaged Bearings 

Excessive clearance in the rod 
bearings, main bearings and cam- 
shaft bearings will allow excessive 
amount of oil to be thrown up 
onto the cylinder walls, and it is 
impossible for the rings to control 
it all and some of it will pass into 
the combustion chamber. 

Checking bearing clearance is 
best accomplished by using a 
pressure tank. 

Remove the oil pan, and, if an 
“T” engine, the valve cover. Con- 
nect the pressure tank into the 
oil gallery between the oil-pump 
outlet and the bearings. Use the 
normal S.A.E. number oil with 20 


Measuring cylinder bore for taper and out-of-round wear. 


to 30 pounds air pressure on the 
tank. If oil merely drips from 
bearings when the crankshaft is 
stationary or is turned slowly by 
hand, bearing clearance is not 
great enough to cause oil con- 
sumption. However, should the 
oil leave any bearing in a stream, 
that bearing has too much clear- 
ance and must be replaced and 
shaft journal inspected 

Valve 

Remove cylinder head and in- 
spect intake valve heads. Oil un- 
der an intake valve head indicates 
that both the valve and valve 
guide should be replaced. 

“T’-head engines are usually 
equipped with umbrellas or oil 
deflectors to deflect excess oil 
from the valves. 

If the abovementioned items are 
found to be in good condition and 
it is decided that rings only are 
required, let’s do the job: 

First, prepare the cylinder bore 
for new rings. The ring ridge 
must be removed from the top of 
each cylinder before removing the 
pistons. This will prevent dam- 
age to the pistons 

After pistons are removed, pass 
a 500-grit hone through the bores 
ten or 12 times and then clean 
the bores thoroughly, using soap 
and water. This removes the glaze 
from the bores and speeds up ring 
and wall break-in 


and Valve Guides 


Fitting Rings to the Cylinder 

Select the proper ring set and 
fit the rings to the smallest part 
of the cylinder, making sure that 
the ring gaps are according to fac- 
tory specifications. If the rings 
are fitted at the large part of the 
cylinder (a common error), the 
ends of the rings may come to- 
gether when they are forced into 
the bottom of the cylinder and 
cause them to be broken 


Install Rings on Pistons 
Use a good ring tool to prevent 
distortion and breakage of the 
rings. The rings should be in- 
stalled on the pistons according 
to the manufacturer’s instruction 


Installing Pistons in the Cylinders 


Use a good ring compressor. Oil 
piston grooves and rings and 
tighten compressor. Do not force 
compressor, and do not force pis- 
ton into bore as piston and rings 
may be damaged. A slight pres- 
sure or light tap is all that is re- 
quired. 

(Continued on page 96) 








Visi-Fl0 
Carburetor 


je Visi-Flo carburetor for 
popular passenger cars and 
light trucks, featuring a glass fuel 
bowl, has been announced by Hol- 
ley Carburetor Co. The Centri- 
Flo for heavy passenger cars and 
heavy-duty trucks has also been 
added to the line. 

Four inches in height, the Visi- 
Flo Model 1904 is a 1%-inch 
S.A.E. standard single down-draft 
for 80- to 120-horsepower engines. 
It also is available with 14-inch 
‘lange 

The glass fuel bowl permits 
servicemen and motorists to ob- 
serve fuel level and check for 
sediment or water in gasoline, un- 
interrupted fuel flow, flooding 
and action of the float. Thus, the 
first steps in diagnosis can be 
made without disassembling the 
unit. 

All important metering parts 
are contained in one complete as- 
sembly, Holley engineers said, 
simplifying service. 

They listed the four steps for 

(Continued on page 98) 


Top photo shows the Visi-Flo with a glass fuel bowl for popular 
ears and light trucks. Heavy-duty Centri-Flo is in lower photo. 


Metering unit of the Visi-Flo is removed complete (left), as is the complete float unit. 
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Puce-dilleed aan! 


Studebaker dealers 
again present motoring’s 
newest of the new 


NEW 1952 


STUDEBAKER CHAMPION 
AND COMMANDER V-8 


Styled with 
- 
the swept-back grace of the 


newest type jet planes 


Stand-out gasoline economy! 
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Ch 
V-8 Po 


8 yy six changes were needed 
to convert the standard 180- 
horsepower FirePower V-8 en- 
gine into Chrysler’s experimental 
K-310 engine, which develops 
310 horsepower on premium 
grade gasoline without  super- 
charging 

As reported by James C. Zeder, 
vice-president and director of 
engineering and_ research of 
Chrysler Corp., the changes were 

1. Valves and ports were en- 
iarged 

2. A two-runner intake mani- 
fold replaces the FirePower pro- 
duction manifold 

3. Four single carburetors re- 
placed the dual carburetor used 
on the FirePower production 
engine 

4. Valve timing modified 
tc keep intake and exhaust valves 
open longer 

5. A streamlined exhaust mani 
fold replaced the production man- 
ifold 

6. Pistons 
slightly into 
chamber 

The theory behind the changes 


was 


were 
the 


projected 
combustion 


78 


er Plant 


is simp'e The more fuel-and-air 


mixtur. vhich can be drawn into 
the cylinder and squeezed into 
its heraispherical combustion 
chamber, the greater will be the 
power on the down stroke of the 
piston when the mixture is ignit- 
ed by a spark from the spark 
plug. 

The changes were directed to- 
ward improving the engine’s 
“breathing ability.”” They increas- 
ed the amount of the fuel-air 
mixture drawn into the cylinders 
and improved the discharge of 
exhaust 

The secret of the ease with 
which the 180-horsepower Fire- 
Power evolved into the 310-horse- 
power K-310 is the hemispherical 
combustion chamber. 

The K-310’s valves were 
larged and ports streamlined in 
such a way as to make it a more 
effective pump for drawing in the 
fuel-air mixture and discharging 
exhaust gases. The position of the 
intake and exhaust valves on op- 
posite sides of the combustion 
chamber makes possible ideal 
ports with a minimum restriction 


gases. 


en- 


The experimental K-310 engine, 
which develops 310 horsepower on 
premium gasoline without super- 
charging, has only six changes 
from the standard FirePower en 
gine, producing 180 horsepower. 


to gaseous flow, Chrysler engi- 
neers said. Since the intake and 
exhaust valves are placed at a 
widespread angle, it is possible 
not only to use valves of ample 
size without crowding but also 
to maintain good cooling around 
the valve seats 

Enlargements of the valves and 
the change in pistons reduced 
the volume of the combustion 
chamber just enough to increase 
the compression ratio from the 
FirePower’s 7.5 to one to the K- 
310’s 8.1 to one. However, Zeder 
emphasized that the increase in 
compression ratio was merely 
nominal and accounted for only 
a slight fraction of the rise in the 
K-310’s horsepower due to its in- 
creased breathing capacity. The 
power can be still further increas- 
ed by using significantly higher 
compression ratios and _ higher- 
octane fuels, if and when they 
may be developed 


Uses Two Carburetors 


The fuel-air intake of the K- 
310 is essentially a two-runner 
manifold with two single carbu- 
retors mounted on each runner, 
very close to the intake ports 
adjacent to them. By having the 
two longitudinal runners cross- 
connected at the center of the 
engine, the four carburetors act 
as a team, each contributing some 
of its capacity to any cylinder 
which needs it 

Valve timing has been modified 
in order to keep intake valves 
open longer to draw in as much 
fuel and air as possible on the 
intake stroke of the piston, and 
to keep exhaust valves open 
longer to expel burned gases on 
the exhaust stroke. After these 
modifications, the increase of the 
engine’s rotative speed from 4,000 
revolutions per minute to 5,200 
revolutions per minute also in- 
creases its fuel-air capacity. 

The exhaust manifold has been 
swept back so that the velocity 
of the exhaust from one cylinder 
helps to draw out the exhaust 
from the next cylinder in the 
firing order of its bank. 

The experimental engine will 
be used to power the experiment- 
al Chrysler K-310 sports sedan. 


SOUTHERN AUTOMOTIVE JOURNAL for FEBRUARY, 1952 





“| know Advance Century 
white sidewall cleaner’s the best. . 
I've tested it” 


You test it on a money back guarantee 


Now, we want you to test Advance 
Century White Sidewall Cleaner at our 
risk. Order a gallon from your jobber 
and use it all. If it isn't the best white 
sidewall cleaner you ever used just say so 


and your jobber will refund your money. 


We want you to make the same test 


Order from your jobber today 


on money back guarantee 


with our other products too, on the same 
money back guarantee. Black Tire Dress- 
ings, White Tire Paint, Pre-Wax Clean- 
ers, Washing Compounds, Mat Dress and 
Insect Remover. Write for free catalog 
today and name of your jobber. Test No. 


555 White Sidewall Cleaner right away. 








ADVANCE CENTURY MFG. 


P.O. BOX 781, GREENVILLE 1, 


co. 


$s. C. 
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Che: 
FLEXRITE 


RADIATOR HOSE 
First in flerible hose! 


1. It's non-collapsible. 

2. Smooth innertube permits full water circulation. 

3. Curves to fit any shape. 

4. Snug-fitting reinforced ends, made to car 
manufacturer's specifications. 

5. Spring steel core imbedded in rubber. 


Heres your Profit Maker! 


exRITE 
LIFELINE SP ouror nose : Flexrite Hose Assortments 
oF a M. THINK OF IT! You can get started in this profitable replacement business 
OUR MOTOR ‘ Ka : Z with a FLEXRITE MERCHANDISER assortment that gives you 85 
5 a a coverage with 12 hose in 8 different sizes, for only $11.1 
Fed. Excise Tax. (FH-5] 
97% market coverage with 24 hose in 15 different sizes f 


é r only 
incl. new Fed. Excise Tax. Metal Display Racks, etc. Free! (FH-15¢ 


$23.14 
Here is America’s finest radiator hose. Its acceptance is without equal in 
the trade. FLEXRITE is reinforced with spring steel wire imbedded 
rubber; it flexes with the vibration of the motor; it won't bend or crack 
DISTRIBUTORS! DEALERS! Write today for circular H describing the 
profit opportunities on Acme Flexrite Radiator Hose, Acme Splash Guard 
and catalog listing our complete line of Automotive Products 


ne First in Flervible Radiator Hose! 
THE ACME RUBBER MANUFACTURING co. 


Factories & Main Office me alle Western Division H.Q 
Trenton 6, New Jersey My 3320 So. Main St., Los Angeles 


Trenton 3-4235 » TWX: TREN 428 a ADams 3-5266 - TWX LA 798 . 
Sewing the butomotive Industry since 1902 sim 
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CURRENT PASSENGER-CAR SPECIFICATIONS 
Engine and Equipment 


ENGINE 
__ RINGS oll 











MAKE AND 
MODEL 


No. No. 
and and 
Size Size 
Comp. Oil 


Bore 
and 
Stroke 


Max. 
Rated 
H. P. 
at 
R. P.M 


and Valve 
Arrangement 
Crankcase 
| Vibra. Damper 
Carburetor 


| Camshaft Drive 
Oil Filter 


Std. Wheelbase 
No. Cylinders 
| Taxable H. P 

| Air Cleaner 


2-.0937 | 





| 





Q 


336x432. 120@3600 
124@3600 


OD 


BUICK 40 Sp. & 44 Cust. Sp. 


= on Super (except) 2 3% x 46 
Bex4e 32. 124@3600 


BUICK 70 Roadmaster (ex-\ 12614 BN X 45% ; 152@3600 
cept Model 72) 
BUICK Model 72 3% x 45% 37. 152@3600 


[ 314x35% 46. 160@3800 
3184, x 354 3. 160@3800 
314x354 46. 160@3800 
3186 x 354 46. 160@3800 

CHEVROLET Styleline and 
Fleetline Sp. & DeLuxre___. 5 3% x 3% i 92@3400 

CHEVROLET Sty. & Fleet.) 3% x 315g 30. 105@3600 
(with Powerglide Drive).___/ z ——_ = 

CHRYSLER Wind. & DeLuxe BY% x 434 ; 119@3600 

CHRYSLER N. Y. & Imperial 318% x 354 46. 

CHRYSLER Crown Imperial 1 3% x 3% 

CROSLEY Model CD._______- 8 24 x2 

DeSOTO 8-15 DeLx & Custom 12514 3 3% x 44 

DODGE Wayfarer 5 BY x 4% 

DODGE Coronet & Meadow... 34 x 4 

FORD & Custom 8 Cyl.__ 8% x 

FORD & Custom 6 Cyl.__ 6L 3.38% ry ‘4 3300 

FRAZER Std. & Man. 234 6 3% x 434 26.3 115@3650 


onan wo o | Main Bearings 


“« 








Ooo 
MMKK 








| ee 
oe 


Oo on or | 
oun 








on aa!) ao | 
} 














| 


on 
al 
MIMI MZ)KZ) KE) ZK KK 


4 
4 
4 
3 
4 
4 
4 


4 


HUDSON Pacemaker 119 6L 3%x3% 30. 112@4000 
3% x 434 30.4 123@4000 


128@4200 
145@3800 


oe 
“ 


HUDSON Super 6 
HUDSON Super 8__._____. 3 «4% 


HUDSON Hornet iL 3g x 44 
KAISER Spec. & DeLure.-- % 6L 35% x43%4 26.3 115@3650 
HENRY 34% x 43% 15. 68(@4000 

3 34% x3 J _80@3800 
314 x 4% “2  154@3600 
LINCOLN 31g x 43% 39. 154@3600 
MERCURY.......... = i ws 2.5  112@3600 


NASH Statesman____ ; 85(@3800 
r 115@3400 


NASH Rambler 3 ag ; 3% " 82@3800 


OLDSMOBILE DeLuxe 88 ____1: 3 x3 45. 145(@ 3600 
1604 3600 


OLDSMOBILE Super 88 : y & <2 t 
OLDSMOBILE Classic 98 24 I 8 x8 5. 160(a 3600 


PACKARD 300". é SL 34x3% 
PACKARD 300". 3lg x 44 
ig x44 
PLYMOUTH P-22 Concord. 11 344 x 4% 
PLYMOUTH P-23 Cambridge 
and Cranbrook 4 BY, x 4% 
PONTIAC 6 Model 25... __ 3% x4 
PONTIAC 8 Model 27 33% x 3% 


STUDEBAKER Champ.10G_ 115 6 3 x4 
STUDEBAKER Cmdr. H_ __- 3% x3 
STUDEBAKER Land C. H._ 33% x 34 


~ oO 
“4K 


Ca-RP 
Ca-RP 
Ca 
Ca 


| 


S( Coogi ana: 22 2/| w Co 60 | oe Co oe} 


. 
1-.1875 5* OB 
OB 
1-.1865 6 OB 
1-.186& 6 OB 


2-36" 13%" 4 1| HH 
2-36" 1-36” 5 | OB 


118@3600 
85@4000 
120@4000 
120@4000 
72@4000 
75(@4000 
ABBREVIATIONS 


HH—Houdaille-Hershey Nl—Optional at extra cost St—Stromberg 
T—Tillotson 
ry 





MES) rei eg] Zl ceed] zzz | eed! Z| tee! ize 


WILLYS Jeepster & Sta. Wag. 104 3% x 4% 
WILLYS Jeepster & Sta. Wag. 31% x 8% 


| ¢ j 
B5/ees| ee 
PO) Rm) mil ¢ 

| 

ewe vues we a 











*—Refill D—6 dry, 5 refill 
o*—§%% dry, 6 refill d—Top .0937, Middle .125 Ho—Holley N—No 
A—Accessory F—F Head motor I—Valve in head OB—Oil bath es 
Ca—Carter G—Gear j—“88", 119%; “98”, 122 OCM—Oil-coated mesh Zn—Zenith 
Ch—Chain L—L head RP—Rochester Products 
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A LOOT OB 


its fast... 
easy... 
safe... 











its a Hein-Werer 
3 umperc-Lift 








A one-minute demonstration sells the ‘Bumper- 
Lift”. . . It’s fast. . . easy . . . safe to operate. 

Here’s the jack for you to sell to car owners for 
their use when they have to change tires or do 
other jobs requiring a good dependable jack. 

The “Knuckle-Joint Hook’’, which is an exclus- 
ive Hein-Werner feature, grips the bumper like a 
hand . . . Model V-120 has a capacity of 1'2-tons 


" 


—and raises to extreme high of 31's". 


Ask your jobber or write us for details 
HEIN-WERNER CORPORATION + Waukesha, Wis. 


vdes 

or trucks ond 

buses ft-Lift” and Serv 

ce Jocks for road and shop use 

Push and Pull” Jocks for 
body tender and frame ec 


work 
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CURRENT PASSENGER-CAR SPECIFICATIONS 
Timing, Battery, Brakes, Etc. 








Qa 
S 
2 
be] 
5. 
a 


IGNITION AND TIMING _ Battery 





| 





Cap. 
and 
Ter. 
Gd. 


ance Exhaust 


(.0) 


Intake Valve 
(Qts.) No heater 


ance Intake 


(.0) 
Tappet Clear- 
Tension (ft. 


Arm Tension 
Gap (.0) 
Opens b ora 
TDC 

Ibs.) 


(degrees) 
Cyl. Head Bolt 


park Plug 


Tappet Clear- 
Inside Diameter 


Breaker 
Gap (.0) 

| Cool. System 
Type 


| Make 








= | Breaker Point 
ve} 
(Ozs.) 


a 


100N 
\Bb 
65-70W | 100N /13.5)/L_ |.12510 
Bb 


8 || 
: 
oS 
= 


BUICK 40 Sy. & 44 Cust. Sp 
BUICK 50 Super 


BUICK 70 Roadmaster 15 23) 25 # | ae 
CADILLAC > 61 & 62_- : e 65-70 1I5N |18 | L* .1371044 7 
CADILLAC 7 | 13-18) 19-23) | ; _| 24°> | 66-70 | ISN [18 | L3).13711 |7 
GuEVROLET ~ Styleline and 

Fleetline Sp. & DeLure- : - ‘ 70-80W | 100N 15 | O |.135 94% 6% H RW 
CHEVROLET Sty. & Fleet. 

(with Powerglide Drive).. = Is | 70-80W | 100N _Nojne jusejd — 


CHRYSLER Wind. & DeLuxe 76 


| 
“a @ Cam Angle 


65-70W | 120N 18 Noine used 





20 








18- 3-20 34}- -38| 17-20, 35 _ ’ | 65-70 120P Bb}.125/944'| 7 
CHRYSLER N. Y. one 15-18} 34-36) 17-20) 35 80-85 135P Bb). 125 9h 6 
CHRYSLER Crown Imperial | 15-18) 34-26) 17-20, 35 ¢ 80-85 135P Bb).125)/1044| 644) 


CROSLEY Model CD_..___| 20 | 46 | 17-20 25 | 06 No 9OP | 4 | O |.125| 644 434| H | ‘RW 


DeSOTO 8-15 DeLx.& Custom 18 '34}-38) 1 17-20; 35 | 08h | | EW 120P | Bb). 125194'| 6 | H | Ps 
DODGE Cor., Mead. & Way.. “£ 20 \34}-38] 17-20| 35 | 08h ~ 8b | EW _105P {14 ‘T (1255 944) 6 “| Ps 
FORD & Custom 8 Cyl._- _ ]4-16/26-28)) 17-20 29-82\ 13-15 17-19. 5°b | 65-70. OOP 22 L |.125 9% 6 |S |RW 
FORD & Custom 6 Cyl.__ | 24-26) 85-38) 17-20, 29-32| 13-15, 17-19, 11° | 65-7 100P 17.3 L |.125 99 6 | S |RW 
FRAZER Std.&Man... | 20 | 38 | 17-20 32. 14 | 14 | 10° | 30-85c | 100P is | T .125) 94| 6 HE [RW 























— -———_e ~~ oe © Ee } | 


HUDSON Pacemaker... | 2 “38 | 17-20, 32 | 08 | 10 Tia ig°b | 70-75W | 100P [iff O 2039134) 6% D 
HUDSON Super 6 & Hornet. 20 38 | 17-20} 32 | 08 | 10 °b | 70-75W 100P |18%f O |.203/9!3%) 6%¢| 
HUDSON Super 8__ . 27 | 17-20; 32 | 08 °b| 45-50W | 120P |185sf, O |.203) 9'% 64 D [RW 


KAISER Spec. ia 20 | 31-37 17-20, 32 | 14 ae 30-35c | 100P reyes Bb).125 94/6 | H | RW 
HENRY J 20 | 41+1| 17-20 30 | 16 9°b | 60-45 100P |10.8) Boy. 132} 814) 5% H | RW 
| 8841) 17-20 30 | 16 5°b | 60-65 100P_ | 9 | Bbj\.1s3| 814 5% H | RW 


14- 14-1626-28)) “17-20, 29-320 |O  5°b | 65-70 | 120P ia4ig L |.12510%4|7 |S | RW 
| 14-16}26-284) 17-20 29-82 O | O 5°b | 65-70 | 120P (344 L |.12510'4)7 | S | RW 
mEEcUEY” PE | i4- 1626-28}, 17-20, 29-82) 13-15, 17-19 6°b | 65-70 | 100P |22%4/ Bb|.12510 | 6lg 8 | RW 
H 


NASH Statesman_.....| 18-24) a8 | 17-211 0 [15 | 15 6°b 90P [14 | Bb).125 8 | 534 E RW 
7 | 8 |RW 


NASH Ambassador......___. | 18-24) 35 | 17-21) 30 | 15 | 18 834°b 105P -125)10 | 7 
NASH Rambler__....____.____| | 17-21) 30 |/15h | 15h y 6°b 90P |11 | Bb).125 8 | 534 H | RW 
Te ie ‘\16c | 18¢ /| Oo ae Ca a 
OLDSMOBILE 88 & 98... 19-23, 80 |au |au | 18%4°b| 115N | L |.18610.5 
U0 | 23-28 7h | 10h | 15° | 100P | L |.128/10 
U_ | 23-28} au | au | 15° | 100P | L |.125/1044 
17-20) 23-28) au. | au 15°b | 120P 20 | au jau 
PLYMOUTH P-22 Concord) 20 344-38 17-20) 35 | 10h 10h | 12° 100P 


— 
} 
| 
PLYMOUTH P-23 Cambridge 
and Cranbrook 20 |34}-38 17-20] 85 | 10h | 10h | 12° 100P 
| 















































Pry) dad) cd eed eat) 


PONTIAC 6 Model 25 22 | 37 | 17-20) 23-28) 11h | 13h 5°b 100N 
PONTIAC 8 Model 27 16 30 | 19-23) 23-28) llh | 13h 5°b | 100N 
STUDEBAKER Champ. 10G_| 20 38 | 17-20) 22-27) 16c | léc 15°b | 100P 
STUDEBAKER Comdr. H.___| 13-18) 22-29] 17-20| 33-37| 14-16) 14-16) 11°b 100P 
STUDEBAKER Land C. H.__| 13-18 22-29) _17-20) 53-97 14-16 14-16, 11°b | 100P 


WILLYS Jeopster & Sta. Wag. 20. 51 | 17-21, 3018 (16 =| 9b Bb).185, 834 
WILLYS Jeepster& Sta. Wag. 20 3814 17-21 30 14 | 14 5°b | 100N | 9 | Bb}.135\ 8% 















































ABBREVIATIONS 


1-10” on DeLx. with etd *  Self-adjusting self -cen- E-—Nuts 52 to 57, cap P— Positive W- Warm 
3-speed transmission tering screws 65 to 70 Ps—Propeller shaft, rear X—Do not recommend using 
2—-7" on DeLx. with std a—After f—without heater. With transmission. dwell meter for set- 
3-speed transmission au— Automat heater add 1 qt RW— Rear service brake ting breaker point 
3—Hydra-Matic Trans. Std. b>—Before H—Hydraulic gap 
on 62-60 Series. Bb—Borg & Beck h—Hot y—Tolerance of one degree, 
Each point. Total effec- ~—Cold L—Long Mfg r plus or minus, allow- 
tive dwell 34° to 36° d—Hydraulic valve lifters N—Negative U—Auto-Lite 17- ed in adjusting 
114 with Auburn facing D—Duo Automatic —Own Deleo 17-2 Z- Auto-Lite 27, Deleo 31 
on Windsor DelLx 
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@ SAVES SPACE — Tester lostaigd 34 
A ilight. Choice of Portable and Track ty 


ASK YOUR JOHN BEAN JOBBER FOR FULL 














JOHN BEAN DIVISION 


FOOD MACHINERY AND CHEMICAL CORPORATION 


tne 
LANSING 4, MICHIGAN 


WHEEL ALIGNERS AND CORRECTION TOOLS ° WHEEL BALANCERS AND 
BALANCING TOOLS ®@ WEIGHTS bd STEAM CLEANERS © CAR WASHERS 
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perfection 
puts you years ahead 
in service and earnings! 


The eleven gems of quality pointed out in the Crown Jewel 
Contact Arm exemplify the superiority of Filko design and 
craftsmanship. Proof of the value of these gems of quality is to 
be found in the matchless performance of the Crown Jewels 

of Ignition in the cars and trucks you service. Here is the 

final test of Filko perfection that wins good will and profits for 
every shop owner who standardizes on Filko. Start now to 


See 
Ae Sake ae hae 


wer, 


insure your service and earnings by offering only the 
Crown Jewels of Ignition... Filko Ignition Replacement Parts! 


om 


F. & B. MFG. CO., 4248 W. CHI 


CAGO AVE., CHICAGO 51, ILLINOIS 


2 


CONTACT SETS + CAPS AND ROTORS 
COILS + CONDENSERS + BRUSHES 
GRAPHITE BRONZE BEARINGS 
SWITCHES + CUT-OUTS + RELAYS 

STAINLESS STEEL senna Ano atsuLarors 

DEEP CHANNEL SECTION oe 

for permanent alignment 
BERYLLIUM COPPER CONDUCTOR 

for insured efficiency 


» LAMINATED PHENOLIC BUSHING 
securely locked in 
“A 
= 
HEAVY WALLED BEARING 
for occurate timing 


MACHINED FUNCTIONAL SURFACES 


OVERSIZE G » for precision operation 
CONTACT POINT ag 


for better, surer ignition t> 


PURE WwW . a, j XTRA LARGE RIVET 
FINE-GRAINED TUNGSTEN \F7 PR ent ~~ 
hydrogen brazed for long life t NZ 
‘ i. 
—— 


RIGID BACK BONE 
for positive control 
MOULDED RUBBING BLOCK 


cross-weave linen for endurance 








Regulations and News Items Alon¢ Federal Row 


SETTING PRODUCTION 
LEVELS 


Production of passenger auto- 
mobiles for the second quarter 
was authorized at 930,000 units, 
with an allotment of copper and 
aluminum to produce 800,000 
units and an allotment of carbon 
steel to produce 900,000, it has 


been announced by Ralph 5S 
Trigg, deputy administrator for 
program and requirements, De- 
fense Production Administration 
Truck production has been set 
at 240,000 units for the quarter. 
Because of the very short sup- 
ply of copper as measured against 
the demand, it was impossible to 
provide more than enough for the 











Tail Pipe Repair Assembly 


Look for our 10 exclusive features: 


Only 4 sizes to stock. 


Original equipment quality tubing and clamp 
Electrically welded 18 gauge cold rolled steel tubing. 
Equipped with 360 quality muffler clamp for permanent seal 


Precision sized—18" long. 

Fits over good part of tail pipe in a jiffy. 
Every car and truck a prospect. 

Keeps dangerous carbon monoxide out. 
Low priced for quick turnover. 
Unconditionally guaranteed. 


Suggested List Price 


$1.65 


feck SAV-A-PIPE individvelly 
stomped with stock number 


142 Piedmont Ave 5. £ 


Atlanta, Georgia 


Boxed 6 to carton. Approx 
shipping weight 7), tes. 


Auto Sav-A-Pipe Company 


VErnon 5398 
ATwood 1412 








800,000 units, Trigg said. Because 
of the relatively easier supply of 
carbon sheet steel, it was possible 
to make available enough of this 
basic commodity to produce 900,- 
000 units. 

The absolute ceiling of 930,000 
units was set to permit the indus- 
try to reach that goal, if means 
can be found largely through sub- 
stitution of less-critical materials 
and strict conservation to stretch 
the available supplies of copper 
and steel to reach this level. 

In general, production of con- 
sumer durable goods will, in the 
second quarter, be about ten per 
cent below first-quarter levels. 


REDUCING TIRE CARCASSES 


The retail ceiling price of four- 
ply passenger-car tire carcasses 
has been reduced from $3.50 to 
$3 and the wholesale ceiling from 
$2.60 to $2.40, the Office of Price 
Stabilization has announced. A 
premium of $1 each over four-ply 
carcass ceilings has been estab- 
lished for six-ply carcasses, at 
both wholesale and retail. 


DIVERTING TAG METALS 

Government efforts to divert 
approximately 80 per cent of the 
steel and aluminum normally 
used in the production of vehicle- 
license tags to more essential de- 
fense uses have been approved by 
spokesmen for prison associations, 
state motor-vehicle licensing ad- 
ministrators and the NPA. 

Special circumstances, such as 
the condition of license plates in 
current use and problems of sud- 
den changes in schedules in prison 
shops, would be considered in 
making allotments beginning with 
the second quarter of 1952, NPA 
said. 


ALLOTTING BODY METAL 


Allotments of controlled mate- 
rials for manufacturing truck 
bodies in the second quarter of 
1952 will be based on the percent- 
age of each manufacturer’s dollar 
volume of sales during the base 
period. Allocations will be lower 
than in the first quarter. 
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Perfection Products include: 
Silent Timing Gears, Metal Timing Gears, 
Silent Timing Chains, Sprocket Gears, Trans- 
mission Gears and Ports, Differential Ring 
Gears and Pinions, Differential Cases and 
Parts, Fly Wheel Gears, Clutch Plates, Pres- 
sure Plates, Clutch Cover Assembly Parts, 
Clutch Forks and Parts, Clutch Throwovut 
Bearings, Clutch Rebuilders. 


You—and your customers—-gain when you install 
PERFECTION Certified Replacement Parts. 


These high quality products are made especially for 
replacement needs. Every step of manufacture is a matter 


of precision workmanship to achieve “‘pre-fitted”’ uni- 
formity, ease of installation, and long dependable service. 


Yes, you can stake your reputation on PERFECTION. 
There is a PERFECTION jobber near you. He carries a 

representative stock of these quality parts and is prepared 

to render prompt, efficient, friendly service. If you 

do not know his name, write us. 


Perfection Gear Company. Harvey, [il. 
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ara re tet cette SHOP TALK 


how to plan things par excellence 
for his 1,100 members. 

A distinct flavor of Ole Vir- The menu: stewed Virginia 
ginny prevailed in New York one figs, scrambled eggs (Virginian, 
morning last month no doubt), Smithfield (Virginia— 

It was at the breakfast staged not Smithfield, N. C., suh!) ham, 
in the ballroom of the Biltmore Williamsburg sausage, strip 
Hotel by the Automotive Trade Smithfield (Still not the Tarheel 
Association of Virginia, whose variety!) bacon, fried Shenandoah 
E. Raine, knows apple rings, Virginia spoon bread, 


VIRGINIA IN NEW YORK 


manager, John 


Youll like this. | hear they re the 
new amp. lamps used eal aad 
Its a Tung-Sol manufacturers 


of new cars 
Rac 
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KNOW dood [amps 


Makers of new cars are the smartest buyers of 
lamps in the world. And their vote is for TUNG-—SOL 
Lamps. : 

Fact is, 
TUNG-SOL. 

The manufacturers test the pants off every lamp 
made by anybody. And TUNG-SOL always comes out at the 
top. 


about 80% of new car lamp equipment is 


Don't sniff at replacement lamp sales. The 
annual volume runs to 72 million dollars a year. 
your piece of this cake. 

TUNG-SOL gives you a complete line for every 
car on the road--including the new line of "Ruggedized" 
lamps for trucks and buses. 

Make twice the profit on lamps by installing 
them when you are doing other work so 
you can charge for time as 
well as lamps. 


Get 


TUNG-SOL ELECTRIC INC., NEWARK 4, N. J. 


Sales Offices; Atlanta « Chicago * Dallas « Denver * Detroit « Los Angeles « Newark © Philadelphia 








A column of informal 

comments about the 

automotive trade and 
its problems. 





hot biscuits, Old Virginia marma- 
lade and jam and coffee (the lat- 
ter probably not being altogether 
Virginian) 


IS THERE A TEXAS? 


The famous little girl who once 
asked if there was a Santa Claus 
has turned her attention toward 
Texas, according to a clipping 
from The Kansas City Star sent 
to SAJ by W. A. “Bert” Mosher, 
manufacturers’ representative of 
Kansas City, Mo. “Here’s an op- 
portunity to razz some of our good 
Texas manufacturers’ agents,” he 
commented. 

The clipping said, 
“Dear Sir: 

“T have been hearing for a long 
time about what a big place Texas 
is and what wonderful people 
Texans are, and I have started to 
wonder. I am counting on you to 
set me straight. Is there any such 
place as Texas? 

“Trustingly, 
“Virginia. 

“No, Virginia, 
Texas. 

“Texas is just one of those good- 
natured American myths—like 
Paul Bunyan, George Washing- 
ton’s cherry tree or Brooklyn.. 

“It would be nice, wouldn’t it, 
if there really were a Texas? 

“But you’re getting to be a big 
girl now, Virginia, and the truth 
must not be kept from you. Don’t 
tell your playmates, but there 
isn’t a thing between Oklahoma 
and the Gulf of Mexico, between 
Louisiana and Arizona, except 
sand and sagebrush, swept cease- 
lessly by howling winds that 
sometimes sound like human 


in part 


there isn’t any 


voices 
“Figure it out for yourself, Vir- 


Please address any comments 
to: Shop Talk, Southern Auto- 
motive Journal, 806 Peachtree 
St.. N. E., Atlanta 5, Ga. 
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The Mysterious Case of the 


VANIS 


How the TINT OMETER captured fleeing profits! 


This is the way Jim Ryan told it to us. “Have you ever experi- 
enced the feeling of a creepy breath of air out of nowhere, 
that seemed to circle ‘round your shoulders, then vanish like a 
departing spirit? 

Let me tell you what happened to me right in my own paint 
shop. I had been working into the night. It was close to eleven 
o'clock, when I was suddenly startled by what I thought were 
the cold wings of bats brushing against my neck. 

Whirling on my heels, I 

: was astounded at what ap- 

°< “ peared to be a quantity of 

7 five dollar bills flying out 

the window. I dashed to my 

cash register. The drawer 

was open and I knew that 

something was horribly 

wrong. How could this hap- 

pen to me? How could I 

have become careless enough 

to permit part of my profits 

to take wings and fly out 
the window? 

This mysterious occur- 
rence forced me to check 
carefully into my entire 
refinishing operation. I was 





Write today for 
your copy of the 
heipful R-M Re- 
finishers’ Manual. 


determined to put a stop to this or die in the attempt 

A thorough investigation opened my eyes. These fleeing 
protits were the result of waste in the form of a great 
pile of half-filled, dried-out paint cans ... most of which would 
eventually be tossed out the window! 


“Fortunately I talked to our jobber who recommended the 
R-M Tintometer. We installed it immediately. Now we pre- 
pare only the amount needed to complete the refinishing job 
at hand, and our paint inventory is under control! We prepare 
any of thousands of car colors in lacquer or enamel, without 
waste and without delay. Further, the formulas supplied with 
the R-M system show us what color to add to compensate for any 
weathering and drifting which may have occurred on the car.” 


isk your Jobber to show you the latest 
R-M Refinishers’ slide film, “Pat, the Pixie Painter.” 


5935 MILFORD AVE., DETROIT 10, MICH 





1244 N. LEMON ST., ANAHEIM, CALIF 


Manufacturers of passenger and commercial 
car lacquers © enamels © primers «© 
surfacers © tinting colors « thinners 4 
© removers ¢ rubbing compounds, etc. 
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ginia: There couldn’t be a Texas. 
No nation on earth, not even this 
rich and powerful land of ours, 
could afford a Texas. If Texans 
really existed, there wouldn’t be 
room for the rest of us % 


HE DID THE JOB 


As chairman of the Community 
Chest in Augusta, Ga., in 1951, 
Henry B. Darling, Jr., Chevrolet 
dealer, turned in a record to be 
proud of—and one that has been 


recognized. 

“Congratulations on an amaz- 
ing performance,” said Ralph H. 
Blanchard, executive director of 
Community Chests and Councils 
of America, Inc., in a letter to 
Darling. ‘$171,404 is phenomenal 
in view of previous Chest results. 
Your 96.4 per cent increase is one 
of the most amazing one-year ad- 
vances I can recall in my 30 years’ 
experience.” 

Darling and his wife were to be 
special guests at the first annual 
meeting of the United Community 














REPLACE WITH 


ANDREWS 


for Customer Satisfaction 


Here is a line of automotive electrical 
products famous for quality and value — 


because. 


(1) Complete Line of Quality Merchandise, 
(2) Fast Turnover of Packaged Profits, 
(3) Guaranteed for Customer Satisfaction. 
Andrews Ignition Parts, Wire and Cables 
are merchandise you can bank on. 

ORDER FROM YOUR JOBBER 








Defense Services in New York 
City Jan. 31. 

It may interest others who have 
worked with similar drives to 
know that Darling cut operating 
expenses to the bone in the out- 
standing campaign. Free lunch- 
eons and dinners for campaign 
workers, as well as other non- 
essential items, were eliminated. 
A breakdown of all campaign ex- 
penses was published in the local 
papers so Augustans could see 
just what the “overhead” was 


THANKS TO YOU TOO! 


Danville, Va 
Dear Sir: 

The Links desire to thank you 
for the very fine article in SoutH- 
ERN AUTOMOTIVE JOURNAL. We 
were very pleasantly surprised 
that you had written such a nice 
report about us. 

Again thanking you and wish- 
ing you Good Health, Some 
Wealth and a Lot of Happiness in 
1952. 

G. K. Linkous, 
Link’s 


TAKING A FREE TRIP 


A lot of dealers and their wives 
enjoyed the convention of the Na- 
tional Automobile Dealers Asso- 
ciation in New York late last 
month, but probably none enjoyed 
it more than Mr. and Mrs. Clyde 
C. Cole of Yanceyville, N. C., who 
didn’t have to pay the bill. 

Mrs. Cole won free trips for 
herself and her husband at a 
drawing during the 1951 NADA 
convention in Miami Beach, in- 
cluding transportation and a com- 
plimentary suite at the Waldorf- 
Astoria. 

Cole is owner and manager of 
Cole Chevrolet Co. in Yanceyville. 
He has been an area chairman of 
NADA since i948 


WHAT A DISPLAY! 


You probably didn’t see the 
display boards and charts used 
by Cadillac executives at new- 
model meetings of dealers over 
the South last month. They were 
unique in many ways, especially 
for lavish use of pastel colors and 
dramatic touches of action, made 
possible by extensive wiring cir- 
cuits. 

One panel had more than 120 
electrical circuits! 
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this new Golden “Bear” gives you the Perfect Answers to 


BIGGER BALANCING PROFITS: 


bw Pertecr” > Se STATIC and 
a a DY-NAMIC 


sae WHEEL BALANCER! 





0 MPH! 


s speeds 


speeds up fo 10 


New indicator dial show 





See your “Bear” Jobber for the “Perfect” details 
or write for new “Perfect” 36 Data Sheet Topay! 
BEAR MFG. CO., Dept. 5-1, Rock Island, Illinois. 
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Dear Bill, 

One of our new mechanics was 
just telling me why he left his job 
in a dealership downstate to come 
with us. Made no bones about it 
that it was strictly dollars and 
cents with him. His old job called 
for the same kind of work on the 
same kind of cars and the same 
flat rate, but he could make more 
money here 

He liked the service manager. 
In fact, they had been personal 
friends for many years. He liked 
the dealer, too, but the latter. who 


THE NUTBUSZFER WRITES 
W/S BUODY 

















5] 
.6) 


eet eon. 


PS 





Just name your lifting job—you'll find the 
right answer in the Ajax "“Cover- 
age Line.” Backed by 40 years 
of jack-building experience, 
Ajax gives you speedy, safe, 

trouble-free lifting equipment for every 

need —with the quality and uniformity that 
eliminates confusion and expense. Whether 
you want fast, rugged hydraulic service 
jacks—or sturdy, dependable, easy-selling 
passenger car and truck jacks—it pays to 
standardize with Ajax. 

For full details on the complete Ajax 
line, see your Jobber or write for catalog. 


Sturdy, All-Purpose Hydraulic Service 
Jacks 

4-ton hydraulic—No. 2784 

1%-ton “quick service” —No. 2767 
Adjustable Axle Supports —No. 2799 
Portable Hydraulic Jacks—"Series 2900" 
seven models (1%, 3, 5, 8, 12, 20, 30 and 
50 tons capacity) for trucks, buses and 
shop service. 

Passenger Car Scissors Jacks 

1%-ton Master—No. 2805 

1%-ton Utility —No. 2806 


Mechanical Type Bumper Jack 
—No. 2093 
World’s Finest Hydraulic Bumper Jack 
—No. 2903 
AJAX AUTO PARTS COMPANY 
RACINE, WISCONSIN 





considered himself “service-mind- 
ed,” was in a mental rut that tied 
the service manager’s hands— 
and lost them their good me- 
chanics. 

All special tools and equipment 
were “expenditures” to him. He 
had been in the habit of signing 
for a few special tools each year 
when he signed his contract with 
the factory, and had grown to feel 
that these essential tools were 
forced on him. He could never see 
that they made their cost back 
through use, or that their “in- 
surance” and sales value were 
worth money to the shop 

So when any special tool was 
lost, broken or worn out, he’d 
balk at any replacement so 
strongly that his service manager 
got to the point he wouldn’t face 
up to him any more and simply 
wouldn’t make replacements. 

The prejudice against buying 
shop equipment spread to every 
kind and type until delay or fail- 
ure to make replacements or 
modernization purchases choked 
the whole shop operation 

The mechanics never turned 
down any iob. and for that reason 
the front office felt assured that 
they were getting along without 
any of the newfangled stuff, so 
they were money ahead. But they 
didn’t understand the trouble the 
mechanics were having. They had 
to improvise and make tools on 
each job, which added minutes 
and hours to each operation 

This mechanic pointed out that 
he had turned out fully twice the 
work in some departments that 
he could do in the other shop. He 
could save in excess of two hours 
on certain automatic-transmission 
jobs because of the equipment he 
had at his disposal here. And 
while he rarely turned drums 
there since they had to be sent 
out, he practically always turned 
them here when needed, since he 
knew they would be ready when 


“THE COVERAGE LINE” OF FINEST-QUALITY JACKS | 
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YEAR AFTER YEAR 


Commercial Credit financing is 


complete, competent, dependable 


IN THE EVENT OF ACCIDENT irs sold u 

the Commercitat Creprr Pian 

the Calvert Fire Insurance 

policy on accident claims is 

work being done by selling 

arrangement benefits your 

guaranteeing them genuine factory replace 
WAR OR PEACE, prosperity or depression stenee ment parts from a reputable reliable dealer 

: They also can count on Calvert's record for 

of shortage or plenty car dealers have come to depend feir and speedy claim service. 


on COMMERCIAL CREDIT for financing as usual. COMMERCIAL 
Crepit’s complete financing package gives dealers con- 
trol of their stock from factory-drive-away, wholesale 
and demonstrator services right down to the final details 


of the actual time sale to the customer. 


INCREASED CAR REPAIR BUSINESS Wit! 

car deliveries down, CommMerciaL Creprt's 
Repair Plan offers dealers a way to sell more of 
the bigger, higher priced repair jol This 
enables car owners to keep their cars in A-1 
running condition with easy monthly payment 
Dealers can help offset the decline in new ca 
income with stepped-up car repair profits, 
Available to Franchise Dealers only 





THE DEALER'S 
ge a : STARE IN - 
Je TIME 
. : » 3" SELLING 





WRITE, WIRE or PHONE the CowmerctaL Caen 
office nearest you, today. Ask to see The 
Dealer's Stake in Time Selling’ 2 time! 


study of interest to every dealer 


ComMeERCIAL CrebiT 
CorPORATION 


vv 
‘= A subsidiary of Commercial Credit Company, Baltimore 
... Capital and Surplus over $120,000,000 . . . offices 






in principa! cities of the United States and Canodo. 








he was. 

Special tools here are all group- 
ed on boards in plain sight. At 
the other shop they kept what 
few they had in drawers that 
discouraged searching them out. 
Parts are ready for him here 
when he goes after them at the 
window, after calling for them 
over the intercom. No waiting for 
them to be picked. 

Everybody in the place seems 
to know that all he has to sell is 
time, and they cooperate to allow 
him to make the best use of it he 


can. He’s making money and is 
proud of it. 

What he wants to know is: “If 
my 50 per cent here is about twice 
what my 50 per cent there was, 
wouldn’t their 50 per cent of the 
larger volume have paid for the 
necessary tools to make speed 
with, in a very short time?” 

I had to agree with him that 
the system did appear rather 
short-sighted, for from my obser- 
vation mechanic replacements are 
hard for them to get, and the ones 
they do get aren’t usually any 





HYDRAULIC SLEEVE 
PULLER & INSTALLER 


FOR TRUCKS «¢ TRACTORS ¢ POWER UNITS 


pull or install cylinder 


sleeves with the OTC 


“POWER-TWIN PAYS FOR ITSELF 

IN ONE DAY'S OPERATION.” 

These are the actual words 

of a shop owner the first time 

the Power-Twin Hydraulic 

Sleeve Set was used in his 

shop. You too will be amazed 

at the ease and speed with 

which this new OTC tool re- 

moves and installs wet or dry 

cylinder sleeves. What used 

to be a ““Tough Job”’ now 

becomes simple with the sensa- 

tional OTC Hydraulic Sleeve Set. 

© Converts all OTC Sleeve Pullers to hydraulic 
power by the addition of only a few parts. 
Removes and installs either wet or dry 3” to 
6” sleeves faster, easier. 
Operates on over 200 makes and models of 
trucks, tractors, busses and power units. 
Fully adjustable to provide clearance regardless 
of position of cylinder head studs . . . 
Centers accurately over bore. 


OWATONNA TOOL COMPANY 


306 CEDAR STREET © OWATONNA, MINNESOTA 


Removing either wet or dry sleeves 
is simple with the new OTC Hydrav- 
lic Puller. Above is typical sleeve 
pulling job. 


Dry cylinder sleeves replaced quickly 
and easily without damage or dis- 
tortion with the new OTC Sleeve in- 
stalling Set. 





fireballs. For my money I'd think 
it would be easier to equip up well 
enough to keep the original boys 
making money and happy. 

Yrs, 


Ed 


Installing Rings 


(Continued from page 75) 


Check rod bearing clearance 
with suitable gauge (a piece of 
.002” shim stock %” wide by 1” 
long is okay). Button up rods 
and install oil pan. 


Install Cylinder Head 


Don’t ruin the job by distortion 
Tighten the cylinder head cap 
screws or stud nuts in proper se- 
quence, using a torque wrench. 

Clean all air cleaners and re- 
place the oil filter element and 
tune the engine. After the job 
is finished, operate the engine at 
normal operating temperature for 
about one hour. 

Remember that CLEANLI- 
NESS during assembly is a 
MUST. Every precaution must be 
used when working with the mir- 
ror-finished surfaces of cylinder 
walls, pistons, rings, pins, valve 
stems and bearings. The place 
where dirt is surest to cause trou- 
ble is behind connecting rod 
and/or main bearing shells. A 
small amount of dirt here can 
cause a bearing failure in a very 
few minutes of operation 


Summary 


Don’t be too anxious to get in- 
to a new engine. If excessive oil 
consumption actually exists, de- 
termine the cause. 

Be sure your recommendations 
cover all factors. 

Do a thorough and complete job 
and there won’t be any complaint 


“Blackboard” Control Pays 
(Continued from page 53) 


“If the service advisor could 
have said, ‘Mr. Jones, your car is 
ready, he would have made a 
much better impression. That may 
be the answer as to whether or 
not Mr. Jones returns for service. 

“We have found the board a 
great help in the promotion of 
personal attention, which is so im- 
portant in the operation of the 
service business and which is 
more difficult to attain in a larger 
operation.” 


General Motors sells products 
in more than 100 countries. 
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He’s making 
money in there! 


Look what happens to you when you take 
on the Hygrade Fingertip System of 
Carburetor Rebuilding 


A complete sales promotion program in your 
locality builds you up as “the shop that 
knows carburetors inside out” 


Ads in Popular Science and Popular 
Mechanics mean that one out of 6 
car-conscious men will be looking for 
your shop—the Hygrade System Shop 


You get everything you need to rebuild all 
carburetor makes, right in your own shop 
the famous Hygrade Manual, tools, 
These Hygrade-System Shops say : estueennete tite 
‘*... it pays to know 
carburetors inside-out’’ It’s easy to become an expert: 





With the revolutionary Hygrade System, 
you'll be able to rebuild a carburetor the first 
time you try, and after 5 or 6 jobs, 

you'll be expert at it 


Interested? Just write “FINGERTIPS” on 

your letterhead, billhead or business card 
“Saves us as much as 30 “The best idea for repairing and mail to: HYGRADE, 37-18 Northern 
minutes on a carburetor job” | carburetors we've seen yet Boulevard, Long Island City 1, New York. 


report the McDermotts of say Francis and Larry 


FINGERTIP SYSTEM 
“ddisesrrcotusy| cee coset OF CARBURETOR REBUILDING 


repair jobs with less effort” cause you do an A-! job of by the makers of Blue Streak Ignition Products 
reports E. C. LaDou, from rebuilding” reports Harold 
San Diego, California Souder of Covington, Ky 
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Holley’s New Carburetor 
(Continued from page 76) 


overhauling the carburetor: 


Examine fuel level and con- 
dition of float and remove glass 


bowl (four screws). 


2. Remove complete float unit 


(one screw). 


3. Remove complete metering 


unit (five screws). 
4. Replace 
assemble. 


Percolation or hot-starting trou- 
Visi-Flo is prevented 


ble with the 


worn parts and re- 


by fuel-cooled jets and a long heat 
gives 
smooth operation on steep grades. 
Warm-up time is shortened and 
stalling is reduced 
by combining the choke and fast 


path. Compact design 


cold-weather 


idle cam. 
The design of the 


al air-intake casting. 
centric unit 1s 


to 180-horsepower engines. It 
identified as Model 1901. 


Centri-Flo 
carburetor eliminates convention- 
This con- 
1%-inch S.A.E. 


standard dual-downdraft for 110- 


The high-capacity air cleaner is 





More and more 
Car owners 

have the 
PYROIL habit 


The Pyroil habit is so good for your 
car, and so easy on your budget. That's 
why more and more drivers ask for 
Pyroil when they “fill-er-up” at their 
favorite gas stations. 


A few ounces of Pyroil in the gas tank, 
a pint in the crankcase with every oil 
change—that’s the simple Pyroil habit. 
Then when you step on the gas, you'll 
start easily and smoothly with no drain 
on the battery. There'll be no wear-and- 
tear on pistoms and cylinder walls due 
to friction. Pyroil cleans your motor 
and keeps it clean. Because Pyroil 
causes oil to cling to metal surfaces, 
those expensive engine parts are coated 
night and day with a cushion of pro- 
tective lubrication. 


The Pyroil habit pays off. Keep up the 
Pyroil habit — keep on adding miles 
to your car. 


PYROIL FOR AIRCRAFT ENGINES 


Use Aircraft Pvroil B for lubricating oil, 
Aircraft Pyroil A for gasoline. 





An attractive Pyroil metal sav- 

GIVEN! ings bank—takes coins up to 50c 
— moronists it’s yours for 

king—sent postage paid 


PYROIL 
COMPANY 


618 Main Street 











La Crosse, Wisconsin 
Canadian Distributors 
Central Purchasing 
Agencies, Ltd 
Toronto, Ontario 





More and more 


Jobbers and Dealers 
are enjoying 
PY ROIL profits 


Pyroil profits come so easy that it 
is really a pleasure to hear those 
sales ring up. Pyroil profits are 
greater and more consistent he- 
cause it is the preferred product 
of consumers—and of course, the 
easiest to sell. The Pyroil story 
is simple—Faster Sales—Greater 


Profits. What a combination! 


DROP US A LINE AND WE’LL 
HAVE OUR FACTORY REPRE- 
SENTATIVE BRING YOU THE 
COMPLETE PYROIL MERCHAN. 
DISING AND PROMOTION PRO- 
GRAM. 


REPRESENTATIVES: 


Southeast—McecDonald & McPherson Co., 


Southcentral—John T. Jolly Sales Co., 
Southwest—Hirsig-Frazier Co., 807 


West Coast—M. L. (Bud) Cohn, 


98 


Cotton 


1323 Venice 


P. O. Box 452, Atlanta, Georgia 


1916 — 34th Ave., Meridian, Miss. 


Bldg., Dallas, Texas 


Exchange 
Los Angeles 6, California 


Blvd., 





mounted so it fits over and 
around the carburetor, almost 
hiding it. The air cleaner is inte- 
grally designed for the carbure- 
tor, making the unit especially 
suited for V-type engines where 
there is an installation problem 
with conventional carburetors. 

An adapter mounting that ro- 
tates 360° is available for commer- 
cial installation that requires the 
air cleaner to be mounted away 
from the carburetor. A tube may 
be run at any angle from carbure- 
tor to air cleaner. 

The Centri-Flo is a concentric 
carburetor with fully-insulated 
fuel bowl. All metering parts are 
located at the center line of the 
fuel bowl. 

Insulated fuel bowl assures hot- 
weather starts. Metering system 
is said to maintain proper gasoline 
level so engine will not miss on 
sharp turns nor stall during fast 
stops and starts. 

Balanced pressure is from the 
air stream, not atmosphere The 
proper fuel mixture is therefore 
maintained, Holley engineers said. 

The fuel-metering system is un- 
affected by angularity, it was said, 
and depth of the fuel over the 
centrally-located jets is always 
the same. 

Fuel bow! is entirely surround- 
ed by air and is placed away from 
engine heat to prevent percola- 
tion. 


Customer “Go-Between” 
(Continued from page 50) 
month in the _ history 
company. Prior to that, 
this past August was our best 
month—a few weeks after Mr. 
Geisinger took up his new duties. 

“From the standpoint of the 
proper care of our equipment, we 
find that it is a paying proposition. 
Prior to the time Geisinger was 
put in, employees were continual- 
ly complaining to management 
about tools not being in proper 
state of repair. Now this has been 
eliminated. 

“The proper servicing of the 
car in its early life tends to make 
of the owner a permanent custom- 
er for City Chevrolet Co. Set- 
ting up this specialist has unques- 
tionably benefited us along this 
line.” 


er-labor 
of our 


The United States has 76 per 
cent of the world’s 53,000,000 pas- 
senger cars and 51 per cent of the 


world’s approximately 17,000,000 


trucks and buses. 
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For fast, complete, experienced service 
on bonding, no one can equal your 
Grizzly Distributor! He has exactly 
the right equipment and lining to make 
bonding pay off handsomely for you 
His “Saftibond” lining, the first with 
factory-applied bonding agent, pro- 
vides cleaner, better results at less cost 
From his well-stocked shoe exchange 





you can quickly get “Saftibond-ed” 
shoes (and also riveted shoes) all ready 


for installation. And each set of Grizzly GRIZZLY 
lining or shoes is delivered to you in SAFTIBOND BRAKE SHOES WY .148 47) 
special, clearly labeled cartons. He will a sas SET CARTONS 
even offer you expert instruction on . 

the installation of bonded brakes! Start 

getting those bigger vonding profits— 

get in touch with your Grizzly Distrib- 

utor today! Grizzly Manufacturing 

Company, Paulding, Ohio 


me 


ae 


“j 
BEAR IN MIND me . - ASK FOR 


GRIZZLY 


BRAKE LINING 


GRIZZLY SYNCRO-SET," SILVERTIP AND SAFTIBOND® 
BRAKE LININGS « PRECISION BUILT HEAVY DUTY 
BRAKE BLOCKS «+ GRIZZLY HYDRAULIC BRAKE FLUID 


Us 
' 
| 
} 
C. 
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Converting to LP Gas ° 


(Continued from page 52) 


tenth of the cost of gasoline per 


gallon. The price depends upon 


the proximity of supply, whether 


it is readily available or must be 
shipped in, and on the quantity 
used. A Texas executive of a 
farm - equipment factory insists he 
knows of one big-farm operator 
who buys LP gas for two cents 
per gallon. 

Because of the origin of LP 
gas, the rate of conversions of all 


types is, and will be, higher and 
more popular where the gas is 
most easily available in quantity, 
namely, sections of the South and 
Southwest and California. All 
liquefied - petroleum gas comes 
from natural gas. It is a by-prod- 
uct, drained from pipelines so that 
the natural gas may be compressed 
for propulsion through the lines 
Therefore, the natural-gas produc- 
ing areas are the best fields for con- 
version. 

LP gas has a 
being labeled as 


dual reputation, 
more dangerous 





Airliner 


INFLATES - DEFLATES { 


“Lests longer and gives the best 
service of any we have used." 
—8. B. 


E. St. Louis, tl. 
“Never a moment's trouble.” 


—F. 5. C. 


Smithtown Branch, N. J. 


“The best I've used.” 
—W. B. E. 
Tunica, Miss. 


“The best | have owned since | 

have been in the service station 

business.” —B8. H. B. 
Kingston, Tenn. 


ACME VALVE CAPS 
Precision-machined 
from solid brass, they're 
heovier, sturdier, more 
airtight, 


i 
ACME TIRE 
No. 515, 5 to SO Ibs. 
in 1 tb. colibrotions. 
No. 520, 20 to 120 ibs. 
in 5 Ib. colibrations. 


GAUG 


ACME AIR TANK 


The portable, depend- 
able oir tank of a hun- 
dred uses. Weighs only 
10 Ibs. 





Order from your jobber today. Send for complete catalog No. 1003. 


ACME AIR APPLIANCE Co., INC. 
100-120 Hinsdale Street, Brooklyn 7, N. Y. 





to handle and not as dangerous, 
as gasoline. Its reputation for 
being dangerous has resulted in 
some peculiarly spotted laws con- 
trolling its presence, laws general- 
ly imposed by municipalities. In 
some Texas communities, for ex- 
ample, an LP-gas truck may park 
in the public square. In others 
such a truck may not even stop 
within the city limits and the local 
dealer must store his supply in a 
tank that is placed outside the 
city limits. 

Some states regulate the actual 
operation of conversion, too. In 
Texas some mechanics have taken 
a state examination twice before 
passing and being eligible for re- 
quired license, for a fee of $25. 
And any establishment handling 
the gas must carry $10,000 liabil- 
ity insurance and post $3,000 
bond. So any conventional estab- 
lishment considering expansion into 
the conversion field might want to 
investigate state and local laws. 

Such establishments, especially 
in localities where this gas is 
readily available at attractive 
prices, may want to investigate 
and study the entire liquefied- 
petroleum field, thoroughly, from 
practical through technica! 
aspects. 

It is a fast-growing business and 
the LP people are alert. The truck 
or even the passenger-car driver 
in a converted job has no diffi- 
culty finding fuel. He can flag any 
tank truck on the road and it 
will stop and fill er up. And there 
are dealers everywhere, easily 
identified by the familiar station- 
ary tank which, until a few years 
ago, marked that business as one 
supplying fuel for heating and 
cooking. 

Today, however, that familiar 
tank must be recognized as the 
svmbol of a trend in automotive 
transportation —a trend steadily 
gaining momentum. 


Chevrolet Slide-Film Kit 
Highlights Mechanics 

KIT of six sound-slide films, 

designed to assist service 
mechanics and to point out the im- 
portance of their work, has been 
prepared by the Chevrolet Ser- 
vice Department. 

“The entire series might be call- 
ed a group of thought-starters,” 
said E. L. Harrig, manager. “All 
are addressed to the mechanic 
himself and each one assists him 
to select wavs in which he can 
better himself.” 
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THREE LINES 


DODGE... America’s Most 
Dependable Motor Car. 


PLYMOUTH .... 3rd Largest 


Selling Car in America. 


DODGE “Job-Rated” TRUCKS 
Meet 98% of All Hauling Needs. 





THREE PROFITS 


All available in one sales 
agreement. The only agreement 
of its kind in the industry. 





s-- «ONE OVERHEAD 


Three profit-makers under 


one roof reduce operating cost 
.. - boost net gains. 





4 PROFIT-TESTED FOR OVER 37 YEARS 


DODGE rei 


PROFIT OPPORTUNITY 


WRITE FOR COMPLETE FACTS 
DODGE DIVISION e CHRYSLER CORPORATION ce DETROIT 31, MICHIGAN 
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Willys Features F-Head 


Continued from page 55 


Exterior 
will 


inches, front and rear. 
width is 72 inches. The 
seat six adults comfortably, Willys 


car 


engineers said 

“Aero-frame construction, fol- 
lowing principles closely similar 
to those used in airplane building, 
has been used to provide a stressed- 
steel body having reinforcing steel 
welded into one strong, 
the Willys en- 


members 
solidly 
yineers said 


rigid unit,” 


Rear seat is positioned ahead of 
rear axle for more comfortable ride. 
Long front coil springs are seated 
and semi-elliptic 
springs are floated in rubber to give 
ride. Direct-acting shock 


in rubber rear 
smoother 
absorbers are used. 

have 
utilize 


Brakes are hydraulic and 
self-energizing features to 
the motion of 
increase braking power. 

Rear-axle ratio is 4.1 
overdrive. A 4.56 to 
standard with overdrive 

Curved windshield and wide rear 


forward the car to 
without 


one ratio is 








For greater economy, dependability and lasting 
efficiency . . . be sure it’s one of the 


ORIGINAL . .. 


Electric time clock and circuit 
breaker. 

2. Slow charging feature. 

3. 80 Ampere output. 

4. Available with or without cart. 


% 


A low priced portable charger that solves 
the problems of service stations, fleet own- 
used and new car 
right. 


ers, truck operators, 
dealers. Model Q85C shown at 
Many other models available.” 


Produces a continuous supply of steam 
or hot water. 
No moving parts. 
3. Compound does not pass through coils. 
4. Adaptable to any type gas. 
5. Low initial and operating cost. 


winaow give both driver and pas- 
visibiiity. A view 
provided 


sengers good 
of all four 
from noimai driving position, com- 
said, and sloping 


fenders is 


pany engineers 
hood permits driver to see the road 
as close as ten feet in front of the 
bumper. 

The gas-tank filler is 
center at the rear so it is 
reach from either side and illumi- 
nated by the license light. 

A 19-foot turning radius 
steering ratio of 23.7 to one 
ease of handling 


near the 
easy to 


and 
con- 
tribute to and 
parking. 

The design of the F-head engine 
with full down-draft induction 
system, combined with  follow- 
through starter drive, gives quick 
warm-up under all 


Willys 


and 


conditions, 


starting 
weather 
neers said. 
Rubber-cushioned drive 
isolates engine, transmission, ex- 
haust system, drive shaft and axle 
compartment for 


engi- 


system 


from 
quiet ride. 


passenger 


Sparton Report Reveals 
Turn-Signal Laws 
REPORT on state laws regarding 
mandatory and ap- 
mechanical or electrical 


+ the 
proval of 
directional-signal devices has been 
prepared by Automotive 
Division of The Sparks-Withington 
Co., Jackson, Mich. 

Among the Southeastern 
Southwestern states, the majority 
such signal only 
hand signal is obscured. 
states include: Alabama, 
Delaware, Florida, 
Louisiana, Mary!and, 
Mississippi, Missouri. New Mex- 
ico, Oklahoma, South Carolina, 
Texas, Virginia and West Virginia. 

Georgia, Kansas and Tennessee 
do not require such signals. North 
Carolina requires them when hand 
signal is obscured and on all right- 
hand-drive vehicles. 

The report into 
able detail for each state. 


use 


Sparton 


and 
require devices 
when 
These 
Arkansas, 
Kentucky, 


goes consider- 


“A heavy duty precision built cleaner that pro 
duces steady high pressure steam and a con 
tinvous supply of hot water for cor washing and 
miscellaneous uses. Shown ot left Model QSB 
Stationary Gas Fired Cleaner. 


QUICK CHARGE, Inc. 


1750 N.E. 10-—— OKLAHOMA CITY, OKLA. 


Macauley of Packard Dies 

Alvan Macauley, 79, former 
president and chairman of the 
board of Packard Motor Car Co., 
died last month at Clearwater, Fla. 
He retired as board chairman four 
years ago, after 38 years with the 
company. 





Automotive oils comprise 54 per 
cent of sales of all lubricating oils 
in this country. 
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TOP 
PERFORMANCE 
ON THE JOB 


the tape with all good features rolled into one! 


} @ CORRECT ADHESION @ FLEXIBLE @ EXTRA THIN 


ons f) @ PROPER STRENGTH @ WILL NOT CURL BACK @ NO SWEATING 


a @ FOR USE WHEN WET SANDING 


er BRA DUTCH BRAND masking tape is easy to work with and its 
deen performance is “tops.” Its extra thinness and flexibility are 


NG TAPE excellent for masking sharp curves and small irregular 


en? mask! i shaped parts. It adheres to any surface and provides all the 


(— features desired by experienced shopmen. To best 
4 appreciate DUTCH BRAND masking tape, use it 


on the job. Be sure to order by brand name. 


Order from your jobber 


VAN CLEEF BROS. [NC. 


Menvtecturers of Rubber Products 


orvisiow oF Johns Manville 


7800 WOODLAWN AVE. *. CHICAGO 19, ILLINOIS 
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Curing Starting Failures 
(Continued from page 57) 

How do Fenn and his partner 
Jim Florence go about selling the 
sealers? 

“When a customer calls you to 
come out because he can’t start 
the car, that’s the time to sell 
him sealers,” said Fenn. “Most 
of our sales have been made after 


the annoyance of not having his 
car start. 

“We've tried to sell the sealers 
with tune-ups and on other oc- 
casions, but most of them have 
been sold after starting failures. 
As with other services, customers 
often put off buying until they have 
trouble. 

“Sometimes we have had difficulty 
getting the car into the shop to put 


such calls. 


The $4 or $5 for the 
insulators doesn’t seem like much 
to the customer when he has had 


them on even after a starting fail- 
ure. After we get the car started, 
the customer is in a hurry to get to 





Saves You Money 


ou thin it 
beens th Water 


*“Blak-Wali" 
Black Tire Dressing 


Goiden Concrete Cleaner 


&> 


ita 
CAR WASHING 
COmPOUND 


*'Super-Duper" 
Cor Washing Compound 


_ 


ben Coun Rsv! 


~~. 
“"Kolor-Ne" 
Rubber Color Restorer 


CECIL H. JARRETT COMPANY, INC. 


Manufacturer and Distributor of Chemicals and Supplies, Newton, N. C 


VIALE 
Sate wells, 


BLAK-WALL 


Black Tire and 
Rubber Dressing 


Four parts of water to one part of Jarrett’s 
BLAK-WALL gives you the best, most eco- 
nomical, and safest black tire and rubber 
dressing you ever saw. It brings back that 
natural “show room” appearance — either 
dull or brought to a “waxy” finish by simply 
wiping with a dry cloth. 

Jarrett’s BLAK-WALL Black Tire and Rub- 
ber Dressing coes away with the expense and 
the fire hazards of gasoline and other solvent 
thinners — and never gives that faded-out 
brownish look. Write for a sample or trial 
order. 


Jarrett’s WITE-WALL 
White Sidewall Tire 
Cleaner . . . famous for 
speed and economy .. . 
preserves the rubber 


eS» 


On display at the Southwest Auto- 
motive Show, Houston, Texas — 
March 20th through 23rd at Booth 
281. 





work or go some other place. Even 
though the installation requires a 
very short time and the customer 
may be interested in the sealers, we 
have to keep after him to bring 
the car by so we can put them on. 
If not, he’ll let it ride until the 
car fails to start again. 

“In a few cases where the cus- 
tomer has been skeptical about how 
much good the insulators would do, 
we have installed them with the 
agreement we could take them off if 
he didn’t like the results. Every 
customer has been enthusiastic 
about them once they were installed. 
I think it would be safe to say that 
not one set in 100 would have to be 
removed under such an agreement.” 

In damp weather the shop installs 
an average of three or four sets 
a week. In dry weather sales usually 
drop. 

Since condensation and damp 
weather are unavoidable, cars with- 
out ignition protection offer con- 
tinuing opportunities to shops to 
make some “plus” profits— and to 
save customers from the annoyance 
of a car that won’t kick off on some 
cold, damp morning. 


Barnard Succeeds Roeder 

As President of SAE 

D* DANIEL P. BARNARD IV, re- 
search coordinator of Stand- 

ard Oil Co. (Indiana), Chicago, II, 

has been elected president of the 

Society of Automotive Engineers 

He succeeds Dale Roeder of Ford 

Motor Co. 

Barnard has directed his re- 
search toward matching fuels and 
engines, winning the SAE Horning 
Memorial Award in 1949 for dis- 
tinguished active service in this 
field. 


Willys Sales Hit Peak 

Sales of Willys-Overland Motors, 
Inc., reached an all-time quarterly 
high of approximately $66,000,000 
for the three months ended Decem- 
ber 31, President Ward M. Canaday 
told stockholders at the annual 
meeting. The former peak of $60,- 
093,554 was set in the June quar- 
ter of 1944. 


Tennessee Convention Set 

The annual convention of the 
Tennessee Automotive Association, 
800 strong, including new-car and 
used-car dealers and wholesalers, 
will be held at the Noel Hotel, Oct. 
26-28 at Nashville, Executive Vice- 
President David P. “Doc” Whelchel 
said. 
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bis tas 
Abe r 


Friends, here’s the 





“NO MUSS 
¢ JUST POUR 
*NO MORE 


Ont ta Pret 
[riksi<} 


DENNIS 


& 


Made by the makers of 
CARB MASTER, RUST MASTER, AND LEAK MASTER 
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i¢ll Be a Big Exhibition 
For the Kansas City Area 


N™ EEN makes of cars will be 
exhibited at the 34th annual 
automobile show sponsored by the 
Motor Car Dealers of Greater Kan- 
sas City, to be held March 8-15 at 
the Municipal Auditorium. 

Ervin Feld, president of Ervin 
Feld Motor Co. (Dodge-Plymouth), 
is chairman of the dealers’ show 
committee. Members of the com- 


mittee include: R. G. Bentrup, 
Broadway Motors (Ford); John 
Cunningham, Brace Motors (Olds- 
mobile); A. L. Land, Land-Sharp 
Chevrolet Co., and Jerry Scott, Sr., 
Scott Motors, Ine. (De Soto-Plym- 
outh). William Egelhoff, secretary 
of the association, is show man- 
ager. 

The show will occupy about 90,- 





Thats why the 


Westinghouse 
a 


uu r/ 


Saves repair 
Lis for you! 


When it’s a question of lubrication, this 
Westinghouse “Y"’ Compressor won't 
take N.O. (No Oil) for an answer. If 
the crankcase says “No Oil” the “Y” 
Compressor says “No Air’. It sticks 
to its demands, too—which is why 
users don’t get stuck with big repair 
bills. In many busy garages or service 
stations, where compressor lubrication 
may be overlooked, this one feature is 
one of the best “life assurance” policies 
your compressor can have. NO OIL— 
NO AIR protection calls immediate 
attention to the oversight, which can 
be corrected before you have to pay 
expensive repair bills. 


You'll find too, that the “Y” offers 
all the usual modern features—two 
stage compression, air cooled design, 
pressure lubrication, automatic pressure 
control—that mark any quality com- 
pressor, PLUS the three protection fea- 
tures listed at right. Finally, it’s big, 


Westinghouse Air Brake Co. 


Industrial Products Division—WILMERDING, PA. 
Factory Branch: EMERY VILLE, CALIFORNIA 


¢ 


; we 


Only the 

Westinghouse “Y” 

gives you ALL THREE 

Low Oil Level Protection—No Oil— 
No Air, bans wear and repair. 
Thermal Overload Protection — 
Standard, at no extra cost, on the “Y”. 
Starting Unioader— Compressor re- 
mains unloaded till speed and oil flow 
are normal. 








rugged and husky . . . designed and 
built to give you years of dependable 
service. 

For extra assurance and economy, 
install the Westinghouse “Y"’ Com- 
pressor. They are available with dis- 
placements from 6.2 to 68 cfm. Motor 
capacities from 1% to 15 hp. 


ASK FOR 
BULLETIN 
IDC 9302-3. 


DISTRIBUTORS THROUGHOUT THE UNITED STATES . . . CONSULT YOUR CLASSIFIED DIRECTORY 
DISTRIBUTOR IN CANADA: CANADIAN WESTINGHOUSE CO., LTD., HAMILTON, ONTARIO 
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Roy D. Chapin, Jr., has been ap- 

pointed assistant sales manager of 

the Hudson Motor Car Co. He will 

be in charge of dealer and territory 

development. Chapin formerly was 

a special representative for Hudson 
Sales Corp. 





000 square feet of floor space. In 
addition to the various makes of 
cars, the show will be highlighted 
by a Chrysler engineering exhibit, 
a jet-motor display furnished by 
the Westinghouse plant in 
sas City and several other fea- 
tures. The mezzanine will be used 
to display trucks and allied ex- 
hibits. 

Entertainment plans call for an 
orchestra and a stage presentation 


Kan- 


twice a day. 

A safety and beauty contest, in 
which a queen will be selected 
from a number of_ high-school 
girls on the basis of talent, appear- 
ance, poise and knowledge of safety 
regulations, is another feature. A 
girl will also be selected to repre- 
sent each make of car 

More than 300 salesmen, deal- 
ers and car-plant officials are ex- 
pected to attend the kick-off ban- 
quet on March 8. 


Murdock Dies at Tulsa 

James William Murdock, Sr., 
62, who became one of the first 
automobile dealers in Oklahoma 
when he opened a Ford agency at 
Sentinel in 1912, died recently in 
Tulsa, where he had operated a 
dealership for 26 years 


Buick Brightens Steering 

Colored steering wheels in red, 
green, blue or black to match in- 
terior trim are featured on five 
models in the 1952 Buick line. They 
are standard on convertibles and 
Rivieras. 
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Model 18 


6000 Series 


5000 Series 


Identification 
Lamps 


% 
rh 


We”: 


Hs ait 


Tail Light 


The Miro-Flex line offers Jobbers, Dealers and Users the finest 
possible selection of ICC authorized safety aids. MIRO- 
FLARE...the original all-weather reflecting flare that warns 
approaching drivers of trouble ahead is available in three 
styles. Models 18 and 20 come in sets of three packed in 
convenient metal carrier which mounts on cab or chassis. 
Model 19 is available in singles for passenger cars. Each 
genuine Stimsonite lens has 12.2 cand!epower reflection and 
can be seen over half a mile down the highway. MIRO-FLEX 
MIRRORS...assure safe rear vision. Eight head models, six 
arm and extension models and six bracket types enable up 


MANUFACTURERS OF THE 
GENUINE 


MIRO-FLARE 
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3” and 4” 
Reflectors 


to 300 combinations from which te choose. Packaged so that 
any combination is immediately possible. Available in either 
clear or non-glare glass. PERMA SEALED against moisture. 
There is no yellowing or cracking to give distorted rear vision. 
MIRO-FLEX LIGHTS...are available in red, amber, green 
and white, with replaceable beehive lens. Clearance lights, 
stop and tail lights, two-way and standard lights combine to 
increase driving safety. Lights are individually boxed, and 
shipped in cartons of twelve. All lenses are standard size 


for easy replacement. Write for details on Miro-Flex line. 


RITE TO 


a MIRO-FLEX: ” 


1824 EAST SECOND STREET WICHITA, KANSAS 
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Henry Ford II is shown addressing 
the more than 300 automotive writ- 
ers who attended the “A Day with 
Ford Engineers” program at Dear- 
born last month. At his right can 
be seen Harold T. Youngren, vice- 
president in charge of engineering, 
and at his left is Executive Vice- 
President Ernest R. Breech. 


Dust Isn’t “Just Dust” 
In Testing Engines 
hg particles 50 times smaller 
than the diameter of human 
hair are sorted and graded by size 
at Ford Motor Co. laboratories to 
duplicate the dust of farms and dry 
areas of the country where trucks, 
tractors and passenger cars must 
operate as efficiently as on clear 
highways. 

The tiny dust particles are sep- 
arated on special equipment de- 
veloped in Ford’s engineering staff 
research laboratories. Classified 
and collected in small jars, they 
are then used on tests of air clean- 
ers, carburetors, oil filters and the 
automotive engine itself. 

Standard test dust used through- 
out the industry was found too 
broad a mixture for precision tests 
common in the laboratory. Also, 
it was felt best to duplicate for 
test purposes the exact grade of 
dust found on farms and in dusty 
areas. 

Equipment was designed to sep- 
arate and grade the standard dust 
into five different particle-size 
classifications. A product of the 
California-Arizona desert, the dust 
is measured in microns—and a 
micron is .0000397 inch. The finest 
dust separated has particles up to 
three microns in diameter. The 
largest particle classification is 80 
to 200 microns. 

Separating equipment looks 
like an over-size still. Its princi- 
pal unit is a five-foot stainless 
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prevents “Engine Ulcers’ 
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steel settling chamber with coni- 
cal ends. Stainless steel tubing 
leads from the chamber to replace- 
able pint jars in which the dust is 
collected. 


gusta, Ga., is one of these—and it 
has carried educational aid a bit 
further. 

The firm is paying the tuition 
for Negro employees to attend a 
local night school and complete 
At 


Engines or the Three R’s, their elementary 


Darling Teaches "Em 


present, 12 are attending. 
The ability to read repair or- 
LOT of dealers make a prac- ders and other written 
£% tice of sending as many men quickly and accurately 
as possible to factory schools and these men to do their 
to schools held by equipment and efficiently, promoting a 
manufactuers. Henry Darling, smoother operation, President 
Inc., Chevrolet dealership at Au- Henry B. Darling, Jr., believes 





Miracle Power sales almost tripled in 1951—and Miracle 
Power users know why. They know that Miracle Power con- 
tains colloidal synthetic graphite in suspension. And they 
know that this special graphite protects engine parts. . . re- 
duces repairs ... improves performance... saves gas and oil. 
In 1952, demand for Miracle Power will be boosted still more 
by greatly expanded advertising in such consumer publica- 
tions as— 
Post « Collier's « True « Popular Science 
Popular Mechanics « Mechanix Illustrated 
Hot Rod e Motor Trend e Farm Journal 
Country Gentleman 
PLUS 
Radio e Television « Newspapers « Billboards 
That’s why we say— Cash in with Miracle Power in '52! 


Miracle Power Division 
THE PARTS CORPORATION 


1731 AP Building « TOLEDO 1, OHIO 
Manufacturers of: MUFFLERS * PIPES * MIRACLE POWER + dof 123 


>) 


e causep sy DRY STARTING 
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These employees, as well as the 
others who have attended train- 
ing courses, feel a greater loyalty 
to the company because of the op- 
portunities given to increase their 
knowledge and skills. 

In the last year, seven men were 
sent by Henry Darling, Inc., to 
the General Motors Institute for 
service managers in Detroit, while 
others attended the Bear school in 
Indiana and the Sun school in 
Atlanta. 

The dealership pays for the tui- 
tion, all costs involved, expenses 
of the trip and the compensation 
the employee would have earned 
during that time. 

“This plan of job education is 
paying off,” said Darling, who has 
long made it a practice to have his 
employees keep abreast of busi- 
ness changes. 

Those 40,000 Dealers 

Are Important Guys 

ie interesting facts on the 
place of new-car dealers in 

their communities were revealed 

recently in a survey by the Na- 

tional Automobile Dealers Associ- 

ation. 

New-car dealers in this country 
now number around 40,000 and 
have 725,000 employees. They 
meet an annual payroll of 2% bil- 
lion. 

The average new-car and truck 
deaier has been in business more 
than 20 years. 

New-car dealers contribute more 
than $47,000,000 a year to religious, 
educational and charitable organi- 
zations in their communities, a 
total larger than most important 
philanthropic foundations can 
spend in a year. 

The dealers are lending $12,- 
000,000 worth of cars annually to 
high schools for driver-training 
programs. 

Eight out of ten new-car dealers 
are active members of civic clubs 
More than half of them have been 
officers or are now officers. 

About 34 per cent of the dealers 
hold, or have held, public office 
in their communities, counties or 
states. 

Nine out of ten belong to 
community-service organizations, 
such as Community Chest boards, 
Red Cross committees, Boy Scout 
councils and similar organizations. 

The study to determine the 
place of the dealer in his com- 
munity was conducted by NADA’s 
Public Relations Committee under 
the chairmanship of J. Eustace 
Wolfington of Philadelphia. 





Effects of Car Cut-Backs 
Explained in AMA Report 


— nation is facing a new-car 
and truck shortage in 1952 and 


this will 


liam J. 
of the 
Association, 
report. 


be seriously 
should the government order fur- 
ther cut-backs in production, Wil- 
Cronin, managing director 
Automobile 
stated 


motor- 
present 


The nation’s supply of 
vehicle transportation at 
is still below requirements, he said. 
Both passenger-car and_ truck 
sales in the past six months have 
exceeded production, while stocks 
vehicles in dealers’ hands 
steadily declined, he pointed 


aggravated 


Manufacturers of 
in a_ recent have 
out. 








Here’s a Sure Way for You to... 


GET FLEET BUSINESS 





Expansion clearance 
built in between threads 
No pressure, no warping, 
heat carried away fast 
Stays round, cools valve 


Heavy duty portable 
equipment machines off 
top of seat 
height with special cutter 


to exact 


" 


any other se 


International, G.M 


SELL FLEET OWNERS ON 


SCREW-IN 
VALVE SEAT 


YOU WILL DOUBLE THEIR 
VALVE MILEAGE AND ELIMINATE 
VALVE BURNING AND BREAKAGE 


READ WHAT THESE EXPERIENCED MEN SAY: 


..such outstan g fleets as the Olson 
sportati C Wheeler Transportation 
Northe portation Co., ( L 

Stratten Trucking Co and 

hers would never thir f installing 

i 


lin 
O 
an 


‘ ee MOJOR PARTS & MACHINE COMPANY 
W Waar Green Bay, Wisconsin 
/ 


and definitely 
when we touche 
I cleaned 
shaped 


them 


stayd round 


ege 

to true 

y valve fai 

cked or dis 

n your has more 

our valve mileage 
7, PRUCKA TRANSPORTATION, INC. 
A. Omaha, Nebraska 


doubled 
SF 

C CH Pn< 
@ Once a fleet owner sees the savings in down-time for his 
truck he’s your customer for life! P-B Screw-In Valve Seats 
end 90% of valve burning and breaking and give double 
the valve mileage fleet owners have been used to. Because 
P-B valve seats stress-relieve the hottest part of an engine— 
the exhaust valve port area—they prevent 75°% of com- 
bustion chamber cracks. Write today for full information! 


Make profits grinding heads. Peterson Surface Grinder levels 
heads, a Ay manifolds, clutch plates, flywheels, etc., to 0.001 
e@ceuracy in 10 minutes. Anyone can use it. Profit guoranteed or 
money back. Write for full information. 








The effect of further cut-backs 
in automobile production upon the 
nation’s economy from a transpor- 
tation standpoint deserves serious 
consideration, Cronin said. Dur- 
ing World War II, he declared, a 
survey by the Bureau of Public 
Roads showed that 73 per cent of 
all industrial employees used cars 
to get to work. A recent study 
disclosed that on an average day 
some 22,000,000 adults ride to 
work in automobiles or use 
on the job. 

Steel and aluminum at present 
are showing signs of being in 
more plentiful supply, Cronin 
said, and the copper involved in 
the proposed further 20 per cent 
cut in passenger-car production 
amounts to less than *4 of one per 
cent of the nation’s total copper 
supply. 

According to 
mates, there are 
unemployed in the passenger-car 
and truck industries at present, 
he said, and another 100,000 men 
and women are expected to be 
idle should the previously-indicated 
cut-backs be instituted by NPA 
officials. 


cars 


government esti- 
164,000 workers 


Defense Absorbs Some 
Defense production in automo- 
bile and truck industries will ab- 
only an estimated 71,000 
workers in 1952, he stated in the 
report. 

In a recent report for the De- 
fense Transport Administration, 
Cronin pointed out, the Brookings 
Institution said that minimum 
automobile requirements have in- 
creased greatly since World War 
II and that a large portion of 
the present passenger-car fleet is 
over-age. It recommended produc- 
tion of 4,000,000 ears annually, 
or 1,000,000 a quarter, as a min- 
imum desirable program to meet 
America’s current transportation 
needs. 

The combined savings of metals 
by the automotive industry—both 
through reduced production and 
turning in of scrap is one of 
the largest contributions by any 
American industry to the defense 
program, Cronin’s report pointed 
out. 


sorb 


Tinted Glass Hits 200,000 

About 200,000 cars equipped 
with tinted glass windshields are 
now on the road, it has been re- 
ported by Libbey - Owens - Ford 
Glass Co. Automobile manufac- 
turers expect that number to be 
doubled during the next year. 
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Sell Delco brake fluids and blanket your entre 


quality 
30° F. 


market with just two 
Super 9—stable from 
Deleo Super 1] —stable 
Many modern cars specify De 
Delco 


good . 


its extra safety factor. 
they re 
exceed S.A.E. 


easily because 
because they 


Delco brake 
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The Onby Fone Cabs PRICED SO LOW! 
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Number One Crowd-Pleaser! 


In cities and towns across the country, Chevrolet dealerships 
are the “showplaces of the community” as crowds flock to see 
the new °52 Chevrolets. For never has the leader produced a 
car with so many wonderful things to claim attention and 
favor—never has Chevrolet leadership been so apparent to 
so many people! 


Gorgeous New Royal-Tone Styling . . . with Bodies by Fisher 
so big, bright and beautiful that people prefer them on sight. 


Radiant New Exterior Colors .. . the widest and most wonder- 
ful array of solid tone colors and two-tone color combinations 


in the low-price field. 

Alluring New Interior Colors . . . with upholstery and trim in 
two tones of blue, green or gray to harmonize with exterior 
colors, in all De Luxe sedan and coupe models. 


bringing amazing new smoothness 


New Centerpoise Power. . . 


of operation, freedom from vibration and protection from road 
noise and wheel shock to low-cost motoring. 

A New, Smoother, Softer Ride. . . 
passengers. 

All these and many other enviable advantages are to be found 
in this new Chevrolet—and in Chevrolet alone—at the lowest 
prices and with outstanding economy of operation and upkeep! 


for both front and rear seat 


Solid orders and solid satisfaction tell Chevrolet dealers that 
they have another sure winner in the only fine cars priced so lou 


— Chevrolet for °52! 


Extra-Smooth, Extra-Dependable power Glide 


with New Automatic Choke, gives finest no-shift driving at 
lowest cost. (Combination of Powerglide Automatic Trans- 
mission and 105-h.p. Engine optional on De Luxe models at 
extra cost.) Chevrolet Division of General Motors, Detroit 2 
Michigan. 


MORE PEOPLE BUY CHEVROLETS THAN ANY OTHER CAR! 


CH CHEVROLET. 
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Keep Up To Date. . . 
Send In The Card For... 


@ more information about NEW PRODUCTS on following pages 
@ copies of these new FREE CATALOGS AND BULLETINS 


102. TWELVE PAGE BOOKLET IN 
COLOR illustrating two specialized materials 
for ODOR CONTROL in industrial house- 
keeping and plant sanitation work, Oakite 
Products, Inec., 22 Thames St., New York 6, 


103. FOUR-PURPOSE AUTOMOTIVE 
CLEANER —12-page booklet on Oakite Pene- 
trant describes safe, economical way to (1) 
degrease engine parts, blocks, transmission 
and differential parts; (2) clean radiators and 
water jackets; (3) steam detergent method of 
cleaning chassis, motors, underparts; (4) clean 
floors, grease pits, areas around lifts—all 
with one four-purpose cleaning material. 
Oakite Products, Ine., 5 Thames Street, 
New York 6, N. Y 


104. FACTS ABOUT SPARK PLUGS AND 
ENGINES —To say that spark plugs 
today, and that it doesn't make much 
ence which you buy is mistaking facts 
purpose of this booklet is to give you facts 
to show you how vitally important good spark 
plugs are to efficient operation Champion 
Spark Plug Ce., 900 Upton St., Toledo 1, 
Ohio 


105. WAGNER AIR BRAKE AND RO- 
TARY AIR COMPRESSOR BULLETIN. Dis- 
cusses in detail straight air and air-over- 
hydraulic air braking systems. Contains an 
explanation of the operation of the Wagner 
Rotary Air Compressor complete with dia- 
grams, cross section drawings, and photo- 
graphs Lists by catalog numbers compon- 
ent parts well field installation kits 
Write r Catalog KU-201, Wagner Electric 
Corporation, 6362 Plymouth Avenue, St. Louis 


14, Missouri 


109. AMMCO ENGINE REBU ILDING AND 
BRAKE SERVIC TOOLS AND EQUIP- 
MENT. -Catalogs describing the Ammeo line 
of Wet and Dry Honing Machines, Brake 
Shoe Grinders, Brake Shoe Setting Gag 
Brake Drum Micrometers, Brake Cylinder 
Hones, Connecting Rod Aligners, Line Boring 
Machines, Ridge Reamers, Portable Coolant 
Units, Tension Indicators, Tappet and Rocker 
Arm Grinders, Small Bore Hones ; 
Hones and Foot Switches. Ammco Tool 
2110 Commonwealth Avenue, North 
Il 


114. AUTOMOTIVE MAINTENANCE 
TOOLS-New OTC Bulletin A-47 shows the 
easy, SAFE way to handle many automotive 
repair tuffies’’—-such as pulling bearings, 
bearing races, fan pulleys, axle shafts, pin- 
ion shafts, stub pinions, ete., without dam- 
age Shows many new OTC Special Tools 
designed to make life more pleasant for me- 
chanics. For a free copy, write to Owatonna 
Tool Company, 889 Cedar St., Owatonna, 
Minn 


119. RAMCO SERVICE MANUAI ith edi- 
tion. Illustrated. Gives complete data on pis- 
ton ring installation--also hints on locating 
engine trouble causes of oil loss— pitfalls of 
motor overhauling and how to overcome. Ram- 
sey Corp., 3698 Forest Park Blvd., St. Louis 
8, Mo 


122. INSTRUCTION BOOK and _ technical 
data on automotive wheel alignment, frame 
straightening, wheel straightening, and 
balancing. Other books and pamphlets 
able on tire conservation methods and 
ing adjustments Bear Manufacturing Com- 
pany, Rock Island, II 


123. PERMATEX TOON-OYL is a scientifi- 
cally developed product It is a combination 
engine-carbon solvent, sludge preventative and 
film pressure-resistant. Its use produces 
smooth engine operation and gives protection 
against the formation of acid siudge and film 
breakdown Permatex Co., 1720 Avenue Y, 
Brooklyn, N. Y. 


124. MecCORD RADIATOR-CORE CATA- 


114 


REBUILDING CARBURETORS — Describes 
ars, trucks and tractors are listed in alpha- for the first time, how an average mechanic 
betical order, along with a size chart showing can become a carburetor expert in one week, 
dimensions of McCord cores. It also lists com- with the revolutionary Hygrade Fingertip 
plete adiators for Ford and Chevrolet c- System of Carburetor Rebuilding. Tells how 
Cord Corp., Riopelle at E Grand slvd., he can an extra $2.75 per carburetor 
Detroit 11, Michigan and chop 25% off work time. Hygrade Prod- 

icts Division, Standard Motor Products, Inc 
Long Island City 1, N. Y 


LOG Replacement radiator cores for popular 


131. BURD HANDY HANDBOOK FOR 
MECHANICS Information on piston ring 180. The LAMSON NO. 50-A AUTOMO- 
installation; also “No Job for a Dub” for dis- TIVE CATALOG—A complete reference book 
tribution by garages to their customers. Burd n the most popular sis f cay Trew nut 

Piston » Co aoe 1 the most popular sizes of cap screws, s, 
Piston Ring Co., Rockford, Il. lock nuts, cotter pins, stove bolts, lock wash- 
[ 2 —_ . _ ers, flat washers, expansion plugs, studs, starter 
TREAMLINER CATALOGS on Moog bolts and washers, ring gear, rivets, tractor 
action front and parts, il springs, bolts, high nuts, U bolt rods, spring clip and 
chassis parts and electrically heat-t ted spring center bolts, battery bolts, license plate 
prings for cars and trucks Moog Industries, bolts List prices, weights, dimensions, and 
Inc., 6651 Easton Ave., St. Louis 14, Mo. package quantities e given. The Lamson & 
Sessions Co., 1971 W. 35th St., Cleveland 3, 

135. HYDRAULIC BRAKE SERVICE IN- Ohio. 


STRUCTIONS AND MAINTENANCE HINTS . 
Explain fundamental principles of hydrau- 185. SERVICE MANUAL FOR THE DOC- 


lie brakes and their operation. Outlines cor- TOR OF MOTORS A comprehensive and 
rect procedures for brake inspection and ad- thorough reference book which puts special 
justment. Gives cause and remedy for com- emphasis upon the diagnosis of excessive oil 
mon brake troubles. As ~ for HU-197. Wagner comsumption and the proper procedure for 
Electric Corporation, 6362 Plymouth Avenue, piston ring installation. It includes special 
St. Louis 14, Missouri instructions to follow when working upon 
certain makes and models of cars, a listing 

136. McCORD MUFFLER CATALOG—Con- and description of recommended ring tools, 
tains a complete listing of mufflers, tail and and an interesting, informative account of 
exhaust pipes and merchandising suggestions the development of the modern automotive 
on how to make more money replacing muf- piston ring. It is a non-technical explanation 
flers and pipes. MeCord Corp., Riopelle at E of a technical subject. Perfect Circle Co., 
Grand Blvd., Detroit 11, Mich. Hagerstown, Indiana. 


186. BATTERY SERVICE MANUAL—Pre- 
by Association of American Battery 
authentic reference and 
interested in automotive 


141. NEW PISTON RING CATALOG and 
full ’ower Story on Moog X-Plus Piston pared 
Rings x motor reconditioning. Moog Piston Manufacturers as an 
Ring Co., 6151 Easton Ave., St. Louis 14, Mo guide for everyone 

storage batteries. It is complete in its cover- 

142. IGNITION Catalog on Automotive age of the subject and so simply written and 
ignition parts, wire and cable backed by so profusely illustrated that service men and 

istomer satisfaction since 1921. Guaranteed car owners will find it easily understandable 
by Andrews Mfg. Co., 924 S. Theresa Ave., Distributed by Auto-Lite Battery Corporation, 

P. O. Box 931, Toledo, Ohio 


St. Louis 3, Mo 
144. AUTOMOTIVE SERVICEMEN’S HAN- 203. POROUS CHROME PISTON RINGS 
A 4-page folder answering pertinent ques- 


HAND BOOK a simplified reference 
for the operation, checking, tune-up and tions concerning Porous Chrome—the newest 
auto, truck, and tractor engines. development in piston rings. Koppers Com- 
Burd Piston Ring Company, Rockford, Il. pany, Inc., Piston Ring Division. P. O. Box 
626 Baltimore 3, Maryland 
. NEW PAMPHLET DESCRIBING UNIT 
CONSTRUCTION OF Drive Shaft Bushing 222. “WHAT PRICE QUALITY” Read 
and Seal Assemblies, Housing Repair Kits, how ignition parts should be made and why 
Repair Units, Transmission Case Ball Seats “WHAT PRICE QUALITY” tells the story of 
and Special Pinion Bearing Assembly for the making of quality ignition parts. Written 
Chevrolet cars, pick-ups and most GMC pick- in non-technical language. Standard Motor 
ips. National nahine Works, P. O. Box Products, Inc., Long Island City 1 Y 
1305, Oklahoma City 9, Oklahoma 
225. 8-PAGE CONDENSED CATALOG 
160. NEW BLACKHAWK PORTO-POWER Showing complete line of K-D Tools. Over 120 
CATALOG NO. P-50, AND PRICE SCHED- tools described and _ illustrated Ford Valve 
ULE Includes “‘catalog of uses,”” covering Service Chart on the back shows correct K-D 
Porto-Power service in repairing, rebuilding Tool combinations to service all Ford-built 
nd reconditioning. Write Blackhawk Mfg motors from 1928 through 1950. Free. K-D 
Co., Catalog Dept., P. O. Box 613, Milwaukee, Manufacturing Co., Lancaster, Pa 
W isc 
aaa cl 249. CATALOG NO. 47-A AND SUPPLE- 
161. WHIZ CATALOG NO. 48-C——Describes MENT describes car application data on gen- 
the complete line of Whiz Automotive Chemi- erator and starter armatures and field coils 
cals designed to make cars run better and Contains valuable interchangeability data on 
ook better. R. M. Hollingshead Corp., 840 all passenger cars through 1950 listing gen- 
Cooper St., Camden, New Jersey; Toronto, erator and starter armature applications for 
Canada the popular trucks. Arrow Armature Co., 
162. WILLARD sToRAGE satreny ‘© Fordham Road, Boston 34, Ma 
CATALOG -Complete technical specifications aie . = one 
for storage batteries for every application. 257. RUBBER PRODUCTS A condensed 
Liberally illustrated. Replacement . catalog designed for parts reference work 
tion. Explanation of battery construction Just released. It contains handy __ simplified 
tures. Willard Storage Battery Company, 246 identification and illustrations of floor mats, 
E. 131st St., Cleveland 1, Ohio : pedal pads, motor mounts, and rubber bush- 
. ings. Anchor Rubber Products, Inc., 1725 
164. AIRTEX FUEL PUMPS AND ANTI- London Road, Cleveland 12, Ohio. 
PULSATION GASOLINE FILTERS — New 
and Rebuilt Fuel Pumps, Combination Fuel 262. OIL FILTER MERCHANDISER — 
and Vacuum Pumps, Repair Kits and Anti- Those Extra Dollars and how to get them in 
Pulsation. Catalog AX64. Airtex Automotive oil filter service sales. All the facts on new 
Division, Inc., Fairfield, Il. Wix sales tools . . The Cabinet Merchan- 
diser and Wix Dirtector. Wix Accessories 
c 


175. HOW TO MAKE MORE MONEY Corp., Gastonia 
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277. ELECTRICAL SWITCHES—The 
Cole Hersee line consists of 
switches, and trailer connectors, ac 


rical equipment. Address Cole-Hersee 
pany, 28 Old Colony Avenue, Boston 27, Mas. 


280, THE ABC'S OF SELLING SHOCK 
ABSURBERS — A 20 page, pocket-size “brass 
i absorber sales. 





ihn 


Pe Pas. HE Set. dm, She, F. 
331. CELLO GRILLE GUARD catalog 
the many available for 

cars trucks from 1 te 1951 mod- 
eis. Cello Products Co., &. Boston 28, Mam. 
CURVED WINDSHIELD INSTALLA- 
TION A ee ae explains re- 


> BS ge dshieids and Tuf-flex Plate 
Glass backlights. Weil illustrated. Libbey-Ow- 
ens-Ford Glass Co. Dept. SAJ, Nicholas Bidg., 
Toledo 3, Ohio. 





Lubrication Depart- 





for most 











pany, Di 
Cleveland 8, Ohio. 


283. FACTS ABOUT IGNITION CO 

Learn what characteristics of a coil are 
ed for top motor performance, the 
ficance of coil mulatto. — » an engine 
at low speeds and many on 
Se Se ae ee bast 
New Haven 6, Conn. 


300. THE RICHLATE MFG. CO. has avail- 
able for distribution a colorful end fully illus- 
trated 28 page catalog of exhaust def. 
rear view mirrors, inside door handles, 
hangers, gus door guards end many 
quality automotive accessories and 
Kichlite Mfg. Co., 2326 Indiana Avenue, 
Chicage 16, Illinois. 


304. ILLUSTRATED FOUR-PAGE COLOR 
LDER—Showing the i and con- 


raed 


307. VAL-VIN-HED - , Attractive 
sheet about 
sett FINED SILENCER 

three important 





OE 


on floor space. Linooin Engineering 
Company, 5708 Natural Bridge Avenue, St 
Louis 20, Missouri 
rae IGNITION PARTS 
catalog 


Mig. Co, 4248 W. Chicago Aven wa, CBiaags 
61, IL 


337. FOLDER DESCRIBING BAY-LIFT 
PORTABLE Leaner AUTO LIFT—An 


uses, specifications, 
and features the "Bop-Lan” iy — & pneu- 
matic Auto for Cars and trucks. Bay 
Manufacturing a 316 Arlington Ave. Tor- 





rance, 


338, DIRECTION SIGNAL SYSTEMS 
GUIDE showing step by step procedure in 


Includes 
ue G-SOL flash- 
ne yy 
ne., 96 8th Avenue, Newark 4, N. 








314. WAGNER wy PARTS CATALOG 
—A handy ONE-PO pe ref 

moving brake parts and 

ular models of cars and 

lists stock of 

well as 

able to those 

their own shops. Wagner Electric 

6862 Plymouth Avenue, St. Louis ia aot 


317. GRIZZLY BRAKE as, _CATA- 
LOG— Deseribes 


shoes for bonding; power aoe gas heated 

automatic bender; clamping devices and Complete Int 

and electric — for ee oa 

ie 3 of Saftibon 
iazly Mig. Co. Paulding, Ohio. 








compressors for paint 
and other related equipment. 
matic Machinery Co., 826 
Street, Princeton, Illinois. 

34¢. RADIATOR AND WATER CLEANER 
—cal ng new aud water 
cleaner. Unit easy to install, priced eco- 
buses. veri po Rahs = 
Fas osmarti, Feowieae tek 

SERVICE MANUAL FOR AUTOMA- 

ne TRANSMISSIONS — Details 
B a Bw checking level ang 

uid on oy prestee, 
Ultramatic, Chrysler uid Dri 
son Wet Clutch. The Bell Co., 
Wolcott Avenue, Chicago 22, [li 














362-—-NEW AUSCO JACK CATALOG— 
Shows complete | line of hydraulic a 
Floor Jacks, 





Jacks, Bumper Jacks new sm, fully 


346. PAY LOAD PROOF—Alcoa’s new 86 
com and —F  ay 18 pages, 


page booklet on aluminum . Perform- 
ance records, weights, structural information. 
Write to Aluminum mag of America, 670 


320. NEW DEALER CATALOG OF MO- 
TOR REBUILDING EQUIPMENT features 
lete Storm-Vul can jobber line of en- 








BUSINESS RE 


FIRST CLASS PERMIT 


LY 


34.9, P. L. & R., ATLANTA, GA. 
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363. IGNITION TROUBLE SHOOTING—A 
ae manual plus catalog on | ignition end 
aie aah 
diaphragm f and parts. Kem 
Mig. Co., Fallawn, N. d. 





365. FRONT END SUSPENSION — Part, 
tie rods and king bolt sets. Two new catalogs 
offering ease and ience in bliehi 
part identification, 4d 
@’s number and quantity used per car. F: ont 
end service poster and direct mail post cards 








385. STEAM DETERGENT 
Fully illustrated —— color, 


An 8 pa 
simplified 





being offered with 
Metal Products, Inc., Derby, Conn. 


369. LUBRICATION CATALOG — Com- 
ei see eepenctve i 
uding cabinets, guns, grease fitungs, = 


——, instructions, technical dau. Write 
Bryan, Ohio. 


378. NEW CATALOG pony tor 
tion. A 











374. BLECTRIC WINDSHIELD WIPERS— 
New fully illustrated 28 page color catalog 
on aed and 





378. STREAMLINED CLUTCH CATALOG 
NO. Yr gy erg rage 
ReNu-Accurate Clutch om © utch plates, as- 
semblies and other popular diate items with 
vehicle part number interchange for twen 

cars, 
. Co, 12436 
Euclid Ave., Cleveland 6 
379. SHOP og gs LITERATURE— 
End Lift, air-op- 


Bulletins on Lee 
erated auto end lift; Lee y Lift and Lee 


Stands. e 
Co., 11000 So. Alameda, Lynwood, Calif. 


380. SOLVENT CLEANING—New fully il- 
lustrated 24 page Oakite booklet giving specific 
data and procedures for economical remova! of 
carbon, grease, dirt and paint from metal 
surfaces. Oakite a Ine. 152 F Thames 
St. New York 6, N. 


382. V_BELTS—Full information and cata- 
V Belts, V Belt Dis- 
Co. Dept. SA5, 





ee. ete. 
inneapolis 18, Minn. 


383. TIME SAVING, LABOR-AIDING IM- 
PACT TOOLS—Price list, complete details on 
electric Im , sockets & 


where 
by hand 
nd Company, 11 Broad- 
way, New York 4, N. Y. 


of new F ‘ower C 
rex ~wd Ca, 4720 N. 18th St. Pi 
41, Pa. 


. “FACTS OF 

16 page booklet on common 

and corrections, — emphasis on * the non- 
mechanical tune-u 
Gives the complete ‘cere on oil re, also 
selling tips and instru for use. Casite 
Division, H Co., Hast- 
ings, Michigan. 


400. TOOL epee —S catalog pages 
Toolmart Assortmen’ 


covering - t, 
Wrench PE A " Assortment, Plier and 
Serew Driver Assortment, Socket & Attach- 
ent, and Roller Cabinets and 

Engineering Co., Plano, 


ment Assortm: 
a Chests, Metal 








ite GASOLINE rn — = illustrat- 
escribing 


409. OTC PULLING TOOLS ADAPTED TO 
HYDRAULIC POWER—New Bulletin deserib- 








eatalog inserts 
“haselean® gasoline filter. 
installation photos show improved “no 
neling” filter element. Can be easily install- 
ed in either horizontal or vertical position. No 
special fittings. Sparkler Mfg. Co., 169 Lake 
St., Mundelein, Il. 


402. CATALOG ILLUSTRATING COM- 
PLETE LINE OF SWITCHES FOR START- 
ING, LIGHTIN' AND IGNITION AVAIL- 
ABLE ON EST. General Automotive 
Specialty Co., Inc. New York 19, N. Y. 


403. HOW TO GET FASTER, — _ 


Tnteorited Lamps and Units, including: Strips, 
5-Lamp, 6-Lamp and 13-Lamp Portable Units, 
as wel] as Unistrut Tunnels for Bhoge 
method production drying in your own 

North American Lamp Co., 1039 Tyler Ave., 
St. Louis, Mo. 


404. NEW HOT SPRAYING METHODS for 
automotive refinishing described in bookies 
“The Hot Issue.” Based on exhaustive research 
it gives both advantages and 
technical information derived from these tests. 
Martin-Senour roeeee 2520 South Quarry 
St., Chiesgo 8, Illinois. 


406, VOLTAGE REGULATION—Well writ- 
ten booklet explaining operation of genera- 
tor regulators and telling how to detect im- 
proper regulation and steps to correct. Prest- 
O-Lite Battery Co., Toledo 1, Ohio. 
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Send me these FREE Catalogs and Bulletins 


Eat ICICI ICICI Cee 


1 want details on these New Products .. . 





Gee | BRE 


i Coe 





My Name 


























Guard 
Mtr Company 8320 S. Main St., Los Angeles, 


_ 413. NUT LOOSE—8 page folder describ- 
ing Sodrin guaranteed corroded Te- 
moving solution, and other products includ- 
ing the bubble foam car wash and super sold- 
er. Sodrin Mfg. Co., 2748 McGee Traffieway, 
Kansas City 8, Mo. 


414. LEAVES WAX-REMOVES BUG JUICE 
~—Deseriptive folder of 8 pages on bug juice 


inhibitor, floor mat and running board 
ing. Sodrin ig Co., 2748 M 
Kansas City 8, Mo. 


415. THE NEW DYN-A-LYZER—Colorful, 
4 page bull letin , describing the new Manbee 
Al the wheels 


to measure ieee under true driving con- 
ditions, Also provides precision setti 
centered steering position, and toe-in 
ment with the new Tractoscope. Manbee 
Equipment eee 185 N. Wabash Avenue, 
Chicago 1, Illino 

416. TAIL sae REPAIR KIT.—A four 
page color catalog describing the Quaker 
heavy gauge, seamless = pipe a - 4 kit. 
Four sizes to fit all cai 

hemical Corp., 315 Whitman St., st. Mont- 
gomery, Alabama. 





List Items You Want. 
Tear Out and Mail 
Attached Card 
Now! 


Please be sure to fill in your Firm’s 
Name and your position on the Cou- 
pon. This service cannot be extended 


to you unless this information is 
furnished. 





No. 11 Brown air spreader for low- 
pressure tires. 

Want more information? Use cou- 
pon on page 116 and you'll get it! 


803—Battery 


A battery that is said to revive it- 
self quickly after being run down and 
to recharge itself in 35 miles of normal 
driving has been announced by Clarite 


Battery, Inc., 1230 S. 3rd West, Salt 


Ls AND CATALOGS  %4."u/ Co" ; 
Low internal temperatures, milder 
acid and reduction in free hydrogen 
are said to give the battery longer life. 
800—Back-Up Switch ae Mould Co., Inc., 527 Ceres Ave., Repeated quick charges can be made. 
: os Angeles 13, Calif. Among the new Want more information? Use cou- 

ees Ea coe a See items featured in Catalog No. 16 is the pon on page 116 and you'll get it! 
rear back-up lights when car is put 
into reverse is now available from 


f j 








LATHE ACTION 


Auto Lamp Manufacturing Co., 2909 2 

Indiana Ave., Chicago 16, IIl. ‘ 
The switch is mounted on the steer- NX 
oh 


ing post. It is packed with complete 
installation instructions. 
Want more injormation? Use cou- 


pon on page 116 and you'll get it! The PRECISION Way to 


801—Electric Sander 


A 7%-lb., 7” electric sander with a Remove Cylinder Ridges 


no-load speed of 4,500 r.p.m. has been 
placed on the market by Millers Falls 
“Yan aes han aq jles for eas 
B Ss y ales ) Pasy 
une ae 5 deublo-pele, felipe 3 5 i Z £ Ss 
, SRI... 

Range 2.6 to 4” 
SR2... 

Range 2.6 to 5” 
SR3... 

Range 5 to 7!/,” | 














Carbide cutters available 
for steel sleeves. 


closed rocker-type switch. It is sup- LISLE CORPORATION 


plied with a 7” flexible rubber pad, 7” BOX 1028, CLARINDA. IOWA 
semi-rigid pad and three 7” cloth- : . 
backed sanding discs. Grinding wheels, 
wire-cup brushes and other accessories 
are available. 


Want more information? Use cou- 
pon on page 116 and you'll get it! ° 8 a 00 ol on! 
Vi veel S 


802—Vulcanizing Catalog 

A 28-page <a listing more than 
500 items of tire-shop equipment and 
supplies has been issued by Balloon JEEPERS CREEPER... now sold exclusively by LISLE 
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804—Touch-Up Paint 


An aerosol touch-up paint service, 
available in special and standard color 
formulations, is now available from 
Powr-Pak, Inc., 1488 Barnum Ave., 
Bridgeport, Conn. 

The unit is easy to handle and carry 
in a repair box. It permits touch-up 
jobs of high quality when regular 
spraying equipment is not available, 
according to the manufacturer. 

Want more information? Use cou- 
pon on page 116 and you'll get it! 


805—Tank Sealer 


A compound that is said to seal 
leaks in gasoline tanks, radiator hoses, 


flexible tubing and windshields has 
been placed on the market by Allen 
Products Corp., 20450 Sherwood Ave., 
Detroit 34, Mich. 

The compound sticks to any surface, 
does not become brittle and is not af- 
fected by gasoline, oil, naphtha, al- 
cohol or water, according to the man- 
ufacturer. 

Want more information? Use cou- 
pon on page 116 and you'll get it! 


806—Escutcheon Plate 


An oversize escutcheon plate, de- 
signed to cover worn or torn uphol- 
stery around door handles and window 
cranks on both cars and trucks, is now 














Removing tight or frozen 
screws made easy with 


Herbrand’s 


MuCTIGRIP 
SCREWDRIVERS 


Here is Herbrand’s Tool-of-the-Month selec- 
tion for March. Multigrip Screwdrivers are 
scientifically designed to provide more pow - 
erful leverage with less effort. “FIST FIT" 
Tenite [1 T-handle makes it easy to loosen 
tight or frozen screws. Equally easy to set 
screws firmly where a tight fit is required. 
Blades are only 2'4" long which enables me- 
chanic to use them in very close quarters. 
Blades are forged from special analysis steel, 
and are heat treated for extreme toughness 
and durability. Multigrip Screwdrivers are 
available in 2 sizes for Phillips screws and 
2 sizes for slot screws and should be a wel- 
addition to every mechanics tool chest. 


See the Multigrip Screwdrivers 
et your Herbrand distributor or 
write us 


Herbrand Tools Fremont 8, Ohio 
THE BINGHAM -HERBRAND CORPORATION 


Mechanic’« 
et 


No. 282 No. 2 point Phillips 3%" O.A. $1.00 
No. 283 No. 3 point Phillips 3% ° O.A. 1.20 
1.00 


1.20 


No. 285 Slot 4" x 3%" O.A. 


No. 287 Slot %" x 3%" O.A. 


ltt ceaceeaeemeene 
VAN-CHROME TOOLS 
the finest money can buy! 








being marketed by Champ-Items, Inc., 
6191 Maple Ave., St. Louis 14, Mo. 

To install, remove handle. If car 
has an escutcheon plate, file or grind 
off points on old plate so it will lie flat 
on new one. Place oversize plate un- 
der old one and install handle. 

Want more information? Use cou- 
pon on page 116 and you'll get it! 


807—Trailer Heater 
An oil-fired trailer heater, designed 
for installation in large mobile dwell- 
ings, has been 
announced by 
the Duo- 
Therm Divi- 
sion, Motor 
Wheel Corp., 
712 E. Sagi- 
naw St., Lans- 
ing, Mich. 
Model 530, as 
it is identified 
has the Dual- 
Chamber 
burner, auto- 
matic blower 
and a BTU 
output rating 
of 27,000, the 
manufacturer 
stated. Out- 
. side air in- 
duced at the base of the heater is 
mixed with heated air to help main- 
tain proper humidity. The heater has 
an oil tank with a 2%-gal. capacity 
and a self-leveling oil-metering control 
feature to give steady performance 
when heater is used in transit. The 
heater is 4’ high, 14” deep and 22” wide. 
Want more information? Use cou- 
pon on page 116 and you'll get it! 


808—Clearance Light 


No. 476 armored clearance light, fin- 
ished in bright metal with red or am- 
ber lens has been placed on the market 
by Auto Lamp Manufacturing Co., 
2909 Indiana Ave., Chicago 16, IIl. 


The metal housing is a one-piece 
assembly. Dust and moisture are seal- 
ed out by gasket seal. The light is 
supplied with 3-candlepower bulb and 
necessary wire for installation. 

Want more information? Use cou- 
pon on page 116 and you'll get it! 
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DLDS MOBILE 


presents q 


modern classic 


Above, Oldsmobile Ninety-Eight 4-Door Sedan. 4 General Motors Product. 


This is a “Classic”’—a “Classic” by Oldsmobile! This is the magnificent 
new Ninety-Eight! Never before has any Oldsmobile approached this 
car in beauty, in action, in all-around luxury! The extended rear 
" deck gives this Oldsmobile a new “long look” —a classic new beauty 
NEW “ROCKET 
all its own! It’s classic in action, too, with Oldsmobile’s amazing 
new 160 horsepower “Rocket” Engine! Oldsmobile’s new Hydra-Matic 
° ° 
Minety yi fight Super Drive adds a brand new “Super” Range for brilliant new 
performance! New Hydraulic Steering takes out the effort—leaves 
FOR 1952 in the “feel” of the wheel! You ride in luxurious new “Custom-Lounge” 
Interiors! These are the reasons public enthusiasm for Oldsmobile 
is now at an all-time peak! These are the reasons Oldsmobile dealers 


all across the country will rocket to record new highs in 1952! 


OLDSMOBILE DIVISION « GENERAL MOTORS CORPORATION 
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809—Breakaway Valve a breakaway has been announced by 
Wagner Electric Corp., 6400 Plymouth 
A tractor emergency valve to pro- Ave., St. Louis 14, Mo. 
tect driver and tractor in the event of The device eliminates hand-operated 
shut-off cocks and standard two-way 
valve. It automatically seals tractor 
air system when trailer is discon- 
nected. The unit is applicable to either 
d straight-air or air-over-hydraulic 
HAND VALVE brake systems. It mounts with four 
bolts. 
Want more information? Use cou- 
pon on page 116 and you'll get it! 
STOP -LITE Ee 


switcn 810—Front-End Aligner 


yy An aligner with “television-action” 
TRACTOR ja wane view screen has been added to the line 
RESERVOIR LINE of Bear Manufacturing Co., Rock Is- 


LINE land, III. 








THOUSANDS ARE CHEERING 
THE NEW Souped- Up The “Telaliner,” as it is called, can 


be fitted directly on the spindle or 
M oO NKEY | GRIP SIZZLE PA cd; | used with a rim clamp. The operator 
can make ad ustments while watching 
the screen without getting out from 
under the car. Caster, camber, king- 
pin, turning radius and toe angles for 
each front wheel are pictured on two 
panels. Both mechanical and electri- 
cal readings can be taken at the same 
time or independently of each other. 
Want more information? Use cou- 
pon on page 116 and you'll get it! 


: 
: 
: 
5 
H 
. 
— 
3 

‘ 

3 

‘ 

: 

: 


= ate 
ay 811—Anti-Fog Compound 
because if ' oy o A liquid that is said to prevent fog- 


ging of glass and plastic, called Anti- 


i ! Fog Compound MCG, has been an- 
an nounced by Merix Chemical Co., 1021 
E. 55th St., Chicago 15, Ill. ‘The solu- 


tion is said to be non-toxic and non- 
inflammable. It is wiped on with a 


You bet, it’s FAST... and $-O E-A-S-Y. A cigarette will light cloth 
the new Monkey Grip SOUPED-UP “Sizzle” board ... it fires aves saere Surevenstions 


pon on page 116 and you ll get it! 


aininnnncencensctiigeaannn tes 


I/se cou- 


instantly with only a touch. There’s not a chance for burnt 
; 812—Ignition Line 


fingers... no need to fan or blow it. All An expanded Filko line of ignition 


Y 
Pe S , sans greater acceptance and equipment, with special emphasis on 
= 67a of this mean greate ccep c heavy-duty items, has been announced 
coe, faster sales for Jobbers and Dealers. Two by F. & B. Manufacturing ( “ee 


W. Chicago Ave., Chicago 51, III. 


sizes fill all needs, fit all clamps. Send for _A new method of securing the rub- 
bing block to the contact arm by fold- 


Yew Filler Tab NEW CATALOG and Jobber prices. ing the metal around the block is a 
, feature of the line. Redesigned con- 
removes Holland cloth with- tact sets, “fat boy” condensers, match- 
out picking or damage to TRY IT AT OUR EXPENSE ed sets of distributor caps and rotors, 
coils and voltage regulators are in- 
Send today for your FREE TRIAL “Sizzle” Patch. cluded in the line. 
Want more information? Use cou- 
pon on page 116 and you'll get it! 


vulcanizing rubber 


No obligation just your firm name and 


address 





Send for 
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813—Hot-Spray Booklet 


An eight-page booklet on “hot- 
spray” refinishing of automobiles has 
been issued by Bede Products, Inc., 
4311 Ridge Road, Cleveland 9, Ohio. 
It contains information on both theory 
and practice and includes suggestions 
about change of technique from cold- 
spray refinishing. 

Want more information? Use cou- 
pon on page 116 and you'll get it! 


$14—Check Strap 


A door check strap and pin for front 
doors of 1949-51 Chevrolets, 1949-51 
Oldsmobile 76 and 88 Series and 88A 
Series for 1951 and Pontiac 1949-51 


gift. A } 
B 
has been announced by Champ-Items, 
Inc., 6191 Maple Ave., St. Louis 14, 
Mo. 
No. 486, as it is identified, is made 
of tempered spring steel for long life. 
Want more information? Use cou- 
pon on page 116 and you'll get it! 


815—Lubricator 

A lubricator unit, designed to give 
constant upper-cylinder lubrication 
with its Whiz Motor Rhythm, has 
been introduced by R. M. Hollings- 
head Corp., Camden, N. J. 








1 BURD 


OME 


CHR UE: 


GRAF-FLOX 


NEW Heavy Duty Burd Super Hi-Speed Piston Ring Sets using 
CHR@QME in combination with GRAF-FLOX will do the job bet- 
ter fa you andgYour customers. Top compression rings PLUS oil 
ring ségments até Solid Chrome-Faced for longest service life. Graf- 
Flox ‘processed rings in balance of the set insure reduced run-in 
and continuous cylinder wall lubrication. Burd Heavy Duty Super 
Hi-S péed Chrome Sets are the right combination to use when your 
customer demands PLUS service. Get them from your Burd Jobber. 
BURD PISTON RING CO. . ROCKFORD, ILLINOIS 


DIVISION OF THE GABRIEL COMPANY 


for Heavy-Duty Service 


-BORD. 


CHROME 
PISTON RINGS 





Top] compression ring plus oil 
ring segments are SOLID 
chrqme-faced in Heavy Duty 
Super Hi-Speed Sets. 


All pther piston rings included 
in these sets receive Burd's ex 
clusive Grof-Flox treatment 


Best 











(memeerse 


uericate 
con” af 


The unit vaporizes the lubricant at 
the immediate point of entry into the 
manifold air-intake, a company an- 
nouncement stated. This prevents 
lubricant from reverting to a liquid in 
the feed line and gives more complete 
distribution to all top engine parts. 

Want more information? Use cou- 
pon on page 116 and you'll get it! 
816—Sleeve Puller 

A hydraulic puller that reportedly 
enables one man to pull or replace a 
set of cyinder sleeves in 15 minutes is 
being marketed by the National Ma- 
chine & Tool Co., Jackson, Mich. 

Actuated by two hydraulic jacks, the 
puller is pumped by a single handle. 
The operator works entirely at the top 
of the block. Puller will handle sleeves 
from 3” I.D. to 4%” O.D. It comes 
equipped with four standard sleeve 
adapters. 

Want more information? 
pon on page 116 and you'll get it! 


Use cou- 


817—Window Ventilator 

A full-length window ventilator for 
General Motors, Ford and Chryler 
hardtop models has been added to the 
line of Auto Ventshade Co., 4881 
Peachtree Industrial Blvd., Chamblee, 
Ga. 

The unit acts as a rain deflector 
over the vent-wing windows and ex- 
tends over the other windows of hard- 
top models, permitting open-window 
ventilation during rain or snow. 

Want more information? Use ccu- 
pon on page 116 and you'll get it! 
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These cars will get the business 


Jor Hudson dealers in 52 


New Hudson Hornet Four-Door Sedan in Hudson-Aire Hardtop Styling 


A fabulous new HUDSON HORNET 


with a new, lower-priced running mate, 
the spectacular 


HUDSON WASP 


New Hudson Wasp Two-Door Brougham in Hudson-Aire Hardtop Styling 


* sure to be a great vear for Hudson dealers 


The fabulous Hudson Hornet, the luxurious Commodore and 
the spectacular new Hudson Wasp have inspired new Hudson 
Aire Hardtop Styling at standard sedan and coupe prices! The 
thrifty Pacemaker is fashion-fitted, inside and out, to make 
it the most glamorous car in its price class 


These four great series come in 21 thrilling models, with prices 


. . plus the sensation of the year 
+ beginning near the lowest-cost field 
Hudson's new, lightweight Hudson dealers will have a new, lightweight car that will sell 


for hundreds of dollars less than the lowest priced current 
WONDER CAR Hudson model. It will be new from stem to stern—more beauti 
fully streamlined, roomier, safer, and will have more power 


than anything ever seen in its class 


There are a few choice Hudson franchises available for dealers 
who want action . . . and profits! For full and confidential 
information, write, wire or phone C. A. J. Hadley, Sales 
Manager, Hudson Motor Car Company, Detroit 14, Mich 


Standard trim and other specifications and accessories subject to change without notice 


Hudson-Aire Hardtop Styling at standard sedan and coupe prices 
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818—Rebuilding Catalog 


A catalog on engine parts and ap- 
plication data for engine rebuilders 
has been issued by Hub City Iron Co., 
Aberdeen, S. D. Among the items de- 
scribed are cam bearings, valve seats, 
riser and adapter plates and valve- 
guide drivers. A number of illustra- 
tions are included. 

Want more information? Use 
pon on page 116 and you'll get it! 


819—Clearance Light 

_A heavy-duty, flush-type clearance 
light, said to be vapor-proof and explo- 
sion-proof, has been announced by 


Betts Machine Co., Warren, Pa. 
Construction includes a “Snap Seal” 


cou- 


arrangement that holds a plastic lens 
bubble-tight within a cast-aluminum- 
alloy body, which is also a parabolic 
reflector. A live-rubber “spring” is 
said to seal the socket and maintain 
firm contact between bulb and pigtail 
rivet wire connection. The lens has 
a 3” diameter face and is shatter- 
resistant. 

Want more information? Use cou- 
pon on page 116 and you'll get it! 


820—Portable Crane 


A TM hydraulic portable crane, fea- 
turing all-welded girder-type construc- 
tion with square instead of tubular 
members, has been announced by 
Lempco Products, Inc., Bedford, Ohio. 








Here's the Fast Selling 


NEW... 


One Complete 


_ For Drive Line Overhauls 


The “All-in-One” Kit consists of the National Drive Shaft Bushing & Seal Assembly, 
Steel Ball Housing with Drive Shaft Housing Repair Unit, and Universal Transmis- 


sion Case Ball Seot. 


(U) =0 

——n pment 
These kits make a complete repair and save discarding a transmission case—drive 
shaft and drive shaft housing. You can make quicker, more profitable repairs with 
National “All-in-One” Kits, and yet build customer good-will, because they save 


major repairs. 


For Most Chevrolet Cars & Pick-Ups, Most GMC Pick-Ups. 
\ 


Repair Kit 





CHINE WORKS, INC. 


UTOMOTIVE PARTS MANUFACTURERS 


OKLAHOMA CITY 9, OKLA 





Weighing less than its predecessor, 
the crane is available in one- and two- 
ton capacities that offer good stability 
and maneuverability. It is operated 
by a hand pump. The hydraulic lifting 
mechanism is a single-unit pump with 
variable speed. Another model of the 
crane with a revolving base instead 
of legs is available, the manufacturer 
reported. 

Want more information? Use cou- 
pon on page 116 and you'll get it! 


82i—Transmission Jack 

A Trans-lift for removing and re- 
placing automatic transmissions in 
limited working areas is now being 
marketed by Manzel, 315 Babcock St., 
Buffalo 10, N. Y. 

Rotary adjustment pivots the trans- 
mission around the center line or bolt 
circle, aligning it quickly, the manu- 
facturer said. The lift can be slipped 
under automobiles mounted on axle 
stands. Pumping while it is under the 
car is simplified by an easy-acting 
handle that swivels in all directions. 
Adapters are available for all current 
automatic transmissions, the an- 
nouncement stated. 

Want more information? 
pon on page 116 and you'll get it! 


822—Power Take-Off 

A Tangen power take-off, installed 
as an integral part of standard trans- 
mission on trucks, is now being mar- 
keted by Mobile Power, Inc., 3020 E. 
Grand Blvd., Detroit 2, Mich. 

Power is transmitted through the 
main drive gear in the transmission, 
the manufacturer said, but the instal- 
lation does not affect standard driving 
mechanism. Power is available wheth- 
er the vehicle is in motion or station- 
ary. Governor control permits operat- 
ing vehicle at desired rate of speed 
while maintaining RPM required in 
the power drive shaft. 

Want more information? Use cou- 
pon on page 116 and you'll get it! 


823—Whitewall Cleaner 


Spray White, a liquid cleaner for 
whitewall tires that is sprayed on from 
the bottle and penetrates pores to 
clean, has been announced by Kelite 
Products, Inc., 3401 W. Touhy Ave., 
Chicago 45, Il. 

Want more information? Use cou- 
pon on page 116 and you'll get it! 
(More New Products on page 128) 


Use cou- 
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and Safety 


Pat No. 2230250 


Bay-Lift is air operated. Moved easily as a jack for use 
in or out-of-doors by simply attaching to air hose. 


BAY-LIFT SAVES 


Low in cost. Saves Time and Labor. 
Will give years of trouble-free 
service, yet pays for itself in a 
few months. 


it has more uses than we thought 
possible from any one tool. We 
have succeeded in cutting down 
the time necessary for the ma- 
jority of jobs twenty-five percent 
or more. Needless to say, this 
means additional profit to us.” 


A number of Bay-Lifts costing less 
than an ordinary stationary hoist 
permits work on a number of jobs 
at the same time. Saves space. 














Bay-Lift offers a double safety 
factor. Load is supported by air- 
tight cylinder and made doubly 
safe at any height, by automatic 
safeiy rachet lock device. 


“— employee moving a car around _| 
the shep accidentally drove into 
the Bay-Lift. 
“He hit the Bay-Lift with such 
force that both the car and the 
Bay-Lift slid sideways approxi- 
mately five feet—if it wasn’t for 
this exceptional safety factor, no 
doubt | would have been seriously 
injured or killed —no other piece 
of equipment could have withstood 
the same impact —” 

Automatic 


yet a no “tricky Safety 
attachments. Lock 











NO OTHER LIFT DOES THE 
JOB AS WELL NO MATTER 
WHAT THE COST OR CLAIMS 


For Information Write Dept. s 
BAY MANUFACTURING COMPANY 


~od BOX 578 —TORRANCE, CALIFORNIA 
oo« Ovtastast oivistion ‘es w astm steter 
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wiw TORR '@m ¥ 


The Fastest-Moving 
aya ea 
on the Market! 


Sold only through 
authorized jobbers 


METAL ENGINEERING CO. 


PLANO, ILLINOIS 





; let’s be frank about 





ARKANSAS 


MAGAZINE COVERS 
THE SOUTHERN 


FARM MARKET 


PN} felt) Wak 


The Southern farm market is BIG... its resources are tremendous .. . its 
potential for the advertiser is phenomenal .. . 

More than $50,000,000,000 has been spent by Southern farmers in the past ten 
years, resulting in—more than a million additional electrified farm homes 

in the South—over a million more automotive units and more electrical 
appliances bought for use by Southern farm homes than in any other farm 
section in America. 


..- AND IT’S ONLY THE BEGINNING! 
IT TAKES MORE THAN ONE... T0 GET THE JOB DONE! 


We would be doing you a disservice if we claimed that Farm and Ranch-Southern 





Agriculturist gave you complete coverage of the Southern Farm Market... 
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Prove it for yourself—take a look at the following RFD circulation of the 4 major farm 
magazines having circulation in the 15 Southern states comprising this record-breaking 
Southern farm market: 


There are 2,638,528 farms in the South (including ranches and plantations—1950 Census) 


RFD Circulation Ratio te all 
in the South Southern Farms 


Farm and Ranch = Southern Agriculturist 858,227 
| 700,159 
343,540 
299,522 
2,201,448 

















ove Southern Farm Families Read 
Farm and Ranch-Southern Agriculturist 


Than Any Other Publication. 
Circulation Guarantee 


1,290,000 


IT TAKES MORE THAN 
ONE...10 GET THE 
JOB DONE! 


For more information, write, wire or phone 


any of our offices listed here. 


Atlanta 1 New York 17 
1036 Peachtree St. N.E. 122 E. 42nd St. 


ch 
Farm and Ran’ ten tastes 19 — Elgin 1800 MUrray Hill 5-6815 


Publiching Co. Simpson-Reilly, Lid. Simpson-Reilly, Lid. 

318 Murfreesboro Road 318 Halliburton Bidg. 814 Central Tower Dalles 2 Chicago 1 

Nashville 10, Tenn. 1709 W. 8th St. 703 Market St. 2027 Young St. 333 N. Michigan Ave. 
Telephone: 42-5511 DUnkirk 8-1179 Douglas 2-4994 Riverside 1181 Dearborn 2-5182 
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More New Products 
(Continued from page 124) 





824—Low-Pressure Tire 


A low-pressure tire, designed to meet 
demand for a lower-priced replace- 
ment tire, has been added to the line 
of The Goodyear Tire & Rubber Co., 
1144 E. Market, Akron 16, Ohio. 

The Marathon, as it is called, is 
said by the manufacturer to have good 
tread-wear characteristics for its qual- 
ity level, together with other features 
of low-pressure tires. It is available 
in popular low-pressure sizes from 


6.40 through 7.60, according to an- 

nouncement from the manufacturer. 
Want more information? Use cou- 

pon on page 116 and you'll get it! 


825—Paint Heater 


Model R paint heater for applying 
lacquer and enamel by the hot-spray 
method has been introduced by Bede 
Products, Inc., 4311 Ridge Road, Cleve- 
land 9, Ohio. 

Finishes can be heated directly in 
the gun cup, in original containers up 
to a gallon or mixed in heater pot. It 
may be used for small quantities or 
amounts up to six quarts. This makes 
waiting for second cupful to heat un- 
necessary. The heating element is cast 








Car cannot 
moisture c@ 


by ‘ 
weather # 


pouring 
at spark P 





Your Sorensen jobber has all the profit- 
making details 


P. SORENSEN MANUFACTURING CO., INC. WOODSIDE 77, NEW YORK 


IGNITION PARTS + CABLE AND WIRE « CARBURETOR KITS 


Don't Miss This 
Wonderful Opportunity 
To Strike It Rich! 


ve 
\ k plug a 


contact him today. 








in an aluminum explosion-resistant 
housing, which also contains electrical 
controls. An adjustable thermostat 
maintains paint at the temperature 
desired. A safety fuse prevents over- 
heating. 

Want more information? Use cou- 
pon on page 116 and you'll get it! 


826—Gear Tool 

A tcol for removing and replacing 
Chevrolet cam-shaft timing gear is 
now being marketed by B & K Tool 
Co., P. O. Box 1402, Memphis, Tenn. 

With this tool there is no stress on 
cam shaft or bearing, the manufac- 
turer stated. Hub is split and can be 
pulled off with fingers. In replacing, 
there is said to be no danger of injur- 
ing the front cam-shaft bearing, since 
the tool puts no strain on it. 

Want more information? Use cou- 


pon on page 116 and you'll get it! 


827—Press Clamps 

Self-setting clamps for presses and 
machine tools, with a design that gives 
each clamp a gripping capacity for a 
wide range of thicknesses, have been 
introduced by Alpha Tool & Supply 
Co., Box 119, Westwood, N. J. 

Elimination of packing at one end, 
plus solid gripping, prevents tool from 
slipping, according to the manufac- 
turer. The Autoset clamps, as they are 
called, are available in sizes from 3” 
long with 14%” height capacity to 8” 
long with 3%” height capacity. They 
are for use on power and hand presses, 
lathes, drills, grinders and similar 
machines, 

Want more information? Use cou- 
pon on page 116 and you'll get it! 


828—Safety Vise 

A vise with a shock-resistant safety 
handle to prevent finger-pinching and 
to reduce noise and jarring has been 
announced by Wilton Tool Manufac- 
turing Co., 925 Wrightwood Ave., Chi- 
cago 14, Ill. 

Thick rubber rings are mounted 
against the handle knobs. Contact with 
fingers is said to be harmless, even 
when handle is dropped accidentally. 
Shape of the rubber rings forces flesh 
away from handle instead of wedging 
it into the spindle-head hole. The rings 
also prevent parts for a precision op- 
eration from being jarred out of align- 
ment, the manufacturer said. The han- 
dle is on vises from 3%” jaw width up. 

A variety of styles are available in 
the line. One vise features inter- 
changeable and reversible jaws, as 
well as being equipped with a swivel 
base that may be locked in any posi- 
tion best for that particular job. It is 
finished in battleship gray. 

Want more information? Use cou- 
pon on page 116 and you'll get it! 
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Jobber News 


(Continued from page 71) 


Shamrock Hotel. 
occasion will be Clayton Rand 
and there will be a floor show 
utilizing Shamrock talent. 

Early this year Manager John- 
son moved to the scene of action, 
opening a show office at 715 Fran- 
cis Street in Houston, from which 
he expected to conduct show busi- 
ness until the exposition had been 
dismantled. 


Speaker for the 


Widows’ Fund Members 
To Get Rebates 


r WILL BE “melon-slicing” time 
for members of the Widows’ 
Fund of several Automotive Booster 
Clubs in the Southeast next 
month. 

The sum of $567.92 will be 
mailed to 67 of 85 members 
of the fund by trustees of this pro- 
gram, which was set up originally 
within A.B.C. No. 6, Atlanta, 
nearly five years ago. A similar 
amount is expected to be distrib- 
uted either later this year or in 
1953, at which time every par- 
ticipating member will have been 
rebated all regular payments but 
$6.35. 

Under this plan, when a mem- 
ber dies the beneficiary is paid as 
quickly as possible the sum of 
$6.25 times the number of partici- 
pating members. The death bene- 
fit today, therefore, amounts to 
$531. 





been more inducement to 
appear at the counter at Coiner 
Parts Co., Staunton, Va., since a 
weekly-prize contest was inaugu- 
rated. A hand tool retailing for 
$10 is given away. Manager Charles 
E. Kennard said that interest was 
best indicated by the telephone calls 
which pour in after the drawing at 
noon every Saturday. A receptacle 
for the name stubs is kept near the 
counter. Regardless of how often 
he comes to the store, the visitor 
may fill out another card, which 
means another chance. 


There’s 





)COLNER PARTS COMPANY gives you this card 

through appreciation for your visiting our store. 
, Please fill out completely, in order to be a con- 
*testant for our weekly prize. 


EMPLOYED BY. 











Any Booster in good standing 
with his club is eligible to apply 
for participation upon proof of 
good health and evidence that he 
is under 60 years of age. The only 
payment is $6.35. Subsequently he 
is assessed $6.35 each time a mem- 
ber dies. There have been three 
deaths of members. 

“We are proud of how well this 
program has progressed since it 
was inaugurated,” said W. G. 
Blankinship, chairman of _ the 
board of trustees. “This is not in- 
surance, but is a non-profit plan de- 
signed to help further the fraternal 


aspects of Boosterism. At present, 
after the above rebates are paid, 
the fund has on deposit approxi- 
mately $1,600, most of which is 
drawing interest. 

“Our goal is to have enough mem- 
that payments to bene- 
ficiaries will aggregate $1,000. 
There is every reason to believe 
that we will achieve this goal in 
due time.” 

Eighteen members received no re- 
bate as they were late-comers to 
the plan and had paid in only 
the initial $6.35. The rebates rep- 

(Continued on page 132) 


bers so 
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Checking stoplights 
opens door to extra | 


sy » 


OPLIGHTS W 





HANDY snap-on memo card has space to G-E AUTO LAMP GUIDE makes it easy for BIG ADS like this one appearing in leading 
list lamps needed. Available in quantity you to pick the right General Electric bulb magazines, plus top-quality products, insure 
from General Electric upon request. for every replacement job. customer preference for G-E auto lamps. 
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at changeover time 
_G-E auto lamp sales! 


f 


PUT YOURS UP NOW—IN TIME TO CASH IN DURING SPRING CHANGEOVER TIME. 


Check lights on cars brought in for service; 
make a sale on one car out of every three! 


PRING brings you a big opportunity for extra auto 
S lamp sales! Just check all the lights on cars brought 
in for changeover. It takes less than 2% minutes per 
car. And in an actual test, 131 dealers who checked 
lights of every car left for service found that 1 out of 3 
needed one or more lamp replacements! 


START WITH THE STOPLIGHTS! Most customers don't 
know whether their stoplights work. They'll be quick 
to say “OK, thanks”, when you suggest checking them. 
Then, it’s only a step to checking every light on the car. 


GET SET NOW. Call your General Electric lamp sup- 
plier and order all the G-E auto lamps you need. 


GENERAL @@ ELECTRIC 
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Bottling Company Official says: 


oe 


THAN ANY OTHER DOLLAR SPENT ON FLEET” 


Here’s what an official of a leading bottling firm has 
to say after using SHEELD for almost three years: 
*”SHEELD has done everything you claimed for it. 
We have not observed a single instance of corrosion 
since using SHEELD. Our garage superintendent says 
SHEELD has saved us more money than any other 
dollar spent on our fleet.” Cash in on this fast-selling 
item. Every car owner is a prospective customer. 
Every time you SHEELD a custo- 
mer’s battery you make a friend. 
Get SHEELD today! 


*Brochure of letters furnished 
upon request 


anT-corrosiv! 
nm ~ 


BATTERIES 


Sheeld, Inc. 


P. O. BOX 6208 DALLAS, TEXAS 


For Export 
SITCO @ P.O. BOX 117 @ DALLAS 1, TEXAS ® USAS 





A total of 144 years of service is 
represented by these five employ- 
ees of Prest-O-Lite Battery Co., Inc., 
at a dinner when F, D. Lowell, 
Southeastern Division salesman, was 
given a watch as a token of 25 years 
with the firm. They are (1. to r.): 
E. N. Krook, New York Division; 
Lowell; E. C. Paul, Eastern Divi- 
sion; A. A. Feldman, sales manager, 
and R. C. Thompson, export mana- 
ger. In his early days of selling 
batteries, Lowell even made deliv- 
eries on horseback to a mining firm 
in the Virginia mountains. 


Jobber News 
(Continued from page 129) 


resented refunds of semi-annual 
payments made when the program 
was first getting under way. 

The trustees in addition to Blan- 
kinship are Bert Kaple, A. T. 
Palmer, C. Y. Strausz and William 
C. “Bill” Herbert. 

PC Buys Foundry Firm 

Perfect Circle Corp. has signed 
contracts with the stockholders of 
the Centrifugal Foundry Co., Mus- 
kegon, Mich., for the purchase of 
their entire stock holdings, Presi- 
dent Ralph R. Teetor announced. 
The acquisition of the facilities will 
enable Perfect Circle to increase 
production of centrifugal castings 
for the manufacture of cylinder 
liners. 





Shown on an inspection of the 
production line during a _ recent 
sales conference at the Heckethorn 
Manufacturing & Supply Co., L.i- 
tleton, Colo., are (1. to r.): Ed 
Wagner, production control chief; 
George Thompson and Ed Man- 
sholt, both of Ohio, and Bill Case 
and George Davison of Atlanta. 
Ga. Ed Fike and Richard Whitney 
of Atlanta were other Southerners 
among the 50 men attending. 
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<. E. Murray (top photo) has been 
elected president of the Willard 
Storage Battery Co. Formerly ex- 
ecutive vice-president, Murray suc- 
ceeds S. W. Rolph, who continues 
as a member of the board. D. N. 
Smith (bottom) has been elected 
executive vice-president. A director 
of Willard for several vears, he was 
vice-president and controller of The 
Electric Storage Battery Co. Jay S. 
Hudson, former assistant to the 
executive vice-president has been 
named secretary of Willard. 





21st AAR Group Formed 
At Charlotte, N. C. 


— Virginia-Carolinas Region- 
al Group of Automotive Af- 
the 21st 
month 


filiated Representatives, 
group, was organized last 
at Charlotte, N. C. 

John R. Poag was elected re- 
gional director and C. B. Darling 
was named co-director. Members 
include: Chaney & Co., Charlotte; 
Darling and Stroud, Charlotte; 
Charles A. Glover, Fayetteville, 
N. C.; John R. Poag & Associates, 
Charlotte, and James W. Rankin, 
Richmond, Va. 

All members originally were af- 
filiated with the Southeast Group. 

W. G. “Bill” Fesperman, for- 
merly on the counter in the Char- 
lotte store of Southern Bearings 
& Parts Co., has taken over the 
branch at Rockingham, N. C. 


Carl Kahlert Heads Up 
Toledo Steel Division 


Sega: L. KAHLERT has been ap- 
pointed executive head of 
The Toledo Steel Products Co., 
Division of Thompson Products, 
Inc. 

He succeeds J. E. Adams, now 
the vice-president and general man- 
ager of the Ramsey Corp., St 
Louis, Mo. 

Kahlert joined Toledo in 
He has held a number of 
tive sales positions, including 


1936. 
execu- 


divisional sales manager. 
been assistant general 
for Toledv Steel since 


eastern 
He had 
manager 
1948. 


Southwest AAR to Meet 


The Automotive Affiliated Rep- 
resentatives will hold a meeting, 
followed by cocktails and dinner, 
at the Ben Milam Hotel, Houston, 
Texas, March 18. AAR headquar- 
ters during the Southwest Auto- 
motive Show will be maintained 
at the Shamrock Hotel, Houston 





CLAYTON MANUFACTURING CO. SAJ-2 
BOX 550, EL MONTE, CALIF. 

on WASH-RACK PROFITS 

NAME — 

FIRM 

ADDRESS. 
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THIS 


FREE BOOK 
SHOWS HOW 


Any man you put on the business end of a 
Clayton Steam Cleaner can bring you $7.25 
profit for every hour you keep him busy. You 
can have proof of this statement FREE, by mail- 
ing the coupon. This amazing book shows you 
how steam cleaning can be made profitable by 
any car dealer, service station or reconditioning 
shop ...in direct ratio to normal business vol- 
ume handled. Send coupon for your copy today. 


A PLAN TO 
LINK WASH-RACK 
OPERATION 


Without obligation on our part, mail us a copy of your book 








GOT A GOOD 


$ IDEA? 
will be paid for every 


time - saver or shop 
short - cut accepted 
for publication in this section. 
A photo or rough sketch will 
make your idea more valuable. 
Only original items, not previ- 
ously published, offered for our 
exclusive use, can be considered. BRAKE PEDAL NOT BRAKE PEDAL 
Send them to: Southern Auto- COMPRESSED COMPRESSED 
motive Journal, 806 Peachtree 
Street, N. E., Atlanta 5, Ga. | 











Fixing Burning Stop Light f 


On Cadillac and Olds 

O* THE 1951 Cadillac and Olds- / STOPLIGHT SWITCH 
mobile, sometimes the stop STOP-LIGHT] SWITCH 

light will continue to burn after LEVER 

the brake pedal returns to posi- j 

tion. The stop-light switch is bolt- 


ed to the body and switch lever When brake pedal returns, it switch lever. The remaining part 


rests over brake pedal. When leaves lever down in the “on” will make the lever 1” longer, 
pedal is compressed, the lever of position. which will keep it from sliding off 
the stop-light switch follows the To correct, use a piece of wind- the brake pedal.—V. F. McCarter, 


pedal down. Sometimes the lever shield-wiper hose 2” long. Slide service manager, Good Motor 
slides off because it is too short. 


one inch of it over the stop-light Company, Rock Hill, S. C. 
qn la 
—STRINGE ve MUSTANG— 


A 6,000 LB. RATED CRANE 





YOUR PICKUP TRUCK PLUS AES oS a 3 ts 
A MUSTANG IS AN IDEAL eS age - AVAILABLE IN BOTH POWER 
TOW COMBINATION FOR ALL i. » + AND HAND WINCH 
AUTOMOBILES AND LIGHT TRUCKS ce Re he MODELS 


“ASK YOUR JOBBER"' 
° 
wanes Guanet 


LITERATURE 
AVAILABLE 


MANUFACTURED BY 
W. T. STRINGFELLOW & CO. — 125 12th Ave. N. Nashville, Tenn. 
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to side of set before placing set in 
2324 Harris, Independence, Mis- 


RADIATOR distributor plate. —C. Kernaghan, 





sourt. 


THIS END MAY BE PuLLéD ~~ 
“ UP ANDO SLIPPED OFF. Cleaning Around Plugs 


ANGLE OF CUT — 


/ With Wiper Hose 
ot Pa _ out of the shop on service 
: calls or away from air hose 
and foot pump, use a piece of wind- 
shield - wiper hose for cleaning 
around spark plugs. 

Place one end in the mouth and 
blow through it to blow the sand 















































Removing Radiator Hose 
From 1942-48 Fords 

‘THEN removing a lower radiator 

hose from 1942-48 Fords so it 

can be replaced, an easy method is Pa SEPEEET EPG, SD 
to make a slanting cut in the hose a 
from the end nearest the water : — 
pump, slanting down toward the 
front of the car. 

This allows the hardest-to-get 
end of the hose to be slipped off 
easily and also prevents damage to 
radiator neck or core. It saves 
hands, too.—Earl B. Varnell, ser- 
vice manager, Varnell’s Garage, 
Shreveport, Louisiana. 





Correcting Hard Starting 
On Some Ford Cars 
| pret sometimes are hard to 
start after the engine has been 
stopped for a short time and is 
still warm. This trouble often is 
caused by leaking economizer valve 
and fuel pump pressure build- 
up, but sometimes there is another 
reason. 

There may be a leak at one or 
both of the bridge gaskets at the 
point where the two low-speed jets 
hang down into the fuel. A close 
examination will show that this 
point is below the fuel level in the 
bowl. Consequently, a leak there 
will allow fuel to run down the If you haven't yet run into the customer who 
venturi into the manifold, causing wants to make his own lining — you've certainly 

rs nae “ome across the guy who wants to bring in some 
a rich condition that can lead to off-brand for you to install. (He'll hold yow re- 


hard starting. sponsible, too. ) 


The remedy in most cases is new Best way to give him the facts of life re brake 
r ‘ining, and still make the sale, is to trot out a set 


gaskets, preferably of 8 thicker of RiteSet lining. Tell him how RiteSet dissipates 
type than often is found at this reat fast — eliminates squeaks — costs less. And, 
point. — Lynn F. Snoddy, 1622 most important of all, tell him about your other 
Vivian Street, Shreveport, Louisi- customers who have already found that RiteSet ” 
ann wears and wears and wears and wears longer. Be I { e e t 
< He'll buy. 
ee There's no set like RiteSet for satisfied, smiling percpirenin ten taney 
. *.: . t ! 
Replacing Ignition Points eases 2435 Enterprise Street 
oO © FRICTION + LONG WEAR ¢ FADE RESISTANCE Los Angeles, California 
Late-Model Fords ’ @ OIL-WATER REPELLENCE RiteSet products are sold thru Jobbers 
_— replacing ignition-point 


sets on late-model Fords, RITESET WAREHOUSES ATLANTA 8 
MINNEAPOLIS PHILADELPHIA R 





trouble and time can be saved by 
this system: 
Attach condenser and coil wire 
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and trash from spark-plug holes 
before removing the plugs.—Jack 
Monroe, Jack Monroe’s Garage, 


. ° 
Leesburg, Florida. + 
. GEES | | AU UAVANRRRA LY ARNURR ONAN LUNN UANURLNN VOW NOW WE MYND LULL AALALRENERL 


Making Tool to Compress 
Transmission Spring 
fe COMPRESS the spring of the 
direct -speed shifting fork on 
transmissions so the snap ring IL 
washer and piston can be remov- . 
ed for an overhaul job, I made a_ [| bent the rod as shown in illustra- To use 
tool from 5/16” cold-rolled steel tion, threading one end of it and washer from the end and place 
and two washers 1%” in diameter. the washers. the other part into the end of the 
transmission case through the di- 
rect-speed piston. Replace the 
washer and proceed to compress 
the spring. It is very simple to 
remove the parts. Installation is 
48 made in a similar manner.—Louis 
<¥ Miller, Roger Sullivan, Inc. 
“a (Chrysler - Plymouth), Baltimore, 
Maryland. 











the tool, remove the 





Removing and Replacing 
Broken Valve Springs 
_ REMOVE and replace broken 


valve springs without remov- 


7o 
-stik’s two 
'NrropuCct Las . "EW Droducts. ing cylinder head on most L-head 


engines, I use this method: 
MIGHTY MITT and BIG BILL MITT Remove fender skirt to get at 
valve chamber covers. Then find 
and to promote early-in-the-year selling of the famous Las-stik Wax-Treated out which spring is to be replaced. 
Polishing Cloth, we offer one of each item FOR FREE with each dozen ordered. Back valve tappet adjustment all 


the way off. Remove spark plug 

- bad on that cylinder. Bend a good- 
PE-15 sized welding rod so as to get it 

. . on top of valve to hold it down. 

Wax-Treated Polishing Cloth | ais makes it possible to remove 
keys and retainer. After this is 


For autos and furniture; heavy, long-nap flannel, with done, old spring is easy to remove 
stitched edge; wax-treated; each cloth packed in hand- : rar | 
since it is broken. 
some, substantial metal container. " : . 
To replace, place new spring in 


vise. Compress all the way and 

_ e ° . tie each side with a piece of wire 
Mighty Mitt to hold it in place. This makes 

spring much shorter and it will 


For car washing and for dozens of uses in pass easily over end of guide and 
the home; top-quality chenille, loomed in push rod. Replace retainer and 
the Land of Cotton; each mitt packed in keys Remove wire, adjust valve 
bstantial clear plastic bag. ai 2 . 

tappet and button up. 
. : . On Studebaker, remove mani- 
Big Bill Mitt fold instead of fender skirt. On 
: Chrysler products, fender skirt is 
for professional on wash racks. renee Tray . Mists Mel Me. 
tor Service (Plymouth-De Soto), 
Thomasville, Alabama. 


Installing Diaphragm 
On Oldsmobiles 
ERE is the way I install the 
diaphragm on vacuum side 
DISTRICT REPRESENTATIVES: Southwest — Lynn & Hemphill, Oldemobiles:” ee 
301 North Market St, DALLAS 2; Southeast — Wesley O. Remove old diaphragm and loop 
Aaron, 843 Memorial Drive, S.£., ATLANTA; Kansas & Missouri a piece of string or thread under 
— E. G. Craft, 804 W. 48th St., KANSAS CITY 2. the fuel- pump rocker -arm link. 
Hold rocker-arm link up with 
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thread or string. Then slip the 
diaphragm stem right into rocker- 
arm link. Press diaphragm down 
tightly and put the screws in.— 
Fred J. Carrington, Route 1, Box 
183, South Boston, Virginia. 


Breaking In a Motor 
After An Overhaul 
(7HEN breaking in an _ over- 
hauled motor, I use this 
method to protect the job when 
the temperature reaches a high 
point: 

Plug one end of the piston pin 
with Lubriplate. Using an oil can, 
fill the center of the pin with oil. 
Then plug this end with Lubriplate. 
When the temperature reaches a 
high point, the Lubriplate melts 
and releases the oil—Jack Monroe, 
Jack Monroe's Garage, Leesburg, 
Florida. 

Reinstalling Ventilator 
On the Crankcase 
JP HE lower crankcase ventilator on 

Plymouth, Dodge and De Soto 
is sometimes hard to reinstall after 
cleaning because of the bolt. Since 
the bolt has about 1” to spare, 
grind a taper or point on it and 
clean the threads. 

The bolt is then inserted easily 
from the top or bottom as the point 
or taper goes into the proper hole 
in the side of the block. This saves 
the fumbling that causes the ven- 
tilator to be neglected by some oper- 
ators. Melvin J. Timm, Route 
One, Berryville, Arkansas. 


When Installing Windshield 
In 1949-51 Chevrolets 


'y.o INSTALL the windshield in 

1949-51 Chevrolets we mount 
rubber around glass and _ put 
chrome molding in rubber in the 
proper slit. All this can be done 
on the workbench with little danger 
of breakage. 

Then run a good strong cord 
completely around rubber in the 
channel that fits over the edges on 
the windshield frame of the body. 
Set the assembly in place. With 
one person to hold firmly against 
it outside, one can get it started 
and then pull the string slowly 
around. 

This will raise the lip of the 
rubber and with the outside pres- 
sure it will fall right into place as 
you go around. 

We sometimes install the assem- 
bly in less than five minutes, 
while by the old screwdriver 
method of lifting the lip about an 
inch or so at a time, it used to take 


to make YOU 


aa lela 4 


EASIER, FASTER, BETTER 


Open here 


for uniform 


Connected 
here for 


strength 


oS 


One way to cut customer's 
complaints about the high 
cost of repairs is to do a 
quality job in less than usual 
time. 

General Glass Run Window 
Channel has the exclusive 
Connecto-Link reinforcement 
that prevents kinking, buckling 
or breaking...insures even 





bending to any contour. You're 
never held up because the 
channel is kinked up. Every 
job turns out snug-fitting, rattle- 
proof and weather-proof. 

Use General Glass Run Win- 
dow Channel, Weather-strip 
and Division Bar Filler .. . for 
work that makes friends as well 
as money. 























THE GENERAL TIRE & RUBBER COMPANY 
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almost an hour.—Raymond Calvert, TAPER Yn" 
Mount Washington Motor Com- A 43 
pany, Mount Washington, Ky. 


Making Cutting Tool 
For Body Panels 
oe it is necessary to re- OLD SPRING LEAF 
place a door panel or other 
body section and a regular panel 
cutter is not available, one can 
be made from a discarded leaf 
spring yu 
aed ne end into a rounded “6' WIDE CUTTING EOGE 
« arpe one e a 
: AT THIS POINT 


hook shape so it will enter metal 














easily and follow straight line 
when hit with a hammer. This 
will prevent metal warping. It 
No. 1270-S makes a clean cut for reweld- 
ing and cuts superstructure. — C. 
Kernaghan, 2324 Harris, Indepen- 
+ a dence, Missouri. 

pletely in rubber. 
a ee nl Removing Steering Wheels 

Without Regular Puller 


H™ is a simple, effective meth- 
od for removing steering 
wheels without a_ special puller 
and without damaging threads cr 
wheel: 

Remove the nut holding wheel to 
Anthes patented shaft and screw on a thick nut, 
see dcp’ about twice as many threads. Two 
lowers, swivels on 
ball and socket-- regular nuts  bronze-welded _ to- 
fits all conditions. gether on outside will do. Next 
screw a short cap screw halfway 
into thick nut until the cap screw 
Finest, clear butts against the steering shaft. 
mirror glass, Tighten cap screw securely. Sit- 
— ting in the driver’s seat, exert 
Ne shimmy— heavy upward pressure on bottom 
no blur. of steering wheel and pull upward 
4x8 inch size. with one hand at top of steering 
wheel while striking a sharp blow 
or two on head of cap screw with a 
New, improved Je F<. medium-weight hammer. Charles 
heavy steel bracket ~ ; T. Levie, American Tire Company, 
for hinge or body ; : Atlanta, Georgia. 
mount. , 


Installing Power Take-Off 
On Truck Transmission 


oe installing a power take- 
off on a truck transmission, 
you sometimes wish it to operate 
L on wire control. If the power take- 
ANTHES FORCE OILER CO. PORT MARISON, (OWA off is of the universal type and the 
cable is too weak to operate the 
level control at the take-off, here 
is what we do: 

Insert the cable in a piece of 34” 
copper tubing. Fasten it at each 
bic end of the cable so it won't expand. 

& When this is done, you find that 

ese and proud fo serve the pea? me: the power take-off will operate with 

. . 4 greater ease. It’s been a help to us 

drivers on the road } ~~ on jobs of this type. — Clyde T. 

’ Sudderth, Route 9, Box 180B, 
Greensboro, North Carolina. 
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News Briefs 
(Continued from page 67) 


serve Bank. With respect to the 
consumer-credit efforts of the 
board, however, their attitude is 
somewhat different. 

Since October 16, 1950, when 
the board suddenly tightened credit 
terms on automobiles, both new- 
and used-car dealers have come to 
look upon the board as an inflexible 
and dictatorial organization with 
little concern for the interests of 
small business. This adverse atti- 
tude was heightened considerably 
when the efforts of organized deal- 
ers to obtain more lenient repay- 
ment terms through consultation 
with the board resulted in total 
failure. 

As you know, terms were ex- 
tended to 18 months as a manda- 
tory feature of the 1951 Defense 
Production Act — that measure 


of relief having been obtained 
through the efforts of various in- 
terested organizations working 
* 


with congressmen. In going to 
Congress dealers honestly believ- 

ed that credit terms were un- gr 

necessarily stringent and that the 
board had not followed the pro- 
vision of the 1950 Defense Pro- 
duction Act, which provided (in 
substance) that restrictions should 
be relaxed when inventories became 
burdensome. 


Equals Just Two Cents 

Although dealers favor efforts to 
control inflation and will willingly 
cooperate with them, they fail to 
understand how a nation-wide reg- 
ulation that has a bearing on not 
over two cents out of every hun- 
dred spent by the consumer can be 
worth consideration. According to 
the Survey of Current Business, 4.2 
cents of the consumers’ dollar was 
spent for automobiles in 1949. Not 
over half of this amount, 2.1 cents, 


was for the purchase of automobiles The Wheel Weight 


on credit. Certainly not over one 
cent would apply to used cars pur- that lives up to its name 
chased on credit. 

The 4.2 cents of the consumers’ @«u" tTyee— @c” tree— @ SPECIAL” TYPE— 
dollar spent for automobiles com- A favorite inthe The ‘*C’’ type Made for late model 


; ” . + Sales : industry. Fits ALL weight (newstyle) Cadillacs with hub 
pares with 3.9 cents spent for rimshavingfactory insixsizeswillgive ®P* covering en- 


alcoholic beverages. The 1949 ra- K/MEMA : trim rings except most satisfactory nee See 
tios would have been little, if *, MW late mode! Cadil- results on passen- anal C’’ type 
any, different in 1951. A realiza- lacs. gercarswith"K" or weight is recom- 
tion of the negligible direct impact - os 5 aaa 

of Regulation W on the nation’s 
economy has finally begun to be 
understood by dealers, with the PERFECT EQUIPMENT CORP. 
result that they believe, as a 804 W. Morgon St KOKOMO. IND P.O. Box 706 
group, that the regulation is en- 
tirely unnecessary and is itself in- Manufacturers of Wheel Weights for Trucks and Passenger Cars 


flationary because it represents 
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an added government expense. 
Perhaps the greatest economic 
evil of Regulation W as it relates 
to automobiles has been its effect 
on the sales pattern. It has been 
the direct cause of the development 
of an artificial and unrealistic price 
structure for used automobiles. The 
artificial price structure has de- 
veloped because buyers of used cars 
on the installment plan have been 
forced to purchase older cars be- 
cause of their inability to make the 
high monthly payments on later 


models. This situation has resulted 
in an artificially large demand for 
older models with attendant higher 
prices. Conversely, the situation 
has lowered the price of late mod- 
els until used-car prices bear very 
little relation to the quality of 
transportation represented. 
Without Regulation W, prewar 
prices would be at least one-third 
below present levels. Late-model 
car prices would be correspondingly 
higher and thus bear a more rea- 
sonable relation to new-car prices. 








Engineered to OUTLAST... 
Merchandised to SELL FA 





A complete line of extra quality 
brake hose manufactured and 
tested to conform and exceed SAE 
Specifications. Planet's exclusive 
engineered features assure better 
performance and longer service. The 
hose is chemical resistant and 
remains flexible under all conditions. 


Serations in brass insert 


in Fitti 
vents fittings trom 
off. 


Available in sizes to fit all cars and trucks 


METAL PRODUCTS CORP. 
966 Dean Street ¢ Brooklyn 16, N. Y. 


PLANET 


ST! 


PLANET fittings are made of steel. 
They are zinc plated and perma- 
nently attached to hose by PERMA- 
GRIP crimping (illustrated). Fittings 
_ @re guaranteed never to come off 
hose. Every line is tested to insure 
free passage of brake fluid. 
ndividually and colorfully packaged. 


Steel and brass are 
bonded together making 
it leak proof at this point. 


if pre- 
pulling 








Depreciation during the first year 
of a car’s life has been at least twice 
as great as should have been the 
case. About all Regulation W has 
accomplished, therefore, is that it 
has forced the public to pay too 
much for old cars and has forced 
the purchasers of new cars to take 
an unwarranted depreciation, with 
the cash buyers of late models get- 
ting the cream of the entire ar- 
rangement, with the regulation in 
the meantime accomplishing noth- 
ing in the name of inflation control. 

A few weeks ago a representa- 
tive of the board indicated that if 
monthly terms were extended, buy- 
ers would use the money left after 
making smaller payments to buy 
other consumer goods, thereby 
creating a demand for additional 
production. I can assure you, how- 
ever, that such would not be the 
case. The buyer would simply buy 
a better automobile, thus forcing a 
realignment of values more nearly 
commensurate with the kind of 
transportation involved. 

“Holding the Lid”’ 

The chief objectives of Regula- 
tion W were to hold inflation in 
check by reducing the amount of 
credit available to the public and 
to help build a backlog of consumer 
demand for the post-defense period. 
Since we have price ceilings on 
automobiles to “hold the lid” on 
prices and since we have a mate- 
rials-allocation program to limit the 
number of cars that can be pro- 
duced, thereby doing everything 
that can be done to create a “back- 
log,”’ I see no reason for continuing 
Regulation W so far as automobiles 
are concerned. 

Most of my discussion has cen- 
tered around the undesirable ef- 
fects of Regulation W, but as we 
are likely to have Regulation W 
with us for some time, I would like 
to suggest a plan that would make 
the regulation more flexible and in- 
finitely more acceptable to the trade 
as well as to the public. In addi- 
tion, it would continue to accom- 
plish whatever “inflation-control- 
ling” functions Regulation W now 
represents. 

The plan I have in mind is a 
“sliding-scale” arrangement for de- 
termining the number of months 
within which balances due on au- 
tomobiles would be repaid. This 
so-called “sliding scale” would 
replace the “one-shot” approach 
now being used. Under this 
plan 24 months would be al- 
lowed on 1951 and 1952 cars, 21 
months on 1948, 1949 and 1950 
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models, and 18 months on 1946 
and 1947 models. This arrange- 
ment would permit the buyer to 
select a quality of transportation 
more nearly in line with his 
needs. Monthly payments would 
tend to be more nearly the same, 
with the longer term of months 
justified for the purchaser be- 
cause of the longer period of ser- 
vice expected of the later model. 
Such an arrangement would al- 
low market values to seek more 
normal relationships in terms of 
the transportation represented. 
Dealers beiieve that present down- 
payment requirements are reason- 
able. 

This is a relatively minor point, 
but another change that would 
make the regulation more rea- 
sonable would be to permit the 
financing of an additional amount 
of radios, heaters and _ electric 
window lifts, since they represent 
fully as important items of equip- 
ment as do automatic transmis- 
sions and overdrives, for which 
allowances are made at present. 
The board’s position on this partic- 
ular matter has been the cause 
of a disallowance for this equip- 
ment by the Office of Price Stabili- 
zation in establishing price ceil- 
ings, all of which is absolutely 
contrary to established trade prac- 
tices. 

These Are Worth More 

Everyone agrees that a car with 
radio, heater, or electric window 
lifts is valued more highly than one 
not so equipped. 

Government regulations other 
than Regulation W affecting the 
automobile business include OPS 
price ceilings and the Federal 
Trade Commission’s fair trade 
practice rules. 

Price ceilings were of no partic- 
ular importance in 1951 so far 
as the used-car business was con- 
cerned. Ceilings were lowered on 
January 1 of this year, however, 
with the result that in some cases, 
particularly with very late model 
Cadillacs and Chevrolets and with 
clean old - model cars, market 
values are beginning to bump 
against the ceilings. As the sea- 
son progresses I expect values to 
bump harder against the ceilings. 
Price-ceiling regulations will then 
need to be geared very closely to 
usual trade practices if whole- 
hearted compliance is to be re- 
ceived. 

The automobile industry views 
the Federal Trade Commission’s 
fair trade practice rules as total- 
ly unnecessary and as a form of 





KESTER 
Acip-CORE 
SOLDER 


UNIFORM in Alloy-Structure 
UNIFORM in. Fiux-Content 


Right down the line, pound after pound, spool after spool, 
Kester Acid-Core Solder alone gives you these features 


of uniformity, so necessary in doing the job right and profitably! 


Better than 50 years of usage proves Kester’s reliability. 
That's practical experience and you know 


the value of practical experience! 


The “lower-priced and just-as-good solder” 
is not for you ... insist upon Kester 
from your Jobber. EST R 
KESTE 
KESTER SOLDER COMPANY 
4236 Wrightwood Ave., Chicago 39 SOLDER 
Newark 5, New Jersey * Brantford, Canada 
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The Continental Nineteen Fifty X 
is a pilot model built by Ford Mo- 
tor Co. to try some new body fea- 
tures that could one day appear 
on production models. A notable 
feature is the curved windshield 
that blends into the clear-dome top. 
For fair-weather driving, the glare- 
resistant top over the front seat 
retracts mechanically into the leath- 
er-covered canopy. Over-all height 
of the sports-type car is 56.7 inches 
and length is 220 inches. 








government control designed for 
the sake of control alone. 

In closing, I should like to make 
men who have used one additional comment concern- 
ing Regulation W. Since its ob- 


... Say service 





jectives are being accomplished 
a in other ways, as indicated previ- 


ously, it appears to me that its 


would be one of the 


' elimination 
GASOLINE smartest moves the board could 


make. An action of that kind 

would encourage small business- 
ca LTERS men all over the nation and make 
them feel that free competition 
may not be a thing of the past, 
after all. 





The easiest filter to install. Can be hooked Ree Meters Receive 
up in less than 20 minutes without special OO TEOLOES ECEEVES 


tools. Just cut the fuel line any place and Army Truck Order 
connect fittings. No brackets or support ; 
needed, the fuel line tubing holds the filter A® ADDITIONAL large letter or- 
secure without vibration. Use one ‘ der for 2'%-ton ‘‘Eager 
on your next job and see how easy Beaver” military trucks and spare 
it is co install. parts has been received from the 
The Rayon filtering element does Ordnance Corps of the U. S. 
a perfect job of filtering out rust Army, Reo Motors, Inc. an- 
and fine dirt particles, traps water , 

and sediment. No by-passing. nounced. : 
Large flow capacity makes frequent This raises the amount of un- 
cleaning unnecessary. filled military business on the 
TRY ONE TO-DAY company’s books to more than 
Make gasoline filter installations $200,000,000, President Joseph S. 
profitable jobs. Sherer said. Military orders in 
excess of $100,000,000 have al- 
Installation on Oldsmobile Rocket, a tough ready been filled by the company. 
io Sor anything but © Gaydesn. in addition, Reo has delivered 
See your jobber salesman thousands of its “Gold Comet” 
SPARKLER MANUFACTURING CO. Mundelein, Illinois six-cylinder gasoline engines to 
another manufacturer for assem- 
bly in other military vehicles. All 
Reo-built “Eager Beavers” are 

powered by the “Gold Comet.” 


Makers of industrial filters for petroleum and chemical products for over twenty-five years 
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4,000,000th Chevrolet 
Made at St. Louis 


Pp ge dual role of “guns 
and butter” production was 
emphasized last month when the 
4,000,000th Chevrolet, came off the 
line of the division’s St. Louis plant. 

“The milestone was reached 
alongside increasing defense out- 
put marked by the recent doubling 
of the artillery-ammunition contract 
ot the Chevrolet Shell Division,” 
said T. H. Keating, general man- 
ager. 

The new defense assignment is 
scheduled to virtually double em- 
ployment at the Shell Division by 
addition of 1,300 persons on the 
second shift. It came at a time 
civilian car and truck assembly 
was being reduced to one shift by 
materials allocations of the NPA. 

The St. Louis Shell Division 
now occupies three buildings of the 
St. Louis Ordnance plant. 

Chevrolet payrolls in St. Louis 
have been growing substantially. 
From a $194,000 beginning, they 
increased to $11,694,000 in 1951. 
The previous peak payroll for the 
operation was $11,500,000 in 1950. 
Total cumulative Chevrolet payroll 
in St. Louis since 1918 is more than 
$130,000,000. 

The assembly plant now occupies 
1,144,000 square feet. At peak op- 
eration, it requires a traffic of 600 
freight cars a day for material 
handling alone. 


Golden Anniversary Cars 
Exhibited by Cadillac 


WO special automobiles to sym- 

bolize its Golden Anniversary 
have been designed and_ ex- 
hibited by Cadillac Motor Car 
Division. 

A sports convertible, the Eldo- 
rado, has aircraft-type crash pad, 
iet-like rear-fender air scoops and 
dual exhaust openings in rear 
bumper. The windshield of tinted 
glass is extremely curved. 

Radio antenna are mounted just 
forward of tail lights on rear- 
fender fins. They raise and lower 
automatically. 

The car is finished in white 
lacquer, with red leather interior. 

The Townsman is a black 60 
Special sedan with gold-hued top 
of linen-grained, coated fabric. 

The cloth used for the interior 
features the Cadillac crest, woven 
in with gold metallic thread. Door 
controls are grouped in an oval 
cluster and all interior metal trim 
is of 14-karat gold plate. 





Whenever you lift the hood... 


SEALS, PROTECTS, WATERPROOFS 


ignition systems in 3 minutes’ spraying time... pre- 
vents battery-current leakage and spark plug gapping 


Every time you lift the hood ...every time you sell spark 
plugs, battery, or any ignition parts . .. you can make extra 
dollars by selling ‘““Krylon-izing.” 
Just spray Krylon—right from the canon wiring, battery 
terminals ahd cables, spark plugs and spark plug wells, 
distributor head, ignition coil, starter and generator 
connections. That’s all! Cost of Krylon is less than 
40c per application —and 
you can charge $2.95 to 
$4.95 for the job! 
A few dollars puts you in 
the “Krylon-izing’”’ business. 
And “Krylon-izing’’ can 
bring you many profit dol- 
lars. For complete details of 
the Krylon plan, see your 
jobber or write us. 


KRYLON, Inc. 


Dept. 1702, 2601 North Broad St. 
Philadelphia 32, Pa. 
Manstacterers of famous WINDSHIELD SEALZIT 


FREE SALES HELPS! 


COLORFUL WALL “KRYLON-ize” TAGS NATIONAL 

BANNER to tie to distributor cap ADVERTISING 

to help you sell the they insure repeats to help create sales 
first job regulorly twice a year! for you! 
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Watch Service More Closely, 
Cadillae’s Roche Emphasizes 


YADILLAC dealers must watch This GM division produced 103,- 
their service operations more 000 units last year and indications 
closely if they would help to main- point to around 80,000 this year, or 
tain a big buyer demand such as’ a drop of more than 20 per cent, he 
now exists, said General Sales Man-_ said. “With gloves off’—if federal 
ager J. M. Roche in an interview restrictions were removed—Cadil- 
with SOUTHERN AUTOMOTIVE JoUR- lac could probably sell 125,000 in 
NAL editors last month in Atlanta. 1952, Roche calculated. 





Mr. Roche 


; $ 
Would you invest $497} i. swe cms 
with an order backlog for 90,000 


; units, he said. 


: to make $3 500 “per & y ] “IT can see no diminishing in 

; y ars the demand for Cadillac cars,” he 

stated. “Our biggest problem is in 

: service to our owners. One of the 

NO GUESSWORK. Flashing lights , problems of dealers is to keep in 
show where to put the weight and : ‘ 

exactly how much weight to use a “i " touch with the oanigyrd ae keep 

~ itil . them happy. We are trying to 

keep our people away from any 
feeling of complacency. 

“Ninety per cent of the service 
business comes from five-year or 
longer Cadillac owners,” he said, 
“but there has been only a 24 per 
cent increase since the war in ser- 
vice facilities.” Cadillac dealers, 
like other new-car dealers, can 
make their shop operations more 
satisfactory to customers in the 
future than they have been in the 
past, he asserted, and thereby win 
new converts. 

“If we have inadequate service 
today, we are bound to have 
fewer customers tomorrow,” Roche 





declared. 

The division inaugurated last 
month a “service - improvement 
audit” designed to bring about 
an improvement in service. 

Dramatic balancing operation attracts and fascinates Ae 
*$3,789.00 trom Balance Master car owners. Brings in new customers. Helps sell tires . 
Service the first year, reports a Gives added profit on new tire sales and avoids com- Arkansans to Meet in Fall 
small shop. Others report up to plaints and adjustments. Gets the wheels off to sell , : 
: : » vo 3 s 
$18,900.00 per year. Send for —_yrease repacks, brake jobs, et¢ The directors of the Arkansa 
actual case histories TODAY ‘ Automobile Dealers Association 
So fast, so easy, so accurate, it’s simply uncanny have voted to hold the 1952 con- 
Operators love to use the Balance Master ane : , 
vention at Hot Springs in Septem- 
Send for case histories and see HOW MUCH you've ber, instead of in April. Exact 
the | been missing. Just mail the coupon NOW. dates will be decided later, Secre- 
ow ates r, 
H | <<a ee eee ee Se ee ee ee tary-Manager George H. Ben- 
BALANCE MASTER MANBEE EQUIPMENT DIVISION jamin announced. 
185-F2 North Wabash Ave., Chicago 1, Ill. 


The Balance Master literally coins 
i money. Does a $1.50 to $2.50 wheel 
e® = balancing job in less than 5 minutes. 


Jones Heads Huntsville Group 


Max C. Jones, Chevrolet, has 
been elected president of the new 


| 
4 
' 
' 
Certainly we want to know HOW MUCH money we can 4 
a 
! 
' 
: Huntsville (Texas) New Car 
7 
£ 
« 
: 
4 


Multip make with the Balance Master Service. Send case histories 


and “How Balance Master Multiplies Profits’’. 


Name. Title —__—_—— 





Dealers Association. Sam Rob- 





Company 


bins, Buick, is vice-president and 
L. C. McClanahan, Chrysler, is 
secretary-treasurer. 





Street 


City Zone A 
— ew wii ss eee ae Se aS a i aa se 
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Packard Outlines Program 
For “Guns-Butter” Era 


— sales policies and pro- e . 
grams aimed at Packard Motor . - 72, G /) “Kg fp 
Car Co.’s goals “during the pres- {ff C 0. 4 


ent ‘guns and butter’ era” were 

outlined last month at a meeting 'e 7 
of the dealer advisory council and i) YCCESE 
top factory officials. . 

This was the 18th meeting since Reading time: 55 seconds 
the council was formed in 1945. “Direction is the most 
The members, chosen on an elec- . important factor in my 
tive basis, represent dealers » wa ‘ 
throughout the U. S. and Canada. : story,” says Frank Thompson. 

More than 90 per cent of the “I, college my cles 
recommendations made by the - 
council since its inception have 
either been placed in effect or are 
under further development, accord- 
ing to C. E. Briggs, general sales 
manager. * we 

Members of the dealer group With Frank, friendship is 
include: Atlanta Zone—Henry C. synonymous with service. He has 
Holmes, Packard Tampa Motor Co., a Distinguished Service Award 
Tampa, Fla.; Dallas Zone—R. L. from the town’s Junior Chamber ta >, 
Giles, Southern Motor Co., Inc., of Commerce. He has served on : 
Houston, Texas; Kansas City Zone the board of this civic organiza- 
ee ee ee tise sovernt — hte & ee 

J. A. Kilborn, Kilborn’s, De- president. He has put in years, too, 
catur, Ill, and Washington Zone 
—W. A. Mooers, Mooers Motor 
Car Co., Richmond, Va. 


mates were looking forward to the day they could shake the 
dust of small towns from their feet and head for the big city. 
I decided to reverse the trend and go back to my own home 
town where I felt I could combine friendship with business.” 


as superintendent of a Sunday 
School. You'll find Frank where 
there’s work to be done. 


**My lifelong friends have brought me a lot of success,” 
Willys Transfers Green Frank admits. “Since we first established our dealership, we've 

Samuel F. Green, fleet and equip- doubied the size of our organization and we're now looking 
ment sales supervisor at Willys- forward to building a new, larger showroom.” 
Overland Motors, Inc., has been 
appointed regional manager for Frank’s friendly attitude 
the West Coast. Before rejoining to customers and employees alike 
Willys in 1943, Green was for a has been rewarded with an in- 
time president and general man- — \ creasing business that good 
ager of Green-Lindsey Motor Co., : , service and good will always 
Washington, D. C. Before going : 

cig t . | generates. 
to Washington, he was with Pack- ~*~ wew. BIGGER 
ard Motor Car Co. v SHOWROOM Frank sums up his poli- 
— a cies simply. “Business, I have 

found, is nothing more than 
serving a circle of friends and 


that circle will grow in proportion to the service you give.” 


Goodyear Names Steele 

A. L. Steele is now manager of 
the Automotive Jobber Depart- 
ment of the Mechanical Goods 

Dan San® ‘ as s Write for our free booklet containing a num- 
Division of the Goodyear Tire & So ar mee adn ak aeons te 
Rubber Co. He will cover the re- enterprising men. Chrysler Corporation, 341 

Massachusetts Ave., Highland Park 3, Mich 

placement field on fan belts, rad- 
iator hose and automobile mats. 
For a time he was in charge of the 
Oklahoma, Arkansas and Kansas 
territory. 


S. C. Dealers Meet Sept. 20-22 

The annual convention of the 
South Carolina Automobile Deal- 
ers Association will be held Sept. 
20-22 at the Ocean Forest Hotel, » 
Myrtle Beach, S. C., it has been Chrysler Corporation 
announced by Executive Secretary PLYMOUTH # DODGE ¢ DE SOTO « CHRYSLER ¢ DODGE "‘Job-Rated" TRUCKS 
Ella W. Ford. Fine Cars of Great Value 
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/ THE FINEST QUALITY SOLDERS 
AND TINNING COMPOUNDS | 


Your best resolution for ‘52 is to always 
insist upon GLASER quality solders and tin- 
ning compounds. 


GLASER, the most trusted name in the 
solder making business, is backed by 30 years 
of experience in the automotive industry 


Order GLASER products by name from 
your jobber — you get the best af 
no higher cost 


OTHER GLASER PRODUCTS 
Glaser Genuine Babbitt Meta! 
Glaser Spray Gun Solder 
Glaser Cold Tinning Compound 
for aluminum 
Glaser Radiator Acid Core, Solid Wire 
and Bar Solder 


GLASER LEAD CO., INC. 


21-31 Wyckoff Ave., Brooklyn 37, N. Y 


Represented in the Southeast terr. by G. W. Klier Co., Atlanta 3, Ga 
Represented in the Southwest terr. by S$. J. Cole Co., Dallas, Texas 





Rendering Dependable Service To The Automotive Industry Since 1922 








The Ford F-l pick-up for 1952 
(left-hand photo) is available with 
the 106-horsepower V-8 engine or 
the new 101-horsepower Cost Clip- 
per Six, a high-compression, low- 
friction overhead-valve type. The 
F-7 uses the new Cargo King 145- 
horsepower V-8 engine. 


Carbon-Deposit Effect 
Revealed by Photos 


H™ do carbon deposits affect 
the firing of an automobile 
engine? 

A photographic answer to this 
question was presented to the 
Society of Automotive Engineers 
recently by Dr. Lloyd L. Withrow 
and Dr. Frederick W. Bowditch 
of General Motors Research Lab- 
oratories. 

Their technical paper, “Flame 
Photographs of Autoignition In- 
duced by Combustion Chamber 
Deposits,” was described as a prog- 
ress report in a long-term study 
of automotive-engine combustion. 

Using a high-speed camera, they 
produced a photographic record of 
the entire flame cycle in combus- 
tion chambers deliberately crusted 
and flaked with carbon in a V-8 
and two single-cylinder laboratory 
test engines. 

Outfitted with transparent quartz 
heads through which photos could 
be taken, the engines were run at 
low speeds under light-load condi- 
tions, similar to stop-and-go driv- 
ing every motorist encounters in 
city traffic. 

In normal automotive - engine 
combustion, the air-fuel charge 
from the carburetor is ignited by 
the spark plug and the flame fans 
evenly across the chamber until the 
charge is completely and smoothly 
burned. It is like the sweep of a 
grass fire from one side of a field 
to the other in a high wind. 

In combustion chamber coated 
with carbon, Dr. Withrow and 
Dr. Bowditch demonstrated, the 
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flame’s symmetry is distorted or 


conspicuously absent. As a result, 
ignition timing is neutralized. The 
spark no longer controls the firing 
of the air-fuel charge. 

“Mechanical octane” numbers de- 
signed into the combustion cham- 
ber begin to depreciate. In effect, 
the air-fuel charge pops off before 
it is supposed to, and this subtracts 
from the engine’s efficiency and fuel 
economy. 

Obvious result to the car owner 
is that his engine operates roughly 
or may “ping” when quickly ac- 
celerated in traffic. 

Photos of carbon-coated combus- 
tion chambers show that before nor- 
mal spark from the spark plug can 
inflame the air-fuel charge, the 
charge sometimes ignites in a 
galaxy of tiny explosions, either 
from hot carbon particles shaken 
loose in the turbulent gases or from 
hot carbon flakes sticking to the 
chamber walls. 


Explosions Can Help 

Although these explosions and 
erratic high pressures rob an en- 
gine of efficiency, they are not an 
unmixed curse. They are part of a 
process by which engines purge 
themselves of carbon, the photos 
revealed. Carbon particles cause 
trouble in transit, so to speak, but 
they are on their way toward an 
exit, the exhaust manifold. 

“A few years back, many car 
owners made a practice of purchas- 
ing a tank of Ethyl gasoline at in- 
termittent intervals to burn the car- 
bon out of the engine,” the research 
experts said. “The present data, 
together with the known chemical 
facts about the behavior of mix- 
tures of carbon and lead compounds, 
indicate that the lead salts left in 
the engine by Ethyl gasoline are in- 
deed capable of purging substantial 
amounts of carbon from the engine 
under some operating conditions.” 

Also, the research experts said, 
deposits formed by non-leaded fuels 
will purge themselves, thanks to 
traces of chemical substances in the 
air. Entering through the engine 
air intake, these substances not only 
lower burning temperature of car- 
bon but also speed chemical reac- 
tions between carbon deposits and 
oxygen in the air. 

Another phase was to study “wild 
ping.” 

Dr. Withrow and Dr. Bowditch 
observed photographically that 
while a test engine was run at 
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ELSON 





“Equalized 
pressure in 
all 4 tires— 

automatically ! 


Lal 4 
INFLATORS 


Model 13001C 
only $] 4°5 


2 MODELS— 
For Passenger Tires 
For Truck Tires 


(Passenger model with Nelson Handichuck as shown—$14.95. Also 


available with 12” hose and single or dual chucks; for models and 
prices, see your jobber.) 


Fastest, Easiest You've Ever Used—Just Dial the Pressure! 


a ae 


NELSON SPECIALTY CORPORATION 


440 Peralta Avenue, San Leandro, California 


Send me literature and prices on: 
[] NELSON Automatic Inflators [] NELSON Airline Accessories 


Name 





Address 





City State 
Cetuseeiuicntnninnaibaes diben dapeindineusabesabaambaabeibaieaeiemaameebamaeianaial 
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idling speed, carbon flakes in the 
combustion chamber glowed a dull 
red. “But as soon as the throttle 
was opened,” they reported, “the 
space in the combustion chamber 
was filled with glowing particles 
which reminded one of fireworks at 
a Fourth of July celebration.” 

This “ping” or knock followed 
the dislodging of deposit particles 
which became hot enough by them- 
selves to ignite the incoming air- 
fuel charge. Before spark inflam- 
mation could occur, the chamber 
was so alive with small explosions 
that photos of the phenomenon re- 
sembled pictures of the Milky Way 
taken by astronomers, the research 
experts reported. 

Fortunately, they said, hot par- 
ticles generally kindle the air-fuel 
charge just before or at the instant 
the engine piston reaches top dead 
center. 

The research experts said the 
flame photographs offered no defi- 
nite conclusions covering all cases 
of auto ignition, but the photos 
prompted a “number of general 
observations that bear on the de- 
posit problem in today’s internal- 
combustion engines.” 








Biggest Capacity 


at lowest prices — 8 feeds 


Newest Lempco Drum Lathes 


CAPACITY—7'/,” deep, 24” diameter 

MOTOR—'/, H.P., 3 speeds 

FEED—8 feeds including patented 
Microfeed of .0025” 

BENCH OR CABINET MODELS 

STANDARD EQUIPMENT—Automatic stop, 
light, cones, spacers, arbors. 

OPTIONAL ATTACHMENTS—Hone driver, reamer chuck, 
grinding wheel & guard, dial indicator, 
grinding attachment, diamond dresser. 


Goose neck 


Write Lempco Products, inc., 5490 Dunham Road, Bedford, 
Ohio, for descriptive literature on Model 505. 


[cpt es 


LEMPCO EQUIPMENT 
+ lt pays its own way 


SAJ 
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Are You Fishing For A “Good” Deal? 
a 


Ci of 


pits 

§ 

gS 
= 











a 


go 


BNIGHER MOTOR CO. 


Dealer License Neo. 








What's the best kind of used-car ad? Claude O. Baugher of Baugher 

Motor Co., Chrysler-Plymouth dealership at Waynesboro, Va., thought 

he knew after he ran this ad in his local newspaper. It sold more units 

(17) in a four-day period than any other ad ever published by him. 

He tried it again a few weeks later—‘and I must confess it didn’t do 

us a bit of good.” Maybe, he said, he tried it too soon the second time 
and that was the reason. 


Charles Brooking Forms 
Florida Partnership 


Pyeng S. BROOKING of Gaines- 
ville, Fla., has announced form- 
ation of a co-partnership between 
himself, Harry T. Poole and E. 
Everett Gable. The Dodge-Plym- 
outh dealership will be known as 
Poole-Gable Motors, Ltd. 

Brooking, who has been a dealer 
for more than 25 years, formerly 
operated as Brooking Motor Co., 
Inc., at Gainesville. 


Virginians May Change Speed 


A bill that would increase the 
speed limit for passenger cars 
from 50 to 55 miles an hour and 


decrease speed for trucks from 
50 to 45, has been introduced in 
the Virginia House of Delegates. 





Sizing up a good idea. 


) 
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“Kuock-Out"” tg 
Automoti 
Maintenance 


Equipment 


K403 REFACER SEAT GRINDER 


ay r) 
5 at eat 

R55 RESEATER 

RESEATER 


POWER DRIVE 


a 
Time SRR Take 
NO 12a STANDARD 


Valve Seat Rines 


INSERT 
RINGS 


HORIZONTAL 
ROD ALIGNER 


See Your Authorized K. O. Lee Distributor 
Or Write Factory For Complete Literature 


K. 0. LEE COMPANY, ABERDEEN, SOUTH DAKOTA 


WET VALVE REFACERS « VALVE SEAT GRINDER SETS « VALVE SEAT INSERTS 
RESEATER SETS « ROD ALIGNERS «© STUD WRENCHES «© DRILLS « SANDERS 





POLISHERS * HAND GRINDER SETS + REAMER DRIVES « A. C. WELDERS 


Taps the biggest 
accessory 
market 


Directional Signal Conversion Kits 


With self-cancelling switch 
The fastest-selling type of car accessory today! 
Present lighting systems of over 18,000,000 cars, 
1942-51, can be converted for use also as directional 
signals with this Sparton conversion kit. Complete 
with Sparton self-cancelling directional switch (No. 
SCS-1B). Ready to install. Necessary wires with 
terminals attached. No soldering or taping required. 
Connecting wires are colored for easy identification. 


DIRECTIONAL SIGNALS 
Series 900—Class "A" 
New-type flasher for ieft or 
right turns. Visible 1500 
1800 feet in daylight. Lamp 
and shell rims bonderized 
steel. Rustproof, dustproof, 
shakeproof. 21-c.p. bulbs, 6 

or 12 v., as specified 


Series 900—Class “A” 


Makers 
of 
Quality 
Automotive 
Equipment 
Since 
1900 


ie Pt CH 


AUTOMOTIVE 


JACKSON 
MICHIGAN 


THE SPARKS-WITHINGTON 
COMPANY 
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ample, has been mostly in the 
ry e » fields of physics and electrical en- 
Research Exhausting Ideas? gineering. The work of the East- 
° - ‘ man Kodak Co. has been confined 
it ~% Just Getting Started! broadly to problems of photog- 
raphy. Industrial laboratories are 
By ANDREW A. KUCHER contributing significantly to scien 
Director, Ford Motor Co.’s tific knowledge principally in fields 
Scientific Laboratory which are related to their techno 
logical interests.” 
<* reservoir of fundamental These laboratories are to serve Therefore it was deemed 
ideas is not exhausted, nor as a pilot operation to analyze damental that the Scientific Labo 
is it approaching an end point and determine long-range future ratory of the Ford Motor Co. be 
Quite the contrary; we've hardly requirements. Out of this analy- engaged in fields related to its basi 
pened the faucet of knowledge sis will come a scientific institu- character, transportation. 

Our problem is not one of search- tion which will rank among the Our problems are future trans 
ing for things to do, but rather one _ highest portation demands and, among 
of finding ways and means for the Where are we going? The as- many other things, new and im 
probing and extraction of nature’s sistant director of the Research proved propulsion devices. 
secrets—and then applying them to Laboratories at Eastman Kodak This makes it quite clear that 
man’s needs. Co. put it very simply. He said, our efforts will fall into the fol 

It was in recognition of these “Because of its obligations to its lowing engineering classifica 
facts that the Scientific Labora- owners, an industrial laboratory — tions: 
tory of Ford Motor Co. was estab- must confine its efforts to scien- 1.—Metallurgy and ceramics 
lished tific or technological problems dealing with high temperature ma- 

which are related to the business _ terials. 
of its company. With this in mind, 2.—Chemistry dealing with fuels 
we must define, within rather wide and lubricants. 

*Excerpts from a talk at “A limits, the general areas of funda- 3.—Physics dealing with the 

Day with Ford Engineers” mental work. composition, strength and other 

made at Dearborn last month “The very important basic re- physical properties of materials 

before more than 300 auto- search carried out by the Bell and involving thermodynamics 
motive writers. Telephone Laboratories, for ex- high pressure and high speeds 


fun 





Manufacturers of 
Oucginal 
Equipment 
REPLACEMENTS 


: 
| 
| 
) 


eee tema 


“Big Deal”! I’m sang to 


The Plant Behind AMKO Products! 
Automotive Man't'G Co., INC. ano 
- 556-570 W. FULTON sressY comcage 6, ILLINOIS 
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has been assembled and facilities 
are being prepared for activities 
in these fields. We will occupy 
our new laboratory within the 
next several months and get down 
to cases 
The scientifie horizon is limit 
less; our todays and tomorrows 
are full of things that await the 
doing. What does the future of 
transportation hold for us? The 
pulp magazines do a much better 
iob of visualizing such things thar 
! can. Science, however, is catch 
ing up and is beginning to out 
Verne Jules Verne 
Atomic science nas brought is 
into this new control and under 
standing of our world 
Almost every device or process 
depends upon the behavior of that 
remarkable little particle of na 
ture, the electron. The source o 
— -_ at ene perenne oe about everything imagin- ill energy used in the everyday 
tip dail demain p Aang & poner vataley ~ cera a mo ton process of heat'ng your home, pré 
life of 5,000 slams, which has been estimated to be 15 years’ average 
usage. This was one of many tests seen by more than 300 editors who and driving 
visited Dearborn last month. everything else one can think of 
requires electron action in one 
way or another. Today, a great 
4.—Electronics dealing with ting chings together and finding deal of research in nuclear energy 
sensing and control devices. out why they do not run processes is surrounded by se 
5.—The actual mechanics of put- The nucleus of the organization crecy, but it is evident that the 


‘ 


duction of electric power, startiny 
your car or almost 








) BLOK) Crankshaft GRINDER 
GRINDS THE TOUGHEST JOBS...iIN THE CAR! 


PORTABLE * EASY TO USE * ACCURATE ¢ FAST 





Grinder can be set up and attached handle all crankpins with lengths 
to crankshaft in 10 minutes. No of from 1%” to 2%” and diame 
need to raise car if oil pan can be ters of 1.6” to 2%”. Extra Equip 
removed without raising car. A ment available to increase the 
dependable precision tool for diameter range from 2%” to 3%” 
grinding hard, battered and out of For in-the-car work crankshaft 
round crankpins. Maintains origi may be turned with rear wheel 
nal alignment with main bearings drive unit shown below, or witl 
Positive control. Every pin can be new flywheel drive. Crankshaft 
ground to same size if desired may be pulled and turned in lathe 
SPECIFICATIONS: Grinder complete with lathe attachment or may be 
in carrying case with stabilizer turned in crankshaft grinding 
and one each %” and 1%” grind- Stand (both shown below) 

ing wheels. Standard models will 


a), cL<S 
4a <4) LATHE SS 





4 ATTACHMENT NEW TYPE 
for using Grinder in REAR WHEEL 


Lethe DRIVE 

















WINONA TOOL MFG. 


WINONA, MINN., U.S.A. 


Export Office: 238 Main St., Cambridge, Mass., U 
Cable address: McKim, Boston 
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utilization of nuclear reactions will 
play an important part in our 
future everyday life. 

Let’s go all out and predict that 
at some time in the not-too-dis- 


tant future, someone may discover 


a method for the conversion of 
nuclear energy directly into elec- 
trical energy rather than by cum- 
secondary means for 


machinery and 


bersome 

powering 

tors. 
Charles F. Kettering said, “‘The 


yenera- 


greatly concerned 


power as a source 


We will be 
with nuclear 
suitable for use as a_ propellant. 
This is a gamble which we believe 
is worth looking into. We expect 
to place a few chips in that pot. 

Now to come down to earth 
again, there are many forms of 
heat-conversion engines, from the 
wood-burning donkey engine to 
the metal-burning ram-jet. The 
gasoline-burning internal-combus- 
tion engine has transported more 


to find out. 
Are there any 
this direction? 


paths open in 
Many men are 
boldly attempting many unjusti- 
fiable things. For example, the 
application of the gas turbine to 
the automobile. To date, every- 
thing is against it. In spite of the 
fact that it, basically, comprises 
only two or three wheels on a 
shaft, it has been very costly to 
construct, it requires many sup- 
plemental devices, it consumes 





problem is to 
ture, convert power directly from 
the sun’s rays, rather than obtain 
it from by-products of solar en- 
ergy, such as coal or vegetable mat- 


ter.” 
General] 


possibility of 


conditioner, operating through the 
action of electrons on solids with- 
out any moving parts.” 

Atomic research, thus far, has 
we have only 
surface in our use 
of the atom’s outer electrons as a 


taught us that 


scratched the 


source of 


probable — that 
power 


source of 
available. 


‘short 


David 
dent of RCA, has spoken of “the 


power. 
some day this 


circuit’ na- men more miles 
form of 
conspicuous 


cost, both fuel 


Sarnoff, presi- 


electronic air F 
Let's face 


away from the 
tion engine for 


fancy, but by 
facts. The 
It is highly 
there. 


will be made 


reason. 
more usable power 


facts. 
internal 
automobile pro- 
pulsion must be supported, not by 
these 
challenge 
better, simpler, faster and less ex- 
pensive ways to get from here to 


than 
powerplant 
It 
per penny of ” No 
equipment- 
wise, than any other known means. 


What about Present Engine? 
Any change 


any other 


enough fuel to propel ten vehicles. 
It is noisy and it smells bad. 

Well, where do we go from 
here? Close the book and say 
finis? indeed, for that is 
where scientific and inventive in- 
genuity starts. Are the final re- 
sults assured? By no means. The 
only sure thing you have to bank 
on is that whenever man has set 
his cap, sooner or later discov- 
eries occur which eventually benefit 
us all. 

What about the future in mate- 
rials? The future will be limited, 
largely, to four metallic elements 
—iron, aluminum, magnesium, ti- 
tanium, and one semi-metal, sili- 


for one 
produces 


combus- 


economic 
to find 


Is there a real challenge? I do eon, for maior construction. The 
not know, but we are going to try 


other elements are becoming scar- 





With brake service men 


TRU-TORQUE 


is TOPS because 


a 
i’ 








No. TT-095 for all 
post-war Chrysler 
made cars 


TRU-TORQUE wheel cylinder 
cups and pistons are guaran- 
teed to STOP wheel cylinder 
leaks, spongy pedal, and diving 
brakes on all 1946, 47, 48, 49, 
50 and 51 Plymouth, Dodge, 
DeSoto and Chrysler cars. 


ASK YOUR JOBBER 


or clip this ad and mail for factory data. 


OTTO—ITEMS Inc. 


4390 OLIVE ST. 


* ST. LOUIS 8, MISSOURI 





______ ENGINE SHAMPOO 


$1.00 SIZE CONCENTRATE 
MAKES 2 GALLONS 


GUNK SUPER CONCENTRATE DILUTES 
with low-cost kerosene or fuel oi! dis- 
tillate and cleans engine blocks faster 
and more completely than steam 
cleaning. In quart and larger sizes of 
wholescie automotive jobbers through 
out country. Extra strength, ready-to- 
use Gunk in pint containers is avail- 
able from any of the Harley-Davidson 
motorcycle dealers everywhere 


THE CURRAN Corporation 
Manufacturing Chemists 
Consultants 
SOUTH CANAL STREET 
LAWRENCE, MASSACHUSETTS 


THE OPtCEnat 

















1 


FACTS! 


In this issue over 300 advertisers are placing their announce- 


ment before the jobbers, dealers, garages and service stations of 
the nineteen Southern and Southwestern states 

2. The 28,000 copies of this issue reach over 5,500 towns and 
cities in the South. This means a very thorough coverage of the 
small town trade as well as that of the larger cities 


3 


This is very important to advertisers, jobbers and distributors 


because over 71% of the cars in the South are owned and operated 
in and around towns of 25,000 population or less 


Southern Automotive Journal 


ATLANTA, GEORGIA 
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Smaller but more efficient is the nutshell story of the heater for Ford's 
1952 cars and trucks, shown at right compared with the 1951 model. 
In addition to saving copper and steel, the heater is considered 15 per 


cent more effici 


ent by Ford engineers. 


It can produce inside tempera- 


ture of more than 80° in zero weather, they said, and defrost an area 
67 per cent larger in a given time. 


therefore, too costly for 
use even as alloy agents. Copper, 
for example, is already more ex- 
pensive than aluminum and may 
be restricted to electrical usage 
only. The present position of ti- 
tanium, cost-wise, is very likely to 
change in the future and may 
easily compete with stainless steel. 
It will also be used as a bright 
and corrosion-resistant covering, in 
the same 
chromium. 

Materials for use in the 
to 3,000° F range will undoubtedly 
be developed Major strides will 
be made in producing ceramic or 
metal compounds capable of stand- 
ing rapid temperature changes. 
Metals, in general, will be pro- 
duced to realize a bigger fraction 
of theoretical strength. For ex- 
ample, the theoretical strength of 


Pi Sys eae 


/ 


cer and, 


sense that we now use 


2,000 





ee 


dealer’s heart. 


| hist) 


Dear to every 


Thro’ 





present-day steels may be raised 
from 100,000 
inch to 
sulting in 
structures 
We're after a safer—as well as 
a stronger—world, as well The 
past 50 years have resulted in a 
toll of resulting 
from 
next 50 
substantially 
electronic and 
improved 
systems, and 
for safety of the pas- 


pounds per 
1,000,000 psi, re- 


square 
about 


lighter and stronget 


lives 
accidents The 


1,000,000 
automobile 
years will see this toll 
reduced by means of 
mechanical safety 
devices, highways and 
parking 
designed 
senger 

Our label 
limited.” It has been 
that a package over-the-counter, 
hermetically-sealed powerplant for 
automobiles will one day appear 
Or think how some of these sug- 
gestions will make your tomorrows 
better: 

1.—Elimination of letter-writing 
and mail service by introduction 
of complete voice and visual com- 
munications. 

Planned weather control. 
Education for all by 
vision techniques 

4 Practical, low-cost 
air transportation. 

5.—Mechanical 
us in rapid determination of tech- 
hopefully, our 


structures 


“Horizons Un- 
suggested 


re ads 


> 
> 
, 


tele- 
personal 
brains will aid 
nical, economic and, 
social problems 


Who knows, 


solve the 


some day we may 


even problem of the 


SOUTHERN AUTOMOTIVE JOURNAL for FEBRUARY, 1952 








Use the brake lining with 


EQUALIZED 
FRICTION 











WAT ONAL 











ye Block 
prake 's 


seg- Mold 


For Top Quality 
and Extra Profits! 


A complete 
line for 
every requirement 


a apg SEG —— 
(Fully cw 


resistance 


ndi- 
tions. For riveting 
and bonding. 


NATIONAL 
BRAKE BLOCK 


braking with 
less pressure 
Available 
boxed, in bulk 
and in 25 ft 
rolls. For riv- 
eting and 
bonding 


NATIONAL SF 
Heavy Duty 
Clutch Facings 


Both NATIONAL Seg-Mold and Brake Block 
are engineered for equalized friction, 
smoother performance. Exacting combino- 
tion of the correct frictions results in a per- 
fectly balanced, more efficient brake. 
NATIONAL products are available to meet 
the needs of all passenger cors and trucks, 
at mighty pleasing prices that mean extra 
profits to you. Choice of independent taxi 
fleet owners . . . They know! 

Write for latest easy-to-read catalog and 
complete information to Dept. Cc 


NATIONAL BRAKE BLOCK 
fee) ite) -7 Sale), | 
79 MADISON AVENUE + NEW YORK 16. WY 
Dependable Performance Since 1919 
Stock Worehouses ot 
New York Chicago Fort Worth Los Angeles 
Southern Warehouse: Neal Greenfield Sales Co 


509 East Third St., Ft. Worth, Texas 


153 








common cold. 

In 1950, industry spent about 
$1,000,000,000 and employed 165,- 
000 scientists, engineers and tech- 
nicians—twice the number so en- 
gaged in 1940 and ten times the 
number in 1927 

Of even greater significance is 
the shift of the center of gravity 
of scientific discovery from Eu- 
rope to the United States. The 
future depends largely upon the 
‘ontribution which American sci- 
entists will make. We have the 
urge, the brains and the facilities 
to assume our proper place in 


time 


Robert B. Ingman Dies 

Robert B. Ingman, owner of 
Ingman Motors, Inc., Miami, Fla., 
died last month At the time of 
his death he was a member of the 
Industry Relations Committee of 
the Florida Automobile Dealers 
Association, representing the De- 
Soto dealers. He was a past presi- 
dent of the Miami association 


Fryer Heads Florida Group 
Carl S. Fryer, Jr., Fryer-Smith 
Motor Co., Quincy, Fla., has been 


Individual blowers, fed from low-pressure steam boiler, have no open 

flame in the building of Baugher Motor Co. at Waynesboro, Va. Better 

heat and greater safety have resulted, according to President Claude O. 
Baugher of this Chrysler-Plymouth dealership. 


named president of the Gadsden Bell, Havana, is secretary-treasurer. 
County (Fla.) Automobile Dealers Directors are J. C. Gissendaner 
Association. H. B. Hirt, Chat- of Chattahoochee and J. F. John- 
tahoochee, is vice-president. J. Ed son of Quincy. 








RAJAH PAT. HAND CRIMPING TOOL 











Dim that teak 


eae 4 ey 4 ‘=e 


we oa — 


SINCE 1929 


A 50% DEALER 


DISCOUNT LINE 
ASK YOUR JOBBER 
SODRIN MFG. CO. 
Kansas City 8, Mo. 


NOTE—The simplicity of this Tool 
It strips and also crimps Rajah Terminals to 
Ignition Cable 


Order from your jobber or direct from us. 
Send for circular and prices. 


The Rajah Company, Bloomfield, N. } 


new SIOUX 
HEAVY DUTY 
ELECTRIC DRILLS 


STREAMLINED WITH A PURPOSE. They're re- 

designed—shorter, more compact—for greater 
efficiency, better bolance, easier handling and greater convenience in 
close quarters. All the tried and proven SIOUX developments that have 
made them outstanding for their endurance, have been retained. SIOUX 
Heavy Duty Drills include sizes and capacities to meet all needs. For 
the most efficient and economical method of handling any drill job, you 
need SIOUX Drills 








Sold only thru Authorized Sioux Distributors 


Fethys ALBERTSON & CO., Inc. 
et Sioux City, lowa, U.S.A. 
. STANDARD THE WORLD OVER 
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Ford Completes First Unit 
Of Engineering Center 
Wi the erection of its new 

dynamometer laboratory, Ford 
Motor Co. has completed the first 
step in the development of the $50, 
000,000 research and engineering 
center at Dearborn, Mich., which it 
aunched in 1946. 

The building, first of six majo 
inits in the program, houses the 
modern automotive testing and 
jevelopment equipment, as_ well 
is a complete laboratory for ex- 
tensive research in the basic sci- 
ences, 

Three other buildings in the 
enter now are under construc- 
tion. Largest of these is a brick 
structure, with approximately 300,- 
000 square feet of floor area, which 
houses various engineering func- 
tions. It will be completed by the 
end of 1952. 

An engineering test building, lo- 
cated adjacent to the test track 
in Dearborn, also is under construc- 
tion, as is a complete maintenance 
building, 80 feet by 270 feet, in 
which all maintenance equipment 
and shops for the engineering de- 
partment will be centered. 

Still to be started is an adminis- 
tration and engineering building. 
and an industrial relations build- 
ing. In the latter will be the head- 
auarters for plant security, fire 
department, master telephone 
switchboards, hospital and em- 
ployment center. 

A total of 40 test rooms are 








Don’t let your eyes deceive you! In the foreground is a model of the 
Research and Engineering Center being built by Ford Motor Co. at 
Dearborn, Mich. In the background is an aerial photo of the over- 
all engineering area, including the test track. The buildings will 
occupy a 500-acre site in the upper right corner of the picture. 


housed in the laboratory, includ- one carburetor test room, two axle 
ing 26 standard engine perform- test rooms, one tractor belt test 
ance rooms, six endurance test room, two chassis test rooms and a 
rooms, two transmission test rooms, bench room 








THE ‘BUY'CAR 
OWNERS WILL 
NEVER FORGET 





’ Patents 
Pending 


Secs” Auxiliary Lubrication 
10) aan Os | ee Sd Oe ee tC | 


Nothing else you can do will make such a marked improvement 

in the operation and performance of a car as the installation 

of an Ampco Vapor Lubricator. Ampo is a permanent Auxiliary 

Lubrication System for the top cylinder area where crankcase 

oil breaks down. Ampco constantly cleans, cools and oils the 

hottest, driest, busiest part of an engine. thereby producing peak 

performance. Carbon deposits, gum, and combustion by-products 

are dissolved away by Ampco's steady metered spray of cleans 

ing oil vapor into the combustion area of every cylinder. Es 

caping power is captured by a compression-sealing oil film on 

Constantly Oils the valves, cylinder walls and piston rings. Owners of cars equipped 
a hy } dn with Ampco Auxiliary Lubrication are getting that unbelieveable 
thrill of “Better-than-new-car-performance”! ' © 


Product of AUTOMOTIVE & MARINE PRODUCTS CORP.. BOSTON 34, MASS 
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Low Car Quotas Unnecessary, 
General Motors’ Wilson Says 


YECOND quarter quotas for pas- 
2 senger-car production could 
and should be set at 1,100,000 cars, 
C. E. Wilson, president of General 
Motors Corp., said last month. 

“This could be done without 
taking a single pound of copper 
from the military uses where it 
should go,”’ Wilson stated. 

The scarcity of copper, in the 
face of heavy demands, has espe- 
cially been plaguing the industry. 

Wilson laid the Michigan job 
situation at the door of bad gov- 
ernment planning. He said scarce 
materials were being diverted to 
capital goods instead of consumer 
goods and warned: 

“It is not right to shut down 
the auto industry to divert the 
materials to so-called defense-sup- 
porting. It could lead to a reces- 
sion in another phase of our econ- 
omy.” 

The movement of materials to 
defense and _  defense-supporting 
industries was “greater on the in- 
than the outgoing 
“In other 


oming side 


side,” he words,” 


said 


of 


us 


he explained, “there is a lot 
materials being diverted from 
for which there is no accounting.” 

He reiterated his plan for a 
“task force” of experienced rep- 
resentatives to look into this 
situation and trace the where- 
abouts and uses of the 
materials. 

There is no justification for con- 
trols today, Wilson said. He said 
one of the first he would drop now 
is the control on steel. “It 
of the poorest places to start con- 
commented in a state 


scarce 


Is one 


trols,” he 
ment. 

Wilson urged a softer policy on 
the part of the government to- 
wards the automotive industry 
and its hundreds of thousands of 
workers, saying: 

“People shouldn't be laid off 
here when the rest of the nation 
is prosperous. The automobile 
manufacturers should be 
liquidated when they have shown 
the right attitude towards the 
welfare of the country. 

“The industry is probably 


not 


the 


Mr. Wilson 


powel the 


had it, | 


industrial balance 
world. If 


worried.” 


Russia would 


really be 
Wilson 

the 

ment 


oncern for 
inemploy- 
workers 
do if he 
to remedy 


expressed 
amount 

automobile 

would 
rein 


rising 
among 
Asked what he 
were given a free 
the situation, he said, “If it were 
up to me, I'd buy copper in the 
world market and people 
working.” 

If there had to be 
tion against the industry, it should 
by military 


the 


keep 
discrimina 


balanced 
could 


have been 
projects which 
labor supply, he stated 


abs« rp 





A TYPE and SIZE fo 


ai 
See your JOBBER orw 


TURNER 





r EVERY APPLICATION 


te FOR CATALOG 


AUTOMATIC CAR WASHER 


Uni-Track 


(one track) 
by the makers of 


% EASY to install 
engineering needed 
%& SIMPLE to operate 
% No compressor or 

bay needed 

Portable 
LOW COST 
Distributors wanted 
Write today 


ETOMATIC, 


H Ansonia, Conn 


Simplest, PAYS-FOR-ITSELF, 


the 


Ist AUTOMATIC CAR WASHER 


no 


special 


- HIGH RETURNS 


INC. 








WEAVYWEIGHT 
Piyetren 


FILTERZONE AUTO 





FILTERZONE IS 

THE FLEXIBLE 
“STIK-ON” 

INSIDE WINDSHIELD 
CAR VISOR 


cs RZ R 
Filterzone 
SELLS 


STATE APPROVED! OTT 7 any Vd 


ot 30 gvose §= NATIONALLY ADVERTISED! 
That's what makes FILTERZONE FIRST in the South! 


VISION CO., 641 Lexington Ave., Brooklyn 21, N.Y. 
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Southern Bearings to Open 


Car and Truck Scrappage Building at Charlotte 
- ‘OUTHERN Bearings & Parts Co 
Reaches All-Time Record > 


soon will hold the formal open- 
ing of its new building at 500 North 

A' TOMOBILE and truck scrap- Since 1946 more than 2,000,000 College, Charlotte, N. ¢ 
L page reached an all - time’ trucks and 8,000,000 passenger cars “This new building is one of the 
high in 1951, according to a pre- have been scrapped. During the most modern in the Southeast and 
war years scrappage was ata mini- conveniently arranged to provide all 


liminary estimate released last 
facilities for the customers of our 


month by R. L. Polk & Co., De- mum, due to the necessity of keep- 
troit. ing vehicles operating. several departments,” commented 

A total of 3,700,000 cars and Rate of truck scrappage, in pro- O.H. Hamby, vice-president of the 
660,000 trucks went off the road portion to the number in use, is Automotive Department of the com 
between July 1, 1950, and the same higher than for passenger cars. 
date in 1951. Year-end figures are 
expected to show comparable re- 
sults for the calendar year ending 
Dec. 31, 1951. 

During 1951 serious inroads, by 
way of scrappage, were made on 
the nation’s car and truck pool, 
Polk said. In spite of more than 
7,453,000 new vehicles—including 
6,300,000 passenger cars and 1,100,- 
000 trucks—registered last year, 
the total of vehicles in use has in- 
creased by only 3,080,000 units. 
This comprises 2,592,000 cars and 
188,000 trucks. 

The impact of this huge scrap- 
page total will be felt much more 
seriously in 1952, as material short- 
ages keep production and registra- 
tions at a level barely equal to, and 
possibly under, the number of cars 
scrapped last year, the statisticians 


pany 











predicted. 

Since “scrappage” is virtually 
the replacement market, the pre- 
liminary Polk figures for 1951 in- 
dicate that the automotive indus- 
trv’s replacement requirements 
total more than 4,000,000 vehicles 


The 1951 total of 3,700,000 cars 
and 660,000 trucks scrapped com- perfect for making 
pares with the 1950 figure of covers which are 
2,315,000 passenger cars and 527,- 
441 trucks. The 27-year average 
yearly scrappage rate is 1,700,000 
cars and 280,000 trucks, making 
the 1951 rate 120 per cent higher stainproof and flame resistant. They 
than the average during the years 
statistical figures have been main- 


tained. etc. They are available ina wide vari- 


resist oils, greases, acids, salt water, 





ety of beautiful colors. 


SEND FOR YOUR SAMPLE BOOK TODAYS —~ 


Manufactured by HODGMAN RUBBER CO., FRAMINGHAM, MASS 
DISTRIBUTED BY 


ADMIRAL FABRICS 


Miss Smythe, oe 22 E. 2ist St., NEW YORK 10 
it’s a wonderful idea. WEST COAST REPRESENTATIVE M. L. BUD COHN, 1323 VENICE BLYD., LOS ANGELES 6 
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Parts Rebuilders Meet 
About Price Ceilings 
PROPOSED price regulation that 
would establish 
ised and rebuilt engines and parts 
in relation to published ceilings 
of the original manufacturers of 
these components was discussed at 
the recent meeting of the Rebuilt 
Parts Subcommittee of the Auto- 
motive Replacement Parts Manu- 
facturers Industry Advisory Com- 
mittee. 
Sellers would be the 
tion of applying for price adjust- 
under the so-called Cape- 
Amendment of the Defense 
Act. 


given op- 
ments 
nart 

Production 


N. C. Dealers Meet April 27 

The annual convention of the 
North Carolina Automobile Deal- 
ers Association will be held April 
27-29 at Pinehurst, it has been 
announced by Mrs. Bessie B. Bal- 
lentine, executive secretary 


Southwestern Jobbers Meet 


The Automotive 
Wholesalers will meet 


Southwestern 
Association 


ceilings for 


ATTENTION AUTOMOBILE DEALERS 


The sale last week was a RECORD BREAKER, 2 total of 
690 AUTOMOBILES wore hondled in our one and one-talt 
days of selling time, 


Our service of paying the seller and isseing a written guarae- 
tee of title to purchaser has proven to dealers that they can be 
as well PROTECTED buying automobiles as if they were 
buying merchandise direct trom a manetacturer. They leave 
with a TITLE GUARANTEE on cach automobile perchased 
and OUR CHECK for cach autmobile sold. That leaves ali the 
worries at CLANTON’S. 

We are sure that all of you agree that THIS SALE MORE 
THAN DOUBLES ANYTHING IN THE ENTIRE UNITED 
STATES AND THE ONLY OWE THAT GIVES COMPLETE 
SERVICE. 


CLANTON'S AUTO AUCTION SALES 


SALES BECINNING EVERY THURSDAY AT ONE O'CLOCK AND CON. 
TINUING THROUCH FRIDAY. 


Starting Hours: 1:00 p.m. Thursday, 10:00 a m. Friday 
|. C CLANTON, OWNER DARLINGTON 5. ¢ 
PHONES: 9139 & 9/32 


This newspaper ad tells its own story 
for Owner J. C. Clanton. 





May 19-20 at the President Hotel, 
Kansas City, it has been reported 
by President F. C. Jupe, Jupe 
Motor Supply, Amarillo, Texas. 


Mississippian Helps Out 
Pakistan Food Growers 
J K. GARNER of Greenwood, 

e Miss., has accepted an as- 
signment with the Food and Agri- 
cultural Organization of the United 
Nations that will take him to 
Pakistan. 

An agricultural-machinery spe- 
cialist, Garner will act in an ad- 
visory capacity to the Pakistan gov- 
ernment on the feasibility, organi- 
zation and operation of tractor- 
maintenance shops and an _ insti- 
tute of tractor technology. 


Nash Appoints Leonard 
For Eastern Service 

PPOINTMENT of J. R. 
I% as assistant service 
for Nash Motors Division in the 
Eastern Division has been an- 
nounced by W. A. Cook, national 
service manager. 

Prior to joining Nash in 1939, 
Leonard was a service representa- 
tive for the Buick Motor Division. 
For a time he was connected with 
the Hyvis Oil Co., Warren, Pa. 
Before his promotion, he had been 
in the Philadelphia zone. 


Leonard 
manager 














VMC* armatures 


REMANUFACTURED BY FACTORY METHOD 


The demand for factory duplicate parts is in- 
creasing. VMC armatures, made with preformed 
coils, duplicate the appearance, wire size, and 
number of turns of the original equipment. 
They are remanufactured to factory specifica- 
tions to give original performance. 

comebacks, increase your profits . . 


specify VMC generator 
armatures to your jobber. 


*Ventilated Matched Coils 


BUY THROUGH YOUR JOBBER 


Carter Coil Company, P. O. Box 43, Sta. 4, Atianta, Ga. 


Eliminate 
. always 
NATIONWIDE 


R 











Coming ie. 


Big Southwest Show Issue. 


Make sure you see the Big March issue 
featuring the Southwest Show and an- 
nual spring tune-up. 

This issue will be important to you 
whether you attend the show or not. If 
you go to Houston, it will help you 
select things you want to see—if you 
don't go to Houston, it will be like hav- 
ing the show brought to you. Promi- 
nent manufacturers in all lines will be 
represented in the March issue and 
throughout the pages of S. A. J. you will 
find important pointers on parts, equip- 
ment and methods to help you increase 
your business. 


SOUTHERN AUTOMOTIVE JOURNAL 


806 Peachtree Street N. E. 


Atlanta, Ga. 
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These Simple Methods Help 


Daily Controls Do the Job 


By GEORGE H. JONES 
George Jones, Inc. (Ford) 
Corpus Christi, Texas 


M° bookkeepers dislike daily 
controls because they don’t 
like quotas and Well, 
leave that part out until you get 
the system (of daily controls) 
started. Pay your bookkeeper a 
little bonus on the net profit of 
your business if he can keep the 
kind of records that will enable you 
to raise the percentage of net profit 


budgets 


to gross sales. 

For you dealers who have daily 
controls, I want to offer one sug- 
gestion. You can change your con- 
trol sheet so that one part carries 
the activities of the new- and 
used-car department, another your 
parts department, and still another 
department. Then, 
the business management or cler- 
department will show the 
balance, accounts receivable, 
and parts. inventories 

report in duplicate 


your service 
ical 
bank 
and car 
Make the 


*Excerpts talk on 
“The Daily Operating Con- 
trol” at the National Auto- 
Dealers Association 
convention in New York, 


Jan. 28. 


from a 


mobile 





NY 


\ 


WA 





You, the dealer, get one Tear 
the other one in four or five parts, 
then give each department head 
his daily section. Finally, you 
will have a team that knows what 
to do. 

I want to give you an example 
of what figures do for our organ- 
ization. I employees a 
yearly report at the close of each 
Here is the type of report 
I give our employees at our annual 
Christmas party 


give all 


year. 


Figures Tell This 

The total number of 
used units sold. 

The dollar volume of 
done in each department 

The total dollar volume of busi- 
ness for the year 

The total and 
for each department and the total 
paid all employees 

And the amount of federal taxes 
deducted from their wages, which 
amounts to approximately $60,000, 
or $215 for each working day in the 
year of 1951 

Our combined 


new and 


business 


salaries bonuses 


salaries and bo- 
nuses were around $500,000 a 
half million dollars. The govern- 
ment got one dollar every time the 
employees got two dollars, or ap- 
proximately $250,000 in taxes from 
our corner. That’s $865 per work- 
ing day, or $1.60 a minute. No 
one can afford to waste time around 
our place, because the government 
might take us over 


What Is Profit? 

I explain to everyone our net 
profit before taxes is approximately 
9 per cent and that the federal tax 
is over 60 per cent of that, so we 
wind up making approximately 4 
per cent net after taxes, and are 
entitled to that kind of profit in 
our type of business 

They like this information. They 
feel they are a part of our busi- 
ness. We keep no secrets. Proper 
leadership produces happy organ- 
izations. And happiness is only 
the by-product of successful liv- 
ing. Success is good management 
in action. And good management 
is the master key to good busi- 
ness. 
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Good management demands that 
all our people know what to do, 
and know how to do it, know where 
do it, and know when to do 
t. 

You must furnish the know-how 
They must trust you to form such 
an organization. 

When we all have such organ 
zations formed, I believe our em 
ployees can understand that we are 
supposed to, and can, run our ow! 
business without any help from our 
government 








| KNEW YOU COULD STOP, CHARLOTTE, 
| YOU WITH YOUR 

~ | SOUTHERN 

32) FIBER BLOCK! 


SOUTHER 
MAKES MOLDEO 
BRAKE LINING 





FRICTION 























VAL-VIN-HED Silencer 


Stops clicking noise. Lubri- 
cates valve mechanism. Pro- 
vides protection against 
moisture condensati . 
Chevrolet list $2.95; Buick 
$3.50. Place an order with 
your jobber today. 


JOEL. ESTES CO. 


Winder Georgia 
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Always Insist On MORE JOBS...MORE PROFIT! 


KEN =TOOLS 
they're ob bstqgned 


Ask For KEN-TOOL | 


Replaceable-Rubber-Head | i 


Bm LARGEST EXCLUSIVE MANUFACTURERS 
Ba OF TIRE AND WHEEL CHANGING TOOLS 


® The KEN-TOOL Mfg. Co. 


JOBBERS: 
Write for Catalog Today! 


Dry with NALCO site’ Portable Units 





NA 





NA 


@ Entire fender jobs of synthetic enamel dried, ready for polishing @ Putty 


glaze 
space 


dried @ Color coats dried hard for polishing @ Drying time and 
cut to a fraction 


NALCO units also available in pairs, groups, strips, banks and for ‘tunnels 


Southeastern Representative 
Henry S. Clork 
348 Peachtree St.. N.E 
Atlanta 3, Ga 
Write for your free copy of ‘Factory Methods in Your Shop 


NORTH AMERICAN 
Electric Lamp Ce. 











e 
Design 
tells the story 


Your customers know 
a good thing when 
they see it. And 
they'll quickly see 
the extra value in 
Aero-Seal Hose 
Clamps. Aero-Seal 
superiority shows in 
its design. 

Worm drive gives 
uniform clamping 
pressure — no chance 
of leakage. Self-lock- 
ing feature proof 


against vibration. “~ ” 
Extra long take-up ® 
reduces number of Cte - 
sizes and inventory 

required. Screwdriv- 

er and thumb-grip HOSE CLAMPS 


types. 


® Stainless Steel Bands 
@ Easy to install 
® Use again and again 
ZA ~ 
Sheein Giiies ; Will not loosen 


Steune Wieden Costs a little more 
Sesee ++ pays you a lot more profit. 


BREEZE CORPORATIONS, INC. 


29 South Sixth St., Newark 7, N.J. 


YOU CAN DEPEND ON 
McCORD GASKETS 


“MOST CAR MAKERS DO”’ 


McCORD - DETROIT 


GASKETS—MUFFLERS—PIPES 
OIL SEALS—RADIATORS 











On fitting... 
Piston Pins 
—_ “Se Con-Rods 
SUNN EN Oe 
a rake 
HONING 4 All 


Generator 


Saves 3 Bushings 
Ti me Sy And dozens of jobs 


480" to 2.625” 
in diameter 
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Check on Operating Profit. 
Stewart Warns after Survey 
By L. M. STEWART* 


L. M. Stewart, Ine. 
(Chrysler-Plymouth), St. Louis, Mo. 


i pe easy profit years for the 
automobile dealer, in my judg- 
ment, are over and, in my opinion, 
the dealers, both large and small, 
are going to have to be good man- 
if they hope to 
their business 
the capital 


realize a 
commen- 
invested 


ayers 
profit in 


surate with 


The operating profit of all deal- 
ers, large, medium and_= small 
dropped in the second quarter in 
first quarter, 
and it 
most recent 
was for the 


and it is 


comparison to the 
by almost 30 per cent, con- 
tinued to drop. The 
survey made by us 
month of November, 
with some panic in my breast that 
| am obliged to report to you that 
the percentage of operating profit 
of all dealers, in the month of No- 
vember, in comparison to the oper- 
ating profit of all dealers during 
the first 1951, dropped 
66 per cent. 


The operating 
taxes, experienced 
in the first three months of 1951, 
was 8.8 per cent of their total 
sales and, in the month of Novem- 
ber, the operating profit, 
taxes, of all dealers, was 
3 per cent. 

Now let us estimate that the 
provision for taxes was 55 per 
cent of operating Then 
the dealers’ net profit for Novem- 


quarter of 
profit before 
by the dealers 


before 
only 


profit 


a talk by 
NADA's 


Com- 
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Business 
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Ne uw 


chairman of 
Management 
NADA 
York, 


conven- 
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Stretching through the vears. 





and, s irely, 
we will all readily agree that 
when the merchandising branch 
of the automotive industry ex 
a net profit of less than 
cent of volume, we 


ber was less than 1. 


periences 


1’) per sales 


Mr. Stewart 


dealers are definitely in the eco- 
nomic danger and we had 
better give our most earnest con- 
sideration to and means of 
protecting our tremendous capital 
investment. 

A detailed analysis of the deal- 
operations for the month of 
reflects the following 
somewhat alarming 


zone, 


ways 


ers 
November 
glaring, and 
iacts: 
New-car sales dropped 25.8 per 
cent in comparison to November 
1950, but profits before taxes, 
dropped 35.6 per cent, or, in other 
is drop- 
than 
restricted, 


words, the dealers’ profit 
ping at a more rapid 
production is being 
which means that the further cur- 
tailment of production contem- 
plated by the government will re- 
sult in dealers’ operating at a loss, 
can do some 
their ex 
their mar 


rate 


dealers 
reducing 
increasing 


unless the 
thing 


penses or 


about 


gins 
Now 
used-car situation, as 
our survey of the 
tions for November, 
November, 


a look at the 
reflected by 
dealers’ opera- 
1951, in com- 
1950 We 
November the deal 
ears for each 
November, 
had to sell 
new car 


let’s take 


parison to 
find that last 
ers sold two 
sold, 


dealer 


used 
and in 
only 


new car 
1950, the 
1% used 


cars for each 
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And we find that 39 
per cent of his used cars in stock, 
at the end of November, 1951, had 
been in stock for days, 
and this warrants the dealer's at- 
tention. 
New-cal 


sold. also 


over 30 


invento- 
ries haven't much 
nationally, but it is glaring that 
if the dealers hope to stay out of 
the red 1952, they 
must find means of im- 
proving their percentage of gross 
profit, and it is imperative that 
they find and means of re 
ducing their expenses . 


and used-cat 


increased very 


in the year 


Ways and 


ways 


GMC Uses Hydra-Matic 

On Delivery Truck 

Eb Dual - Range Hydra - Matic 
transmission is standard equip- 

the P152-22 parcel 

unit produced by GMC 

Coach Division. This is 

time a fully automatic 

has been used in a 

truck, 


ment on new 
delivery 
Truck & 
the first 
transmission 
commercial 
GMC. 

The transmission 
three speeds for city 
four for suburban or 
driving, according to Roger M. 
Kyes, vice-president of General 
Motors and general manager of 
GMC 

GMC 


unit on its 


according to 


prov ides 
driving and 
country 


placed the Hydra-Mati« 
M-135 6 x 6 military 
truck last year. This model went 
into production in September, 
1951, under the division’s defense 
contracts with the government 








Stands Alone 
—Has no Equal 


i LZ 


The original liquid metallic preparation for 
repairing cracked engine blocks, 
valve . 


MILLER MANUFACTURING CO. 


Dept. SA Camden 5, N. J 
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= YEARS AGO the automobile was a rich 
man’s toy. TV and radio were unheard of. Re- 
frigeration? You hung a card in the front window 
to signal the ice man. 


Today we drive 40 million cars, listen to 90 mil- 
lion radios, keep food in 33 million refrigerators. 

Yet millions in the rest of the world are still 
groping in the primitive darkness of 40 years ago. 

Why have we moved ahead? Competition is a 
chief reason. Only competition in business has made 
luxuries commonplace in your home today. Compe- 
tition, for example, in the production and sale of 
steel and things made out of steel. 

Steel makes progress possible—in war or peace 

. in the manufacture of everything from table- 
ware to tanks, razor blades to skyscrapers, baby 
carriages to “Big Mo”’. 

How well does this competition of ours work 
in the steel business? 

... The U.S.A. shows an 83.4% gain in steel out- 
put between 1939 and 1950. The rest of the world 
shows an 0.8% loss. 

e« « » In 1939, the U.S.A. under “competition” 


made ' of all the world’s steel. Today we produce 
half—all with only 6% of the people in the world. 

. . . Steel workers under ‘‘competition” gained in 
jobs, too. There were 449 thousand jobs in 1939, 
Today —637 thousand. 

The steel industry is just one example of how a 
free competitive system works. Ours is the security 
millions of people in the world dream of when they 
embrace such dead-ends as “planned economies’’. 

Look around and see what happens when people 
hand their jobs and factories over to the government. 
Or have them taken by law. Or by force. Name it 
what you will—‘‘communism”’, “nationalization”, 
“‘socialism’”’,‘‘regimentation’’—it is a one-way street, 
and no turning back. By then people no longer own 
government. Government owns the people. 


This report on PROGRESS-FOR-PEOPLE is published 
by this magazine in cooperation with National Business 
Publications, Inc., as a public service. This material, in- 
cluding illustration, may be used, with or without credit, 
in plant city advertisements, employee publications, 
house organs, speeches or in any other manner. 


THE COMPETITIVE SYSTEM DELIVERS THE MOST TO THE GREATEST NUMBER OF PEOPLE 
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Turn to Hastings for the most help. You'll get it because 
Hastings devotes all its energies exclusively to the replacement 
market. 

HASTINGS STEEL-VENT: The oil control ring engineered 
exclusively for replacement, and for all replacement service 
—use it for re-bore, re-ring and re-sleeve jobs. Chrome-faced 
for heavy duty service. 

HASTINGS MICRO-KNURLING: Finest piston re-sizing and 
re-surfacing with exclusive Hastings diamond knurl pattern— 
preferred by mechanics everywhere. 

HASTINGS SERVICE INFORMATION: Rated tops in the in- 
dustry by leading piston ring specialists. Let these complete, 
practical, authoritative handbooks, engineering bulletins and 
installation instructions keep you up to date. 

HASTINGS SERVICE TOOLS: Hastings engineers have cre- 
ated and developed many specialized service tools—available 
through your Hastings Jobber—to help you do better, faster 


and more profitable work. 


HASTINGS ADVERTISING: 


The famous Tough Guy sells 
the piston ring idea to your cus- 
tomers every month in leading na- 
tional magazines and farm journals, 


STEEL-VENT PISTON RINGS 


HASTINGS MANUFACTURING CO. «+ HASTINGS, MICH. 


HA | V 7 Hastings Ltd., Toronto 
Piston Rings * Spark Plugs « Oil Filters * Casite « Drout 





less engine drag now more important than ever... 


get QUSLMANG ring performance by installing 





Ramco lO up 


Outstanding ring performance de- 
pet bete LMM) itscbtet-Vs le) s We) MMs) s)[-leisteyst te) ) 
engine drag. The higher compression 
of today’s newest type engines as well 
as older models demand for outstand- 


ing performance the advanced design 





of Ramco’s continuous spiral steel ring. 
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QUICK SEATING 
n arboning up of engine 


k-in period 


Ranvy —) ge paso Ne 


- Thompson Products, Inc. 


ramco 49 


NOTHING LIKE IT FOR 


PUTTING Ye _Sping INTO ANY ENGINE 
FROM THE OLDEST TO THE NEWEST TYPE! 





